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Effort to Overcome 


‘Direct Writers Is 
Stressed Before EAC 











Importance of Agents Having 
Larger Advertising, Public 
Relations Program Also Told 


BY EDWARD F. COX 

BALTIMORE—Two of the most dis- 
cussed subjects at Eastern Agents’ 
Conference—in formal sessions as well 
as informal gatherings—were the im- 
portance of a larger advertising and 
public relations program by agents 
and the need for doing more to offset 
the efforts of the direct writer. 

Public relations and advertising 
were stressed at a breakfast meeting 
attended by state association officers, 
executive secretaries and chairmen of 
state public relations committees. E. 





Stuart Windsor of Baltimore, con- 
ference committee chairman, pre- 
sided. 

e e ° 


Advertising kits containing material 
local agents can tie in with campaigns 
conducted by companies and state as- 
sociations were passed out. Various 
campaigns now underway were des- 
cribed as well as the financing of them. 

For example, in Allentown, Pa., 
membersip fees of the local board al- 
so cover advertising expenditures 
which are spent at various intervals 
throughout the year, all of which stress 
the service provided by local agents 
to the insured. 

It was agreed by those attending 
that a more united effort is necessary 
if local agents are to get their story 
across, not only to their customers but 
prospects as well. 


Among those who touched on the 
subject of carrying the war to the di- 
rect writers was Archie M. Slawsby of 
Nashua, N. H., member of the execu- 
tive committee of National Assn. of 
Insurance Agents. 

Saying that because of its proximity 
to Boston, Nashua agents feel the full 
impact of the direct writer, he ex- 
plained that “we have found ways to 
beat him; sometimes price wise—his 
usual appeal—many times coverage 
wise, and always service wise.” He 
has, he said, always traded on the fact 
that no matter “how good” a direct 
writer salesman is, he can never be as 
good as a good agent. 


One of the first weapons that can be 
used against the direct writer is a 
Zood knowledge of the business, which 
will permit an agent to give a client 
the fullest protection at the lowest 
possible cost. 

Officers named were Warren Bod- 
well of Manchester, N. H., chairman, 
John J. Maguire of Philadelphia, first 
vice-chairman; Arthur B. Fair of Na- 
tick, Mass., second vice-chairman; 
Charles H. Frankenbach of Westfield, 
N. J., treasurer, and Valmore H. For- 

(CONTINUED ON PAGE 40) 


FTC Issues Five 
More Complaints 
on A&H Insurers 


WASHINGTON — Federal trade 
commission has issued complaints 
against five more A & H insurers for 
alleged use of false and misleading ad- 
vertising. The companies are Fire- 
man’s Fund Indemnity, National Cas- 
ualty, Federal Life & Casualty, Edu- 


cators Mutual of Lancaster, Pa., and 
Beneficial Standard Life of Los 
Angeles. 


This brings to 28 the number of in- 
surers against which FTC has issued 
complaints. The newly issued com- 
plaints are considerably more volu- 
minous than were the earlier ones. 
The number of policies referred to 
ranges up to 21, and eight to 10 al- 
legations are listed in some of them. 

The Joint Committee on Health In- 
surtance promptly issued a statement 
pointing out that “as in the case of 
the commission’s earlier complaints, 
those made public today are not a 
definite finding or ruling that the ad- 
vertising in question actually violates 
the provisions of the FTC act.” The 
five new complaints, the joint com- 
mittee points out, arise out of a con- 
tinuing investigation which prompted 
the commission to issue previous com- 
plaints against advertising of other 
companies. The investigation was be- 
gun with the cooperation of the in- 
surance business a year ago. 


The A & H business through the 


joint committee previously has stated 


its desire to have its advertising con- 
form with the highest standard. It also 
has expressed its desire to cooperate 
with FTC and state insurance com- 
missioners toward this end. It is be- 
lieved that all A & H insurers are ad- 
hering to advertising standards and 
practices in conformance with the ad- 
vertising codes prepared by the busi- 
ness several months ago. 

The complaints just issued by FTC 
are based on advertising used by the 
companies before the advertising 
codes were developed by the A & H 
business, the committee stated. 

The charges against the five com- 
panies newly named by FTC include 
misrepresentation in advertising that 
their policies were renewable indef- 
initely, misrepresentation of the ex- 
tent of coverage, overstating the 
amount of surgical fees payable, mis- 
representation of the health status re- 

(CONTINUED ON PAGE 41) 
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Southern Agents 
Elect Glover, Bell, 
Ask PR Program 


WHITE SULPHUR SPRINGS, W. 
VA.—More than 250 attended the an- 
nual Southern Agents conference here. 
Vice-chairman Hayne T. Glover, 
Greenville, S. C., was elected chairman 
and Frank R. Bell Jr. of Charleston, 
W. V., vice-chairman. Richard Brant- 
ley of Raleigh, assistant executive 
secretary of North Carolina associa- 
tion, was reelected secretary-treas- 
urer. 

. + . 

The conference adopted a resolution 
asking NAIA to discuss with company 
officials a nationwide, integrated ad- 
vertising and public relations program 
which would emphasize to the pub- 
lic the place the local agent occupies 
in the insurance business. 

The conference opened Thursday 
evening with a get-acquainted social 
hour sponsored by West Virginia as- 
sociation. The session Friday morning. 
with Chairman Robert E. Bobo of 
Clarksdale, Miss., presiding, featured 
general discussions led by Louie E. 
Woodbury Jr. of Wilmington. N. C.., 

(CONTINUED ON PAGE 41) 


Spring Winds Blow in 
New Catastrophe Loss 


The vernal equinox and gale force 
winds arrived almost simultaneously 
in Kentucky, Ohio, eastern Indiana 
and eastern Michigan, the latter begin- 
ning about 2 a.m. March 22 and leavng 
in their wake losses of catastrophe pro- 
portions. Western Adjustment has re- 
ported the storm to the National Board 
as a catastrophe. 

While definite figures are not yet 
available, preliminary estimates by 
the adjusters set the amounts at more 
than 100,000 losses averaging around 
$50. 





The winds, in some areas mixed 
with snow, reached velocities of 60 
to 70 miles per hour with gusts as 
high as 95 miles per hour. There was 
general damage with some _ serious 
losses reported on roofs and walls 
down. 

Both Underwriters Adjusting and 
Western Adjustment are sending in 
extra people. Some of the cities in- 
volved so far are Detroit, Louisville, 
Athens, Dayton, Cleveland, Steuben- 
ville and Youngstown. 





Late News 





Bulletins... 








February Fire Losses Rise 7.8% 


Fire losses in the U. S. in February amounted to $85,046,000, according to 
National Board. This was an increase of 7.8% over February, 1954, and an 


increase of 13% over January, 1955. 


Move to Repeal Sections 452 and 462 


The House ways and means committee has unanimously approved repeal of 
sections 452 and 462. These are the sections of the new tax law passed last 
year that permit reporting on an accrual basis such items as term premi- 

(CONTINUED ON PAGE 44) 


New Rule Gives 
Admitted Insurer 


Chance atSurplus 


Placing of (a) Rated Risk 
Now as Easy as for 
Non-Admitted Insurer 


National Bureau has filed a new rule 
for rating surplus lines insurance and 
has secured approval in about 20 jur- 
isdictions. Heretofore, it has been al- 
most impossible as a practical matter 
for producers to place surplus lines in 
domestic, admitted insurers because of 
insurance department regulations ap- 
plicable to the procedure, though it has 
been comparatively simple to place 
such business in non-admitted in- 
surers. 

The new rule filed by National Bu- 
reau makes it just as easy as a pro- 
cedural matter to place surplus lines in 
admitted insurers as in non-admitted 
insurers. The new rule, which has been 
filed in other jurisdictions and is ex- 
pected to be approved countrywide, 
should, according to observers, lead to 
the placement of much of this busi- 
ness in admitted companies. 

Under the new rule producers may 
file proof with National Bureau that 
for a specified coverage the named risk 
is qualified in the state for placement 
of such insurance with an unauthoriz- 
ed insurer. The producer files also the 
proposed rate or premium, to which 
the risk consents. The bureau then ap- 
proves the rate or premium in excess 
of that provided by the filed rate that 
would otherwise be applicable to the 
risk, and does so on the (a) rate basis. 
The bureau then files a copy of the 
pertinent information on the risk with 
state supervisory authorities. 

National Bureau points out that the 
purpose of the rule is to make it pos- 
sible for bureau members and sub- 
scribers to write at an appropriate 
premium insurance that is unaccepta- 
ble to such companies or to other auth- 
orized insurers at standard rates. In 
submitting individual risks to National 
Bureau for (a) rating under the rule, 
insurers shall furnish such “proof”, if 
any, as is required by the particular 
state statute, that the risk is qualified 
in the state for placement with an un- 
authorized insurer. 


— e i 

Companies may find it to their ad- 
vantage to apply this procedure in lieu 
of the “rates in excess of standard” 
provision of the statutes which re- 
quires written application by insured 
stating his reasons for the requested 
rate, according to the bureau. 

The “rates in excess of standard” 
provision of the statutes requires a 
letter of consent from insured to the 
insurance supervisory authority on a 
form that is prescribed in 42 jurisdic- 
tions. The form states that insured 
recognizes that the proposed premium 
is more than the law allows. It re- 
quires the naming of the insurer and 
why insured wants the risk placed in 
that company. 

Because of practical difficulties, this 

(CONTINUED ON PAGE 40) 
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600 Turn Out 
for Cleveland 
Insurance Day 


Cleveland Insurance Day, presenting 
the theme “Better Knowledge for Bet- 
ter Service,” attracted more than 600 
guests to a full program of forum dis- 
cussions, as well as a luncheon and 
dinner and entertainment. W. Harper 
Annat, Ohio director of commerce, 
keynoted the activities with an address 
praising the idea back of I Day and 
educational meetings as giving pro- 
ducers a chance to become more fa- 
miliar with their product. Thus the 
clients are given more accurate and 
concise information about coverages. 
Mr. Annat said this tends to minimize 
misunderstanding and confusion, and 
eliminate the cause of most insurance 
complaints. 


The program included a panel on 
workmen’s compensation presented 
by the CPCU chapter, an address by 
Kenneth Ross of Arkansas City, Kan., 
vice-president of National Assn. of In- 
surance Agents, and talks by George V. 
Whitford, vice-president of Fire As- 
sociation; William B. Rearden, execu- 
tive vice-president of Loyalty group; 
John N. Cosgrove, secretary of Ameri- 
can; Thomas W. Earls of Cincinnati, 
president of National Assn. of Casual- 
ty & Surety Agents, and William W. 
Ellis, field supervisor of Aetna Cas- 
ualty. M. E. Peterson, vice-president 
of Springfield F. & M., was ill and un- 
able to present his talk at the property 
and casualty forum. His paper was 


. read by E. E. Evans, past trustee of the 


Cleveland Board. 

Hugh K. Dawson was general chair- 
man of I Day, assisted by John W. 
Frazier and Thomas J. Oswald. 

George V. Whitford, vice-president 
of Fire Association, in his talk en- 
titled “Packages—Change or Progress” 
urged the agents to support enthusias- 
tically the principle behind the new 
dwelling policies. 

The concept of packaging insurance 
is nothing new, he remarked. It has 
been working efficiently for a long 
time. It began in the ocean inland ma- 
rine field, but in recent years it has 
had a phenomenal growth in the fire 
business. For example, he noted in 
1938 the stock companies wrote ap- 
proximately $55 million in premiums 
on windstorm and separate perils now 
included in the extended coverage en- 
dorsement. In 1953 the same companies 
wrote $353 million in EC alone, an in- 
crease of 495%. 


If progress can be defined as a 
movement not only forward but one 
involving gradual betterment, Mr. 
Whitford said today’s package policies 
are progressive instruments for a 
better way of serving the buyer. 
“What more significant contribution 
can we make to better service and 
competitive prices than to support en- 
thusiastically the principle behind 
homeowner’s policies, one policy writ- 
ing operation, one typing insertion in- 
stead of six, single transmittal and 
collection on prepaid policies, single 
handling fer accounting and filing pur- 
poses, a single manual containing pre- 
miums and net rates, two IBM cards 
to be punched in company offices in- 
stead of eight to 11 for a combination 

(CONTINUED ON PAGE 41) 
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Your clients’ property abroad can be cov- 
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Three Retiring Fire 
Insurance Veterans of 
Chicago Honored 


A trio of veteran Chicago fire in- 
surance men who are retiring March 
31 were guests of honor Monday at 
the Union League Club at a gathering 
conducted by a group of “old-timers” 
in the Cook county field. There were 
35 persons on hand who have 25 years 
or more in the fire business in Chi- 
cago. 

The guests of honor were Melvin 
LePitre of Fire Association, Walter 
Schmidt of Marsh & McLennan and 
Earl B. Vickery of America Fore. The 
idea of their contemporaries offering 
them a parting salute originated with 
J. J. Ferguson, western manager of 
Farmers of York, who got together 
with F. B. Ingeldew of North British, 
Joseph Cooper of America Fore and 
Walter M. Sheldon of W. A. Alexander 
& Co. agency in an informal “Cook 
county old-timers committee.” At first 
it was thought there would only be a 
dozen at the luncheon, but the affair 
quickly grew to three times that. 

The occasion was the first get-to- 
gether in many years of such a large 
number of former members of the old 
Cook County Field Club, and it con- 
stituted an excellent excuse for taking 
comparative statistics and for recollec- 
tions dating back to the days of the 
old Home Insurance building and the 
times when the younger insurance set 
played baseball at noon in La Salle 
street. 

Mr. Sheldon acted as master of cere- 
monies and kept the pace lively and 
the tone of the meeting at the right 
pitch between reminiscence and 
friendly good humor. Mr. Sheldon is 
an old field man himself, and had a 
few experiences with Mr. LePitre and 
Mr. Vickery. He sketched in brief the 
careers of each man, noting that Mr. 
Vickery and Mr. Schmidt are retiring 
after an even 50 years with their com- 
panies, and Mr. LePitre has been with 
Fire Association for 46 years. All three 
of the men spent their entire years in 
Illinois. 

Mr. Ingeldew called the roll of those 
on hand, having each one stand and 
give the number of years he has been 
in the insurance business in Cook 
county. This came to 1,387, an average 
of just over 39 years per individual. 

Charles P. Tracy, Cook county spe- 
cial agent of New Hampshire, took 
the honors for the longest service, hav- 
ing 61 years in the insurance business. 
He is still active. 

The person coming the longest dis- 
tance to offer a send-off to the guests 
was L. P. Warren, who formerly was 
with the Associated Agencies of Chi- 
cago and now is based at Leland, Mich. 
Mr. Warren and Charles G. Kuechler, 
retired Cook county manager of North 
America, were asked, having had ex- 
perience in retirement, to offer some 
words of advice to those about to move 
into that state. Mr. Warren approached 
it from the humorous side, and Mr. 
Kuechler had some sound comments 
about looking to the future. 

Each of the guests of honor spoke 
briefly, and all of them promised to 
hold open house for any of those in 
the room who could drop by. Mr. Le- 
Pitre is going to make his headquarters 
at Ft. Lauderdale, Fla., while Mr. 
Schmidt will stay in his home at Itas- 
ca and Mr. Vickery will remain in 
Hinsdale. 

Among those who could not be on 
hand but sent notes of regret were 
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Chester Hayden, retired western 


manager of Glens Falls, Fred Sauter. 
prominent agent of Chicago, and Chie; 
Frank McAuliffe of the Fire Insurance 
Patrol, who was in the hospital. 





Hold Second Hearing 
on Ohio ML Bill 


COLUMBUS—The house insurance 
committee last week held its second 
hearing on the Ohio multiple line bij, 
Sponsors of amendments which could 
give superintendent of insurance rule. 
making powers in licensing agents and 
inserting an agent grandfather clause 
were heard. W. Harper Annat, state 
director of commerce, spoke in favor 
of the bill with rule-making amend- 
ments but without the grandfather 
amendment. The bulk of the insurance 
people are understood to favor Mr. 
Annat’s version. 

The house has scheduled a hearing 
this week on the bill to allow compe- 
tition by private insurers with the 
state monopolistic workmen’s compen- 
sation fund and also there is sched- 
uled in the senate a hearing on a bil] 
which would remove unsatisfied judg- 
ment insurance from the accident and 





health classification it recently was 
put into by the state attorney general. 
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INEXPENSIVE 


for your customers. . 


1%2% of the one-year premium 


ONVENIENT , 
FOR YOU... 


No rate charts 
No complicated figuring 























FINANCE 


CHARGES ff 2” of the three-year premium 








5% of the five-year premium 
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Springfield Group of Insurance Companies a 
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P. O. Box 1021, Dept. N 
Springfield 1, Mass. 


OUR COMPLETE BUDGET PLAN KIT WILL BE MAILED TO YOU ON REQUEST. 


Springlield 


Please send me your new Insurance 
Premium Budget Plan Kit. 
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4 SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY «+ SPRINGFIELD, MASS. 
Address— ee ——— ae NEW ENGLAND INSURANCE COMPANY + SPRINGFIELD. MASS. 
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Senate Inquiry 
Into Welfare Funds 
Gets Underway 


WASHINGTON—The Senate labor 
and public welfare subcommittee head- 
ed by Douglas of Illinois began hear- 
ings here this week on union welfare 
and pension funds with a panel dis- 
cussion in which several representa- 
tives of the insurance business, of 
banking, of employers and of organ- 
ized labor were heard, including Rich- 
ard Blomquist of Marsh & McLennan; 
Martin E. Segal, New York consultant; 
G. Warield Hobbs of National City 
Bank, New York; Nelson Cruikshank 
and Lane Kirkland of AFL; Jack Bar- 
bash of CIO; Frank B. Cliffe of H. J. 
Heinz Co., George Faunce of Contin- 
ental Baking Co. and Horace Sheldon 
of the Commerce & Industry Assn. of 
New York. 

Opening the hearing, Sen. Douglas 
said the investigation is not intended 
to pillory anyone and that witnesses 
will not be badgered or suspected. 

Mr. Cruikshank said “the main bur- 
den of our criticism against cash in- 
demnity plans of the type offered by 
commercial insurance companies lies 
in their inherent inability to provide 
the worker with adequate protection, 
or, in fact, any real insurance against 
the actual charges made by doctors.” 
He concluded by plugging for national 
health insurance. 


Mr. Barbash opposed establishment 
of a uniform standard for fund expens- 
es. A 7% fund administrative cost may 
be unreasonable, he admitted, but a 
2% one is unreasonable if the insur- 
ance company does most of the work. 

Mr. Cruikshank said agents have 
been paid in some cases for doing what 
the insurance company contracted to 
do. Union officials should not be in- 
surance agents, he said. 

Mr. Sheldon recommended insurance 
department regulation of such funds 
and disclosure of pertinent data on 
fund operations. He recommended a 
code of fair practice on payment of 
commissions and service fees by in- 
surers as outlined by former Super- 
intendent A. J. Bohlinger of the New 
York insurance department. 

State legislation is likely in New 
York or other industrial states before 
a federal regulatory program is en- 
acted, he indicated. The problem of 
welfare fund corruption, abuse and 
maladministration is an important 
and substantial one which calls for a 
moderate measure of public informa- 
tion. No lasting improvement can be 


counted on unless certain statutory 
safeguards are enacted. 

To avert difficulty in administration 
of state controls he pointed out, the 
precise scope of state insurance de- 
partment supervision over welfare 
funds requires careful definition. 
Workable state supervision can be at- 
tained if the principle is followed of 
requiring every multi-state fund to 
designate a principal office location 
and be subject to regulation by that 
state. 

The way to get at the commission 
problem, with its potential for corrup- 
tion, short of outlawing payment of all 
commission, is to set up a voluntary 
code of fair practice. This would be 
prepared by the insurance department 


cooperating with the insurance business 


and others and would eradicate temp- 
tations posed by mandatory payment 
of commissions without seriously dis- 
rupting otherwise sound insurance 
practice. 

Mr. Hobbs said there were compara- 
tively few bank-administered trust 
funds. 

Mr. Segal testified briefly and filed 
a lengthy statement. He opposed com- 
mingling of casualty and life funds 
so that casualty losses could be made 
up out of life funds. He favored pool- 
ing of policies for certain purposes, 
but not others. He recommended an- 
nual fund reports. 

Mr. Kirkland of AFL declared that 
pension and welfare benefits are real- 
ly a wage supplement and that em- 
ployers should not administer them. 





Propose Auto Class 
Plan, Higher Rates 
in Oklahoma 


The revised 7-class plan for private 
passenger automobiles has been intro- 
duced in Oklahoma by National Bu- 
reau to replace the present 3-class 
plan in use there. Depending on ap- 
proval, the plan will become effective 
April 27. The rate revision would in- 
crease BI and PDL an average of 
19%. Revised rates for commercial 
cars will result in 24% increase for 
BI and PDL combined. Rates for auto- 
mobile liability written on a payroll 
basis for garage risks buying broad 
coverage would be increased about 
26%. Rate revisions would also be 
effective April 27. 

Revised rates with a reduction of 
13% for some lines of general liability 
have been proposed, effective May 11. 
Changes in burglary rates, effective 
June 1, were proposed for Oklahoma 
as part of a country wide rate revi- 
sion, though the changes for that state 
would be only minor. 


Tells House Group 


Revenue Provisions 
Should Be Retained 


WASHINGTON—National Assn. of 
Insurance Agents reiterated its stand 
on the need for retaining internal rev- 
enue code provisions 452 and 462 in 
a hearing before the House ways and 
means committee. A proposal has been 
made in the House that the provisions 
be repealed. 

The two sections allow business 
firms to apportion prepaid income over 
the period when it is actually earned 
and to set up reserves for future ex- 
penses. 

Charles W. Tye, NAIA special tax 
counsel, pointed out that the methods 
of tax accounting allowed under these 
two sections are applicable not only 
to “big business” but also to small 
businessmen who are members of 
NAIA. 

He concluded that any objection to 
the provisions can be overcome by an 
amendment related to the period of 
transition to the acounting methods 
provided in them. 

In a telegram to Rep. Cooper, com- 
mittee chairman, M. L. Seidman, chair- 
man of the tax committee of New York 
Board of Trade, registered the board’s 
opposition to the proposed repeal of 
the two provisions. 





Predicts Passage of 
Most Big Reform 


Bills in Texas 

DALLAS—A major portion of the 
insurance reform legislation in Texas 
as sponsored by the domestic capital 
stock companies will pass, Vernon Coe, 
insurance attorney, said at a meeting 
of Dallas Assn. of Insurance Agents. 

The bill to increase capital and sur- 
plus requirements up to $500,000 for 
multiple line operations is “now gath- 
ering support” after having been 
sidetracked as a big company monopoly 
proposal, Mr. Coe said. He indicated 
that some concession might have to 
be made in the amounts specified, and 
in the number of years given to smaller 
companies to comply, but must of the 
other provisions, including one to 
broaden the powers of the board of 
commissioners, are generally approved. 
The bill has already passed the senate. 

Favorable action is also expected on 
three other measures, Mr. Coe added, 
including a bill placing insurance com- 
pany examinations under the entire 
board, with more frequent examina- 
tions of new companies and biennial 


examinations of those in business for 
a longer time. Another concerns the 
sale of insurance securities, with the 
board given the power to approve or 
disapprove stock offerings. The third 
measure would offer appeals to the 
court from board rules on policy forms 
and rates. 


Boehner Cook County 
Loss Bureau Manager 


J. F. Boehner who recently resigneg 
from Western Adjustment to become 
acting manager of Cook County Loss 
Adjustment Bureau, Chicago, has been 
named manager to succeed A. Ben 
Jones who has resigned because of 
health reasons. Assistant Manager 
Gordon L. Ingelbritson has also re- 
signed. 

Mr. Boehner began with Western 
at Chicago 19 years ago and was at 
various times located in Indiana, Mis- 
souri and Minnesota, subsequently re- 
turning to Chicago, where he was most 


recently regional supervisor for the | 


Chicago metropolitan area. 

Mr. Jones was also with Western 
for a number of years and at one time 
was manager at St. Louis. Following 
that he was for a time with the Law- 
ton-Byrne-Brunner agency there, com- 
ing to Chicago in 1949 as manager of 
the Cook county bureau to succeed 
Clark J. Munn who had been manager 
for 25 years. 

Mr. Ingelbritson was with the bureau 
for about two years. He was with 
Western Adjustment for several years 
and after that National Board. He 
came to the bureau from an independ- 
ent loss adjusting firm in Michigan. 


N. C. Cancellation Bills 


Move, New One on Credit 


The North Carolina bill which 
sharply curtails the power of insur- 
ers to cancel or fail to renew A&H 
policies, has been approved by the 
house insurance committee, which al- 
so approved a bill to bring Blue Cross 
under the same restrictions. 

The measure requires the insurer to 





Mar 





give written notice for periods ranging | 


from 30 days on a one-year-old pol- 
icy to two years on a policy in ef- 
fect for nine years before cancelling. 

The committee strongly favored the 
bills and the house is expected to ap- 
prove them. 

Another bill would eliminate credit 
A&H insurance and prohibit the sale 
of credit life unless the loan was for 
$100 or more. Loan agencies could 
sell credit life on loans of $100 or 
more, but the cover could not exceed 
the loan, premiums could not exceed 
those allowed by law, and borrowers 
would have to be furnished with a 
policy within 30 days after the loan 
was made. 
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U.S.F.&G. Promotes 
Several Executives 


A number of promotions have been 
made by U. S. F. & G. 

Hugh D. Combs, executive vice- 
president, was elected senior execu- 
tive vice-president. J. Harry Bibby, 
Frank F. Dorsey, Walter J. Jeffery and 
William E. Pullen, vice-presidents, 
were elected executive vice-presidents. 

John D. Williams, vice-president, 
was elected vice-president-assistant 
secretary. In addition to his duties 
this year as head of the fidelity-jud- 
icial department, he will take over 
some of the secretarial work of Clarke 
J. Fitzpatrick, vice-president-secre- 
tary, who plans to retire in April next 
year. 

C. B. Gamble, vice-president, was 
elected vice-president and agency di- 
rector, and assistant vice-presidents 
Sam G. Browning, Herbert R. Pres- 
ton and Hugh E. Richeson were elect- 
ed vice-presidents. Mr. Browning be- 
comes director of fire and marine 
lines, Mr. Preston casualty director, 
and Mr. Richeson claims director. 

H. Williford Gragg, assistant agency 





J. H. Bibby 


H. D. Combs 


director, was elected assistant vice- 
president and associate agency director 
and C. Brooks Holley, assistant super- 
intendent, was elected assistant vice- 
president and superintendent of com- 
pensation and liability. Edgar F. 
Muller, statistician, was promoted to 
assistant vice-president. 

Richard H. Bland Jr., who has been 
in charge of educational activities, in- 
cluding the company’s school of in- 
surance, was elected assistant secre- 
tary. 

se e we 

Others promoted included George 
Gross, assistant treasurer, Joseph P. 
Kircher, auditor and Harold S. Hig- 
gins, cashier. 

Mr. Combs had been in charge of 
claims and losses since 1932, when he 
transferred from New York to Balti- 
more and was elected a vice-president. 
He became a claims investigator in the 
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New York office in 1916 and in 1923 
was promoted to New York general 
claims superintendent. He was elected 
an executive vice-president in 1948 
and is a director. 

Mr. Bibby began as an underwriter 
with Maryland Casualty and thereafter 
joined U. S. F. & G.’s burglary depart- 
ment. From 1924 to 1926 he was an un- 
derwriter in the home office, later be- 





W. J. Jeffery 


F. F. Dorsey 


coming casualty superintendent in 
Atlanta and Richmond. He returned to 
Baltimore in 1932 and was appointed 
assistant director of casualty in 1936. 
In 1947 he was elected vice-president 
and in 1952 given the additional title 
of casualty director. 
e . o 

Mr. Dorsey started as automobile 
insurance underwriter with Maryland 
Motor Car Ins. Co. On organization of 
Fidelity & Guaranty he was elected 
assistant secretary, becoming secretary 
in 1931. He was elected vice-president 
and secretary in 1940 and in 1952 
vice-president of the U. S. F. & G. in 
charge of fire and marine lines. 

Mr. Jeffery joined U. S. F. & G. at 
Chicago in 1929, where he was succes- 
sively resident secretary and assistant 
manager. He was promoted to manager 
in 1950 and in 1952 transferred to New 
York as vice-president and manager. 

Mr. Pullen joined the Indianapolis 
office of U. S. F. & G. at Indianapolis 





C. B. Gamble W. E. Pullen 


in 1926. He went to Baltimore in 1934 
as assistant to the vice-president in 
charge of claims. After army ser- 
vices he returned to the company and 
was elected vice-president-agency di- 
rector in 1947. 

Mr. Williams has been vice-presi- 
dent in charge of the fidelity-judicial 
department since 1941 and with the 
company since 1925. 

Mr. Browning became a_ special 
agent of Fidelity & Guaranty in 1936 
and was successively state manager, 
assistant secretary, and secretary in 
charge of the southern department. 
After the merger of the F. & G. with 
U. S. F. & G. he became assistant 
agency director 

es a s 

Mr. Gamble was the first employe 
of F. & G. having been elected assist- 
ant secretary in 1928. Later he became 
vice-president. After the merger he 
was elected vice-president and associ- 
ate director in the agency department. 
Mr. Preston joined U.S. F. & G. as an 
underwriter in 1930. He was elected 
assistant secretary in 1949 and assist- 
ant vice-president in 1951. 

Mr. Richeson was employed as a 


claim adjuster at St. Louis, thereafter 
serving in Cincinnati, Philadelphia, 
and New York. In 1949 he became De- 
troit claim superintendent. In 1950 he 
transferred to the home office and in 
1951 was elected assistant vice-presi- 
dent. 
es e e 

Mr. Gragg joined the company in 
1937 as a claim adjuster at Memphis, 
and later was assigned to Tulsa. He 
became special agent there in 1949, 
and in 1951 went to Oklahoma City 
as assistant manager. He transferred 
to Baltimore in 1953. 

Mr. Holley started in the safety en- 
gineering department in 1935 and be- 
came casualty superintendent at Kan- 
sas City in 1946. He transferred to 
Baltimore as compensation and liabil- 
ity assistant superintendent in 1950. 

Mr. Muller has been with the com- 
pany since 1911, promoted to super- 
visor in 1915, assistant superintendent 
of the statistical department in 1936, 
and statistician in 1948. 

Mr. Bland joined in 1930 and did un- 
derwriting and agency work for F. & G. 
After its merger he entered the agency 
development department and _ since 
1954 has been in charge of educational 
activities. 

Mr. Gross joined as bookkeeper in 
1919 and thereafter was successively 
supervisor, assistant cashier and cash- 
ier. 

Mr. Kircher joined the company in 
1950 as an internal auditor. 

Mr. Higgins started in 1951 as a field 
accountant. He was auditor in the 
Portland, Me. office 1951 to 1954, and 
then transferred to Baltimore. 





Franklin General Buys 


Firemen & Mechanics 

INDIANAPOLIS—Franklin General 
has purchased Firemen & Mechanics of 
Fort Wayne, and by May 1 the home 
office of Firemen & Mechanics will be 
transferred to Indianapolis. 

An investment company to finance 
insurance premiums on a monthly 
payment plan was announced recently 
by Franklin General, and this organiz- 
ation, known as General Management 
Investment Corp., owns 51% of Frank- 
lin General stock and has stock sales 
of more than $400,000 pledged. General 
Management Investment will finance 
premiums for both Franklin General 
and Firemen & Mechanics. 

. - 

The new official line-up of Fire- 
men & Mechanics is comprised of Jo- 
seph B. Kyle as president (also pres- 
ident and director of General Manage- 
ment Investment); F. Shirley Wilcox, 
secretary-treasurer; Cleon H. Foust as 
assistant secretary-treasurer, and C. 
Warren Day as manager. Messrs. Wil- 
cox and Foust are directors of G.M.I.C., 
and Mr. Day is president of Frank- 
lin General. The directors of F. & M. 
are Gregory Sult, Paul Sult, Jr., (both 
former officers of the company) and 
Fred F. Schutz. 

Franklin General has as officers Mr. 
Day as president; Frank J. Viehmann 
as treasurer, and Harold V. Whitelock 
is secretary. Mr. Viehmann is a form- 
er Indiana commissioner. 

Franklin General and Firemen & 
Mechanics are charter companies. Mr. 
Day became president of the former 
in 1946. Messrs, Kyle, Wilcox and 
Foust are well known in political cir- 
cles in Indiana. 





Self Insurance Discussed 


New York chapter of National Insur- 
ance Buyers Assn. heard Arthur 
Macaulay, insurance advisers, discuss 
self insurance at a meeting in New 
York City. 





Anderson Against 
Trade Contab With 
FTC on A&H Ads 


B. M. Anderson, vice-president ang 
counsel of Connecticut General Life 
told the A&H meeting of LIAMA jp 
Chicago last week that he strongly 
opposes a trade practice conference on 
A&H advertising between the federal 
trade commission and A&H insurers, 

Stressing he was speaking as an in. 
dividual and not as head of the Joint! 
Committee on Health Insurance task 
force studying regulation and self- 
regulation, Mr. Anderson declared 
“We should not enter into accommoda- 
tions with Washington which may 
serve to undermine state supervision 
merely for sake of expediency”. He 
indicated it was his view such a con- 
ference could be the first step toward 
federal regulation of insurance. 





A trade practice conference is sup- 
ported by some industry quarters as } 
a way of averting bad publicity re- 
sulting from further FTC complaints 
and hearings, and particularly as a 
way of heading off a possible revision | 
of public law 15 should litigation re- | 
sult in a defeat for FTC on jurisdic- 
tional grounds. 

Mr. Anderson said he is apprecia- 
tive of the “unfortunate situation” of 
those companies cited by FTC, but he 
still does not believe the remedy lies 
in a trade practice conference. In- 
stead, he said those interested in state 
supervision should continue efforts to | 
improve it. 

There is a desire among some feder- 
al officials and congressmen for at 
least partial federal regulation of in- 
surance, according to Mr. Anderson. | 
He said dividing regulatory responsi- 
bilities on federal and state levels 
would lead to “impossible conflict”. | 

Though opposing federal regulation, 
Mr. Anderson stressed he does not 
condone some of the practices in the 
A&H field. However, he added these 
practices should be corrected under 
state supervision and “the fact is they 
are being corrected now.” He noted 





that many state legislatures currently | 


are considering measures 
A&H. 

Mr. Anderson termed as 
magnified” the problem of public com- 
plaints about A&H, referring to actual 
studies by commissioners and his own 
subcommittee as proof. He said com- 
plaints and inquiries made to indepen- 
dent sources about A&H fell off 50% 
between the first and last quarter of 
1954. 


$400,000 Hull Loss 
Mo. Convair Crash 


The American Airlines Convair 
traveling from Newark to Tulsa which 
crashed in a field near Springfield, 


affecting 


“greatly | 





Mo., causing the death of 12 persons | 


and injuring 23, was insured by Asso- 
ciated Aviation Underwriters. Hull 
loss was $400,000, total value of the 
plane. 

The tort death limit in Missouri is 
$15,000. 





West American Plans to 
Increase Its Capital 


West American of Los Angeles, 
which is almost wholly owned by Ohio 
Casualty, has applied to the California 
department for a permit to sell 45,000 
shares of its $10 par stock to present 
stockholders. Capital would be in- 
creased from $700,000 to $114 million. 
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Examination Report on National Bureau 
Urges Merit Rating, Theft Rate Reduction 


NEW YORK—tThe state insurance schedule P reserves. 


department has completed an examin- 
ation of National Bureau. The 350 page 
report covers in detail the operation of 
the rating organization, and Examiners 
Harold Rothbart and Abraham Silver 
include in it a number of recommenda- 
tions covering the bureau in general 
and its five divisions. As has become 
customary, the insurance department 
gave the bureau the opportunity to 
comment on the recommendations, and 
these comments are contained in the 
report. 

Among the recommendations is— 
development of more responsive rating 
methods to reward the careful driver, 
the finding of a means to ease the pres- 
ent restricted market by making place- 
ment of automobile insurance more 
easily available through normal com- 
pany channels, a reduction in indi- 
rect damage rates in boiler and ma- 
chinery, immediate revision of resi- 
dence theft rates with substantial re- 
ductions for some territories on inside 
theft, adoption of a system for eleva- 
tor inspection similar to plate glass in- 
spection service, and possible reduc- 
tion of the production allowance of 
35% on New York glass risks to the 
countrywide allowance of 30%. 


The examination report deals at 
some length with the problem of mul- 
tiple line underwriting that confronts 
the bureau. This has been of increas- 
ing concern to the bureau and has been 
presented in one form or another in 
deliberations of its executive com- 
mittee, bureau membership, and sub- 
committees, the report notes. 

While multiple peril underwriting 
powers have been accorded to com- 
panies in 47 states and District of Col- 
umbia, the rating laws have not been 
revised to consider package policies as 
separate and distinct for rating pur- 
poses, the report states. 

Of prime importance to the bureau 
and to the various state departments 
as well is whether a multiple line pol- 
icy, filed by a rating organization or 
direct by an insurer, written at an in- 
divisible premium, can be considered a 
new form of insurance and therefore 
not subject to existing filed rates and 
rating plans, or whether its component 
parts should be rated by present con- 
ventional methods. 


Though some states appear to have 
resolved this question by authorizing 
a new multiple peril rating organiza- 
tion or accepting the direct filings of 
insurers, on the ground of broad in- 
suring powers contained in its insur- 
ance statutes or by liberal interpreta- 
tion of the law, many problems arising 
in connection with the multiple line 
policy will require solution. Some of 
these questions, the examination re- 
port states, are: 

1. The reporting of statistics, partic- 
ularly on an indivisible premium all 
risk policy. 

2. The inclusion of such statistics, 
properly allocated, with the total sta- 
tistics of the respective bureaus to de- 
termine basic rates. 

3. The multiplicity of possible com- 
binations of coverage. 

4. The difficulties of coverage and 
underwriting engendered by the com- 
bination of property and third party 
liability coverages at an_ indivisible 
premium. 

5. The allocation of premium be- 
tween statutory fire reserves and 


6. The allocation of expenses. 

7. The overlapping of jurisdiction be- 
tween rating organizations. 

8. The matter of discount to be ap- 
plied to a package policy. 

Inasmuch as the bureau up to the 
present has not attempted to rate the 
non-casualty lines when written in 
combination with bureau coverages, 


most of the problems mentioned are 


not applicable immediately. 

However, some problems the bureau 
may be called on to resolve even in the 
early stages of multiple line develop- 
ment are: 

1. The discount to be applied to a 
package policy, where casualty and 
non-casualty lines are included. This 
would vary with the different types of 
such policies. 

2. Coordination in the underwriting 
of property and third party liability 
coverages in one contract, particular- 
ly, with reference to the amounts of 


coverage required, the term of the 
policy, insurance to value on property 
exposures, reinsurance, etc. 

3. The multiplicity of possible com- 
binations of coverage. As the number 
of combinations increase, how long 
will the bureau be content nut to in- 
crease its powers and under what con- 
ditions will it cooperate with the other 
rating organizations? 

Of immediate concern to the bureau 
is overlapping of jurisdiction where 
coverages under the supervision of two 
or more rating organizations are writ- 

(CONTINUED ON PAGE 26) 
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‘-w medium-size businesses need as much insurance — or yield as big 

premiums — as auto, truck and farm implement dealers, repair shops, 
service stations and parking lots. 
So we prepared and sent our agents a new Agency Sales Bulletin devoted 
to these prospects. It gives sales points essential to successful selling in 
this field. It offers a new, two-color folder covering most lines that these 
prospects need. And there’s a pre-call advertising plan to go with it. 
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New Haven, Connecticut 


Please send me, without cost or obligation, your new Agency 
Sales Bulletin giving a plan for making big sales to retail auto- 
motive outlets of all kinds, and the check list of garage coverages. 
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This new sales bulletin calls attention to 
ten special problems to be watched 
carefully in writing the important garage 
liability protection. In addition, a complete 
and up-to-date check list is offered to go 
with the overall sales plan for all types of 
garage coverages. 

If you want a selling plan that can really 
put money in your bank, send for this new 
one on garages. Returning the coupon 
won't obligate you in the least, and will 
bring you some fine selling ideas. 
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SPECIAL INLAND MARINE : 
Outstanding among the new broader &, 
Inland Marine forms which we underwrite bps 
are the Manufacturers’ Output and the f 
Miscellaneous Block policies. Hard “a 
goods manufacturers are excellent - 
prospects for the Output policy. . 
Appliance and equipment dealers are 
among those who need the Block policy. 
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NEW YORK . LONDON ' DENVER . LEXINGTON : 
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General Re Group 
Assets, Surplus, 
Premiums Increase 


General Reinsurance group assets 
increased from $99,117,844 to $109,657,- 
935 in 1954 and — 
policyholders’ sur- “a , 
plus increased by 
$6,734,379 to $34,- 
246,845, Chairman 
Edward G. Lowry 
Jr. reported to 
stockholders. 

Premiums writ- 
ten amounted to 
$37,343,611, com- 
pared with $34,- 
741,303. 

The group’s net 
investment income 
before taxes was $2,592,832, against 
$2,435,095. Federal income taxes incur- 
red amounted to $2,015,270, against 
$1,945,604. 

Despite claims of approximately $1,- 
325,000 arising from the hurricanes, the 
group had a composite underwriting 
ratio of 93.89%, against 93.99% in 
1953. Statutory underwriting profit 
was $1,740,185 after absorbing an in- 
crease in unearned premium reserve of 
$1,094,756, against $2,023,109 in 1953 
after an increase in unearned premium 
reserve of $134,173. 

The casualty lines written by Gen- 
eral Re showed a substantial improve- 
ment over 1953, the composite under- 
writing ratio being 88.55% against 
93.20%. North Star Re, adversely af- 
fected by hurricane losses, showed a 
composite underwriting ratio of 101.- 
98% against 95.32%. 





Edward G. Lowry Jr. 





Petition Asks Review 
of OK for New Company 


Six certificate holders of Hospital 
Association of Tarboro have filed a 
petition in Wake county, N. C., superi- 
or court asking for a judicial review 
of Commissioner Gold’s order permit- 
ting the organization to convert into a 
stock A&H company. 

The petitioners contend that the 
plan of conversion does not adequately 
protect the rights of the certificate 
holders in a surplus and reserve fund 


ATLANTA amounting to $140,000. 








lf your company does nof—will not—cannof write it, CALL US 


Kurr HITKE & COMPANY 





General INSURANCE Agents 


175 W. Jackson Boulevard 
CHICAGO 4, ILL. 


CONTACT THE OFFICE MOST CONVENIENT TO YOU 


1335 Biscayne Bivd. 
MIAMI 32, FLA. 


1401 Peachtree Street, N. E. 
ATLANTA, GA. 


343 N. Calvert 
BALTIMORE 2, MD. 


808 Reisch Building 
SPRINGFIELD, ILL. 


1535 Wilshire Boulevard 
LOS ANGELES 17, CALIF. 


INE. 


4403 N. Central Expressway 
DALLAS 5, TEXAS 








1926 our 29th year 
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IM Agents Told to 
Include All Dealers’ 
Policies in Plans 


Inland marine agents should expand 
their thinking to include all dealers’ 
policies and not just those that cover 
property that will in their ultimate 
use, come under the IM category, Paul 
K. Mullen, secretary of National Un- 
ion said before the inland marine for- 
um at Pittsburgh I-Day. 

All the property insured in the 
dealers’ forms—camera and musical 
instrument, equipment, fine arts, fur- 
riers block and jewelers’ block—has 
been specifically insured in the hands 
of the ultimate user under an IM pol- 
icy. If this property, while in use, 
could be insured under a marine form 
against all physical loss, a broad flex- 
ible form of coverage should be pro- 
vided while the property is held by 
the dealer, he said. 

There is a degree of in-and-out ex- 
posure as well as a seasonal fluctua- 
tion of values on such_ properties 
which qualifies them for a reporting 
form of cover. Dealers also all have 
the need for transportation insurance, 
coverage on property of others in 
their care and custody, exposures 
away from the main premises, and, 
in several of the classes, a high degree 
of exposure on property in the hands 
of salesmen. On this basis it seems 
proper that these risks have been 
classified as IM in the new definition. 

Not all of the property at risk falls 
in the named classification of the 
dealers’ policy. Most of the forms ap- 
ply where the stock “consists prin- 
cipally” of that to which the policy 
name applies. 

The word “principally” has been 
defined as meaning “predominantly” 
and not signifying an amount barely 
in excess of 50%, he said. For instance, 
a camera dealer’s stock consists of 
cameras and their accessories and 
other unrelated merchandise. The val- 
ue of the cameras and accessories 
represents 80% of the annual average 
values of the entire stock. A camera 
dealers’ policy issued to such a dealer 
would unquestionably fall within the 
IM classification under the nation- 
wide marine definition. 

If the risk meets this qualification, 
then all the property at risk can be 
insured under the dealers form, either 
under the wording of the basic policy, 
or by specific policy extension, as in 
the case of the equipment dealers 
policy, where by rider, coverage can 
be provided on incidental stock han- 
dled for sale, providing the value of 
the incidental stock is not in excess 
of 15% of the property otherwise in- 
sured. This practice of insuring all 
stock where the risk otherwise qual- 
ifies follows the precedent established 
years ago with the jewelers’ block 
class. 

In reality, all the dealers policies 


McNamara To Head Office 
Security Mutual Casualty 


Edward N. McNamara, manager of 
the New York office of Security Mu- 
tual Casualty of Chicago, has been 
named head of the underwriting de- 
partment and transferred to the home 
office. 

Mr. McNamara began with Security 
Mutual in 1928, and since 1938 has 
been in charge of the eastern depart- 
ment. He is a past president of New 
York Claim Assn. 

Succeeding Mr. McNamara as man- 
ager at New York is Mr. Robert H. 
Capelle, who has been assistant there 
for several years. 








have, for the most part, followed the 
verbiage of the jewelers’ block not 
only as to the hazards insured, but 
also as to the exclusion applicable. The 
exclusions vary to some extent, but 
they all exclude unexplained loss, 
mysterious disappearance, or shortage 
disclosed in inventory, conversion or 
infidelity on the part of the person to 
whom the property is entrusted, with 
some variation as to the unattended 
vehicle exclusion. 

The unattended vehicle exclusion, 
it has been found, is not often fully 


a loss that it is realized that no cover- 
age is provided under the policy on 
property in an unattended vehicle, and 
it is generally considered that at- 
tendance means that there must be 
a person in the vehicle at all times. 
The policies are written on an all 
physical loss basis and the various 
hazards falling in this category would 
include fire and EC, safe burglary, 
shop lifting, premises holdup, holdup 
off the premises, damage or loss to 
salesmen’s samples, loss or damage 
occuring while in transit, water dam- 


flood. Agents should also know the 
policy exclusions and bring them 
specifically to the attention of their 
clients. 

Block thinking may expand to in- 
clude the personal property floater 
and in the future many other forms 
which may be issued under IM where 
all personal property is insured in one 
contract for all insurable hazards. 
This type of policy, now available in 
the dwelling field, is available, to a 
degree, in other classes of mercantile 
risks and may extend to all in-and-out 


explained to insured. It is only after 


age, and, by specific endorsement, 


exposure classes, Mr. Mullen said. 

















Oe IN FIVE of your clients will buy life insurance 
in the next year. How can you get this business? 
Probably most of them don’t even realize you're 
interested. You need to tell them — and show them — 
that life insurance is just as much part of your busi- 
ness as fire or automobile. To do this successfully 
you need two things in your agency: 
1. A plan for prospecting, sales promotion and 
selling that experience has shown really works. 
2. A life insurance company whose fieldmen and 
home office staff understand, and know how to 
work with, fire-casualty agents and brokers. 
For many years The Connecticut Mutual's field 
and home office staffs have worked closely and suc- 
cessfully with thousands of fire and casualty agents 
and brokers. They know the special problems of 
selling life insurance through general insurance agen- 
cies to clients who have previously bought only fire 
and casualty lines from them. Over the years Con- 
necticut Mutual has developed scores of practical 
selling, advertising and sales promotion tools espe- 
cially designed for general insurance men. 










A PLAN 10 SELL 


Life Insurance 
TO YOUR 


Fire-Casualty 
CLIENTS 









PRACTICAL FREE BOOKLET 


Many of these ideas have now been combined into 
a 20-page, 8% by 11 booklet that tells full details 
of our special facilities to help you. It will show you: 


@ Why it is profitable for your agency to write life 
insurance 

® Complete details of Connecticut Mutual's plan to 
help you sell 

@ Why Connecticut Mutual is a good company for 
you 

@ Why Connecticut Mutual is a good company for 
your clients 

e@ Examples of successful life insurance selling ex- 
periences in fire-casualty agencies 


A copy of this valuable booklet is yours for the 
asking, without the slightest obligation on your part. 
It has helped guide many general insurance men 
toward bigger net profits through selling life insur- 
ance. It can probably help you, too. Send for yours 
today! 


The Connoctioul Ulutual 


Y LUE INSURANCE COMPANY Nerffnd 
y 








Hartford, Connecticut 


1 ae eee ee ee 


Connecticut Mutua. Lire INSURANCE COMPANY 


Dept. NU 3-5 


I am interested in selling life insurance so please send me, free and without obligation, your new 
booklet “A Plan to Help General Insurance Men Sell Life Insurance.” 
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v Town 
Mr. Agent, have you talked to all your 
fellow business-men about their need 
for fire, liability, plate glass, burglary 
and business interruption insurance? 


. . . Somebody will! 


7 Ww 
GENERAL 
ACCIDENT 
Fire and Life 
ASSURANCE 
CORPORATION 
Lid. 
Est. 1885 


THE 


“Potomac 
Insurance 


Company 
OF THE 
DISTRICT OF 
COLUMBIA 


CHARTERED 
teat 


EXECUTIVE OFFICES 
GENERAL BUILDINGS 
PHILADELPHIA 

















einsurance 


Casualty, Fire, Marine, Miscellaneous 
* 
Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 
« 
Excess Covers Including 


Steam Boiler, Fleet, Motor Cargo, Aggregate, 
Liability, Workmen’s Compensation 


a 
DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
Home Office, 175 W. Jackson Boulevard, Chicago, III. 
San Francisco Office, 454 Montgomery Street 








Corroon & Reynolds 
Group’s Premiums, 
Assets, Surplus Up 


Consolidated assets of Corroon & 
Reynolds group at the end of 1954 
totaled $79,770,889, compared with 
$69,676,052 in 1953. Policyholders’ 
surplus totaled $34,056,522, an in- 
crease of $8,261,137. Premiums written 
totaled $32,004,555, against $30,635,478. 

American Equitable reported assets 
of $37,128,506; surplus to policyholders 
of $14,846,911, an increase of $3,566,825 
and written premiums of $15,362,186 
for 1954, against $14,705,030. 

Assets of New York Fire were 
$18,834,721 at year end; policyholders’ 
surplus was $8,891,417, an increase of 
$2,329,993, and premiums written in 
1954 totaled $7,041,002, compared with 
$6,739,805. 

Globe & Republic reported assets 
totaling $13,868,338 at year end and 
surplus to policyholders of $5,778,804, 
an increase of $1,317,521. Premiums 
written amounted to $5,760,820, against 
$5,514,386. 

Merchants & Manufacturers assets 
totaled $9,939,323 and _ policyholders’ 
surplus was $4,539,390 at year end, an 
increase of $1,046,798. Premiums writ- 


ten amounted to $3,840,547, against 
$3,676,257. 
Wolverine to Enter 


Fire Field April 15 


Wolverine of Battle Creek on April 
15 will enter the fire business. The new 
fire unit will be 
headed by Lee 
Swanson, who has 
been with  Tri- 
State Fire of Tul- 
sa, assisted by 
Ralph Dixon, who 
has been with 
Phoenix of Lon- 
don. 

In entering the 
fire field, Wolver- 
ine now becomes a 
a completely mul- 
tiple line group. It 
has an affiliate, Federal Life & Cas- 
ualty, that does a life and A&H busi- 
ness, and in the last several years 
Wolverine has been expanding from 
an automobile specialty company to a 
full-line casualty insurer. 

Mr. Swanson started his insurance 
career with Grain Dealers Mutual of 
Indianapolis at Omaha, becoming man- 
ager of the general business depart- 
ment in 1946. He joined United Bene- 
fit Fire to organize the fire depart- 
ment and became chief underwriter, 
and in 1950 he went into the general 
agency field. He joined Tri-State in 
1952, and was named assistant sec- 
retary and manager of the fire de- 
partment for the Tri-State group. 

Mr. Dixon, a graduate of Illinois 
Tech in fire prevention engineering, 
was with Missouri Inspection Bureau 
until joining Marsh & McLennan in 
1942 at Chicago. In 1946 he went with 
Boston as Michigan state agent, and in 
1949 became state agent in Michigan 
for Fire Association. He opened his 
own agency and in 1952 joined Phoenix 
of London as Wisconson state agent. He 
joined Wolverine in January. 





Lee Swanson 





Jean Mitchell, president, and Mrs. 
Edna Eagar, chairman of arrange- 
ments, conducted the 10th anniversary 
bosses night of Montgomery (Ala.) 
Insurance Women’s Club. Geraldine 
Garrett, a past president, spoke. 


—<—— 


Homeowners to Be 
Available to 
Most Insurers 


The executive comittee of Inter- 


Regional Insurance Conference has 
approved the proposal that Inter-Re- 
gional recommend to the regional or- 
ganizations for recommendation to the 
fire rating bureaus over the country 
the filing of the home owners policies 
A, B and C on behalf of member and 
subscriber companies of fire rating or- 
ganizations that ask for it. 

Previously Inland Marine Insurance 
Bureau had voted to file the home- 
owners policies for member and sub- 
scriber companies asking for it, as had 
National Bureau of Casualty Under- 
writers. 

The governing committee of Inter- 
bureau Insurance Advisory Group 
which has the comprehensive dwelling 
policy, and which recommends filings 
to fire rating organizations, National 
Bureau and Inland Marine Insurance 
Bureau, already had authorized man- 
ager Harry F. Perlet to implement the 
homeowners filings through local fire 
rating bureaus and had authorized 
Interbureau to act as service organiza- 
tion in the distribution of supplies to 
companies, the compiling of statistics, 
etc. 

e e e 

The homeowners will be filed as 
package policies, as they are filed by 
Multiple Peril Insurance Rating Org. 
The homeowners has an _ indivisible 
premium, and there will be no break- 
down of the premium in filing. How- 
ever, losses will be segregated by line 
and premiums will be so treated in 
the aggregate at year end, for premium 
tax and statistical purposes. 

The idea of making available the 
homeowners policies to members and 
subscribers of the fire rating bureaus, 
National Bureau and IMIB, has been 
discussed for some time. It is pointed 
out that the comprehensive dwelling 
policy of Interbureau can be used by 
the companies that write the home- 
owners, since the CDP is filed for the 
members and subscribers of the fire 
rating bureaus, National Bureau, and 
IMIB. 





No Information, No Cover 
in Fire Loss, No Fault 
of Agent, Court Rules 


Spokane superior court has decided 
in favor of Lloyd Hahn, Spokane local 
agent, in a suit for $3,500 brought 
against him by the Northwest Smelter 
& Refinery of Spokane for a fire loss, 
which the plaintiff contended Hahn 
had negligently failed to cover. 

The court ruled that Hahn had com- 
plied with an agreement to cover the 
firm’s Spokane locations by issuing 
binders for a 30-day period. Since 
Northwest Smelter & Refinery failed 
to provide information necessary for 
the issuance of a policy and had been 
advised by Hahn that coverage could 
not be issued without the information, 
the court held that coverage was not 
issued as a result of plaintiff’s failure 
to supply necessary details. 





The Huggins agency of Coos Bay, 
Ore., has purchased the W. R. McDon- 
ald agency of Portland and will con- 
tinue to operate it under the same 
name. Robert Thompson will manage 
the McDonald agency. He is owner 
with George Huggins and Charles H. 
Huggins of the Huggins agency. The 
three now have seven offices in Ore- 
gon. 
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Seaboard Surety 
Net Income Shows 
Increase in 1954 


Assets of Seaboard Surety rose from 
$19,236,170 to $22,005,824 in 1954, while 
surplus to policy- 
holders climbed 
from $9,643,518 to 
$11,683,779 at year 
end, President 
Robert W. Watt 
has reported to 
stockholders. 

Premiums writ- 
ten amounted 
to $5,886,732 a- 
gainst $5,895,284 
and premiums 
earned totaled $5,- 
761,779 compared 
with $5,220,610. Ratio of operating ex- 
penses to premiums written was 41.5% 
against 40.3% while ratio of losses and 
loss expenses to premiums earned was 
35.4%, compared with 44.4%. 

Income from underwriting, invest- 
ments and sales of securities wefore 
federal income taxes was $1,642,146 
in 1954 against $779,059. Income after 
federal income taxes was $989,489, 
against $536,726. 

Forty-six per cent of the company’s 
employes participated in its profit 
sharing plan which became effective 
Jan. 1, 1954. 


Card Set for N. Y. 
Mutual Agents Parley 


New York Assn. of Mutual Agents 
will hold its annual convention April 
18-19 at Syracuse. The keynote ad- 
dress will be given by Ivy Baker 
Priest, treasurer of the U. S. and a 
special program on the future of in- 
surance has been designed utilizing 
long distance telephone conversations 
with outstanding insurance men 
throughout the nation. 

Speakers invited to take part in this 
telephone presentation are James S. 
Kemper of Kemper group, Gov. Harri- 
man of New York, James C. O’Connor, 
editor of Fire, Casualty & Surety Bulle- 
tins of National Underwriter Co., J. F. 
Montgomery, president of National 
Assn. of Mutual Agents and Jackson, 
Miss., agent, Commissioner Holz of 
New York, and Claude P. Coates, 
Fort Worth agent. 

Herbert Strong of Jamestown Mu- 
tual, Charles R. Kroeger, Norwich, N. 
Y. agent, C. S. Rosensweig, editor of 
Insurance Advocate, Philip L. Bald- 
win, executive secretary of NAMIA, 
and De Loss Walker of Chicago, will 
also speak. 

Topics to be covered at the conven- 
tion include how to reduce fire rates, 
mechanics of new auto rates, how 
fleets are rated, compensation experi- 
ence rating, comprehensive dwelling 
policy, homeowners’ A and B, farmers’ 
liability, farmers’ livestock and ma- 
chinery floaters, inland marine per- 
sonal coverages, insurance for the 
small storekeeper and bookkeeping 
machines for agents. 





Robert W. 


Watt 


Harry Newell Retiring 


_Harry E. Newell, assistant chief en- 
gineer of National Board, is retiring 
after 45 years of service. While with 
National Board he was responsible for 
many accomplishments in the develop- 
ment of various standards such as those 
having to do with flammable liquids, 
gases, house piping for city gas and in- 
stallation requirements for liquefied 
petroleum gases. 

He is an honorary life member of 
American Society of Civil Engineers 


and life member of National Fire Pro- 
tection Assn. and Liquefied Petroleum 
Gas Assn. 


Texas 1752 Club Elects 


John A. McNutt was elected presi- 
dent of the Texas 1752 club at the an- 
nual meeting at Dallas. James S. Kent, 
vice-president and treasurer, is the 
other new officer. 


Prather Named at Erie, Pa. 

Gene Prather has been named gen- 
eral agent at Erie, Pa., for Mutual 
eastern 





Benefit H.&A. He has been 
regional director since 1953. 


Asks Self-Discipline 
in Meeting FTC 


The federal government is taking 
its first major steps into the health 
field and the insurance business must 
exercise statesmanship and self-dis- 
cipline to solve the problems, Robert 
R. Neal, resident counsel of Bureau 
of A&H Underwriters and H&A Un- 
derwriters Conference, told LIAMA’s 
A&H meeting in Chicago. 

Congressional inquiries into A&H 
insurance, the FTC probe into A&H 


advertising, and introduction of the 
reinsurance bill are disturbing to a 
business favoring state supervision, 
Mr. Neal said. If the government view- 
point prevails that the FTC has juris- 
diction over A&H advertising, the 
companies will know no more than 
they do now about the bounds within 
which to conduct advertising pro- 
grams. Although ends sought by the 
administration in introducing the re- 
insurance bill are laudable, he said 
the question is whether the ends 
sought can be obtained through the 
proposed means. 


Premium volume 
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PHENOMENAL 
GROWTH 


THROUGH 
OUTSTANDING SERVICE 








1923 1925 1930 


IT PAYS TO SELL WHAT THE PUBLIC WANTS 


...aS evidenced by the remarkable growth record of the GENERAL INSURANCE COMPANY OF 
AMERICA in the chart above. It proves again that the insuring public eagerly accepts the 
sound insurance principles on which The GENERAL was founded: Selective underwriting 
with its resultant savings; strong capital stock indemnity; fast, fair claims service . . . and all 
this delivered through the American agency system to provide local, personal service. 






GENERAL 


INSURANCE COMPANY 


OFAMERICA 


Division Offices: — _ __- HOME OFFICE: Seattle 5, Washington 


EASTERN: 111 John St., New York 38, N. Y. : Pes : or Saier: 
CENTRAL: 1100 Buder Bidg., St. Louis 1, Mo. ‘ : ok te. ase 
SOUTHEAST: 1401 Peachtree Bidg., Atlanta 5, Ga. — Kenda AS ee ’ 
CALIFORNIA: 5525 Wilshire Blvd., Los Angeles 36 
CANADIAN: 510 W. Hastings St., Vancouver 2, B. C- 
NORTHWEST: General Insurance Bidg., Seattle 5, Wn. 
SOUTHWEST: 1801 Davis Bidg., Dollas 2, Texas 












W. L. CAMPBELL 
President 


H. K. DENT 
Chairman of the board 
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Maine EC Figures 


Show Heavy Losses 


from Hurricanes 


Shown below are the extended cov- 
erage net premiums written by com- 
panies operating in Maine during 1954 


and the losses 


incurred. Hurricanes 


Carol and Edna caused extensive EC 


losses to insurers. 
Premiums 


Written 
STOCK FIRE 

Aetna Fire 8,877 
Affiliated FM 3,829 
Agricultural 8,066 
Albany 1,548 
Amer. Auto Fire 
Amer. Central 2,779 
Amer. Druggists 10 
Amer. Eagle 1,986 
Amer. Equitable 6,540 
Amer. & Foreign 2,716 
Amer. Home 1,235 
Amer., N. J. 12,874 
Amer. Union 7,739 
Automobile 5,747 
Bankers & Shippers —9 
Boston 21,032 
Buffalo ,263 
Caledonian-Amer. 427 
California 493 
Calvert Fire — 
Camden 6,433 
Centennial 7,503 
Church Fire 142 
Citizens, N. J. 4,768 
Columbia 2,442 
Commercial Union 1,092 
Commonwealth 4,863 
Conn. Fire 6,272 
Continental 14,657 
Eagle Fire 834 
Empire State 1,021 
Employers Fire 8,596 
Equitable F.&M. 4,276 
Eureka-Security 3 
Federal 2,742 
Fidelity-Phenix 7,072 
Fire Association 12,367 
Fire & Casualty 896 


Losses 
Incurred 
$ 


89,076 


24/476 
4,838 
6,117 


17,136 


9,309 
61,349 
34,513 

2,819 


Premiums Losses 
Written Incurred 
Fireman’s Fund 48,509 106,031 
Firemen’s, Newark 9,956 J 
Franklin National 1,406 2,751 
Fulton ee — 
Girard 2,812 20,032 
Glens Falls 5,626 31,247 
Granite State 23,230 86,583 
Great Amer. 18,919 83,521 
Hanover 12,108 32,787 
Hartford Fire 35,073 78,279 
Home F.&M. -—- - 
Home, N. Y. 56,468 123,895 
Homeland 886 1,671 
Industrial 309 2,117 
North America 25,413 63,108 
State of Pa. 998 1,846 
Kansas City F.&M. 50 94 
Manhattan F.&M. 1,403 2,969 
Massachusetts F.&M. 6,421 10,675 
Mercantile 3,204 8,329 
Mercury 689 1,903 
Michigan F.&M. 1,671 2,985 
Milwaukee 6,377 15,604 
Monarch 380 99 
National Ben Franklin 12,145 16,183 
National 17,688 58,761 
National Grange 2,312 9,387 
National Union 8,906 19,686 
Newark 3,454 10,465 
New England 745 3,978 
New Hampshire 20,823 53,053 
N. Y. Underwriters 10,620 26,950 
Niagara 3,967 26,548 
North River 3,338 15,214 
Northern of N. Y. 1,656 4,856 
Northwestern F.&M. 3,110 5,213 
Old Colony 8,065 23,422 
Pacific Fire 1,110 2,460 
Pacific National 504 118 
Patriotic 1,684 5,341 
Pennsylvania Fire 6,256 27,317 
Philadelphia F.&M. 3,475 6,632 
Phoenix of Hartford 23,805 62,886 
Planet 177 1,721 
Prov. Wash. 16,470 38,771 
Provident Fire 1,774 6,281 
Quaker City F.&M. 87 450 
Queen 11,597 33,094 
Reliance 5,031 10,882 
Rochester Amer. 2,679 8,249 
Security 2,310 9,735 
Springfield F.&M. 17,079 35,238 
Standard, Hartford 2,665 12,902 
Standard, N. Y. 2,712 9,147 
Star 3,180 14,149 





A 





DIRECTORY OF RESPONSIBLE 


INDEPENDENT ADJUSTERS 


Premiums Losses 

Written Incurred 
Stuyvesant — — 
Sun Underwriters 622 2,910 
St. Paul F.&M. 8,470 30,379 
Transcontinental 1,257 2,846 
Travelers Fire 23,501 37,473 
Twin City 1,762 1,244 
United Benefit Fire 406 350 
United Firemens 1,210 3,790 
U. S. Fire 7,533 20,312 
Westchester 6,151 21,161 
World F.&M. 4,081 8,906 

MUTUAL FIRE 

Abington 3,270 753 
Allied American 509 13,130 
Amer. Manufacturers 7,592 5,041 
Amer. Merchants 1,861 9,949 
Atlantic Mutual 1,661 1,296 
Assoc. Merchants — 
Berkshire 12,416 36,109 
Cambridge 5,333 14,097 
Central, Ohio 7,436 15,566 
Dorchester 2,902 8,375 
Empl. Mut. Fire, Wis. 19 
Federal Mutual 4,544 15,714 
Federated Mut. L&H. —_— 
Fitchburg 5,820 7,461 
Grain Dealers 3,107 9,134 
Hardware Dealers, Wis. 4,193 12,541 
Hardware, Minn. 1,614 1,638 
Holyoke 7,514 13,508 
Ind. Lumbermens 16 
Liberty Mutual Fire 10,654 33,156 
Lowell 2,109 9,270 


Lumber, Mass. 
Lumbermen’s, Ohio 


Lynn 1,936 4,484 
Mfrs. & Merch. 3,889 14,755 
Mfrs. Mut. Fire —125 —136 
Merch, & Farmers 1,230 3,605 
Merrimack 15,999 44,476 
Michigan Millers 4,470 16,124 
Middlesex 7,742 17,937 
Millers, Pa. 178 83 
Millers, Ill. 27 21 
Mill Owners, Ia. 7,980 13,785 
Norfolk & Dedham 10,033 25,644 
Northwestern 3,571 18,158 
Pawtucket 7,779 7,883 
Pa. Lumbermens 3,622 3,022 
Phenix, N. H. 2,593 9,837 
Providence Mut. 3,640 12,768 
Quincy 21,047 28,743 
Traders & Mechanics 6,022 17,463 
Union, R. IL 1,214 3,181 
Vermont Mut. 17,178 44,957 
Worcester 13,198 37,197 


Premiums Losses 
Written = Incurreg 
ALIEN COMPANIES 
Atlas 2,719 8,248 
British America 4 63 
Caledonian 1,633 7,669 
Century 333 20 
Commercial Union 2,896 18,594 
Law Union & Rock — — 
L. & L. & G. 9,525 38,921 
London Assurance 3,23 16,071 
London & Lancashire —— mone 
London & Scottish 81 
North British 10,359 36,350 
Northern, London 3,238 9,258 
Norwich Union 2,335 7,663 
Palatine 1,228 4,255 
Pearl 728 931 
Phoenix, London 4,587 22,795 
Royal Exchange 3,654 7,723 
Royal 16,940 49,128 
Scottish Union 5,302 13,620 
Sea 3,743 3,753 
Sun 2,300 5,121 
Union of Canton 254 731 
State, England — mabe 
Western, Canada 9 110 
RECIPROCALS 
Affiliated Unds. 51 — 
Amer. Exchange 281 359 
Canners Exchange 1,216 300 
Fireproof-Sprinklered 125 159 
Individual Unds. 468 598 
Metropolitan Int.-Ins. 281 359 
N. Y. Recip. Unds. 405 518 
Warner Recip. 368 716 
CASUALTY COMPANIES 

Allstate 1,399 103 
Amer. Employers 2,099 355 
Amer. Motorists 71 250 
Amer. Mut. Liab. — —1 
Commercial —2 — 
Connecticut Indem. 2,851 14,187 
Employers Liab. 2,185 590 
Farm Bureau, N. H. 612 517 
General Accident 3 54 
Liberty Mutual 1,294 625 
Lumbermens Mut. Cas. —5 500 
Maine Bonding 4,941 25,817 
Maryland Cas. 472 675 
Metropolitan Cas. 3 -- 
No. Am. C.&S. Re. 1 
Peerless Cas. 2,138 6,591 
Security Mut. Cas. 29 —-- 
U. S. Casualty 43 a 
U.S. ¥..& G. 8,568 13,898 











CALIFORNIA 











John J. Maxwell 
INSURANCE ADJUSTERS 
Fire — Auto — Inland Marine 
Suite 101, 3757 Wilshire Blvd. 
Los Angeles 5 





MAXWELL ADJUSTMENT BUREAU 


DUnkirk 2-2301 








FLORIDA 





; MIAMI 
7 > —~—P 








RAYMOND N. POSTON, INC. 


1-4 
Refer to Miami Office 








ILLINOIS 





HArrison 7-9381 





JOliet 6-2613 


JAMES J. HERMANN CO. 


175 W. Jackson, Chicago 


Aurora, Ill.—Merchants Nat'l. 
Bank Bldg.—Aurora 6-5125 


2) 
ss / Waukegan, Ill.—228 N. Genesee St. 
Ucar Somer MaAfestic 3-0936 


Joliet, Ill.—Morris Bldg. 





ILLINOIS (Cont.) 





J. R. McGowan, Pres. 


Adjusters All Lines 
Phone HArrison 7-3230 





THOMAS T. NORTH, INC. 


175 W. Jackson Blvd., Chicago 4 








J. L. FOSTER & R. K. FOSTER 


Insurance Adjusters 
First National Bank Building 
Springfield, Illinois 


Fire Inland Marine 


Casualty 








LIVINGSTONE | 


Mt. Vernon — Belleville — Quincy 


Ai! Lines of Fire & Casualty 


ADJUSTMENT SERVICE 
619 E. Capito! Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 


Covering Central and Southern Illinois 








330 So. Wells St. 
Investigators and Adjusters 
ALL CASUALTY LINES 


Waukegan Branch: 4 S. Genesee St.; 
Tel. DElta 6-8822 
24 Hour Service 





Phone HArrison 7-0153 


JOHN H. HUNT & CO. 


Chicago 6, III. 


Servicing Chicago & vicinity, Waukegan, 
Ill., Gary. Hammond and Northwestern Ind. 


Night—CQrnelia 7-0182 








MICHIGAN 


MINNESOTA 


INSURANCE CLAIM SERVICE 
EVERY DAY - EVERYWHERE 
IN MINNESOTA 


ARTHUR 2. TAYLOR CO. 
AVENUE SOUT 
MINNEAPOLIS 2, MINNESOTA 




















the OLOFSON CO. 


claim adjusters 
Serving Minnesota since 1940 
Plymouth Bldg.—Minneapolis 
24 hour phone—Capitol 4-0066 
Branches 
Empire Bank Bldg.—St. Paul 
Ist Natl. Bank Bldg.—Rochester 














MISSOURI 


St. Louis, Missouri Cape Girardeau, Missouri 
JOHN L. GARD and ASSOCIATES 


Insurance Adjusters 
All Lines 
H. H. Building 
Cape Girardeau, Mo. 
Telephone 5-6695 





Cotton Belt Bidg. 
St. Louis, Missouri 
Telephone Garfield 1-2464 











NEVADA 





R. L. GRESHAM & CO. 
Multiple Line Adjusters 
410 E. Carson Ave. 
Las Vegas, Nev. 





Servicing 


Beatty and Ploche, Nevada—St. George and 
Cedar ; Jtah—Kingman, Arizona—Needles and 
Baker, California, and Intermediate Points. 








OHIO 





Since 1920 





E. 8. GARD & CO. 
Chicagoland Casualty Claims 
175 W. Jackson Blvd. WAbash 2-8880-1 





MICHIGAN CLAIM SERVICE, INC. 


105 Hollister Bldg. — Lansing, Michigan 


Phone 59475 
Branches 
Battle Creek Flint Lansing 
Benton Harbor Grand Rapids Monroe 
Detroit Kalamazoo Muskegon 


Pontiac iw 
24 hour switchboard for entire state 
Phene—Lansing—59473 








R. BALL, INC. 


Fire — Inland Marine — 
Allied Lines 
1542 Hanna Building 
Cleveland 15, Ohio 
Phone: SUperior 1-7850 











OHIO (Con’t.) 








LOVELL & COMPANY 


Sek — Automobile — Casualty 
Inland Marine — Aviation 
\Se/ Williamson Building 
J Cleveland 14, Ohio 
Phone Main 1-5882 














THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 








OKLAHOMA 








C. R. WACKENHUTH AND SON 
Cc. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 
507 Orpheum Building, Tulsa, OkJahoma 
Phones 2-5460 4-3850 








UTAH-IDAHO 











Np avAa ee UTAN-IDAHO 
INSURANCE ADJUSTERS 
428 So. Main - Salt Lake City, Ut. 


Tandy & Wood Bldg. - Idaho Falls, Id. 
Sonnenkalb Bldg. - Pocatello, Idaho 
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Investment Role 
in Fire, Casualty 
Insurer Strength 


An excellent small volume present- 
ing the basic elements in the “Invest- 
ment Policies of Fire and Casualty In- 
surance Companies” has been pub- 
lished by Wood, Struthers, & Co., New 
York, written by a member of that 
organization, J. W. Middendorf 2nd. 

Mr. Middendorf treats in detail the 
investment objectives of the fire and 
casualty companies. Investment mana- 
zers have generally made it a policy 
to cover business liabilities with so 
called liquid assets, he notes, and then 
invest the policyholders’ surplus in a 
balanced list of bonds, preferred and 
common stocks. More than half of 
assets are in various types of bonds, 
5 or 6% go into preferred stocks, and 
about 25% into common stocks. 

Mr. Middendorf notes the differences 
in investment philosophy between com- 
panies of substantially equal strength. 
He observes that insurers generally 
spread their investment in preferred 
and common stocks over a wide range 
of American industry, limiting the 
commitment in any one company to a 
very small portion of total assets. 

Investment income, he states, has 
been a remarkably stable source of in- 
surance company earnings, far exceed- 
ing underwriting profits over the last 
40 vears, during which several periods 
have been unprofitable. The policy of 
paying dividends out of investment in- 
come has been a beneficial one to 
stockholders to date. 

He comments on the rise of holdings 








Prudential, Skandia, 
Hudson Group Shows 
Good Gains in 1954 


An all-time high in all phases of the 
Prudential-Skandia-Hudson group op- 
erations in 1954 
has been reported 
by J. A. Munro, 
president of Pru- 
dential and Hud- 
son and U. S. man- 
ager for Skandia. 

Combined group 
assets at year end 
totaled $26,894,492, 
an increase of $2,- 





712,389. Policy- 
holders’ surplus 
amounted to $11,- J. A. Munro 
810,198, an in- 


crease of $1,742,847, and total pre- 
miums written for the year amounted 
to $10,381,308. 

Assets of Prudential were $12,564,- 
482, Skandia $10,728,817 and Hudson 
$3,601,193. 

Policyholders’ surplus for Prudential 
was $4,940,183, for Skandia $4,779,420, 
and Hudson $2,090,596. 

Net premiums written amounted to 
$5,190,654 for Prudential, $4,152,523 for 
Skandia and $1,038,131 for Hudson. 

The combined underwriting results 
for 1954 produced an earned loss ratio 
ot 57.8%, which reflects the effect of 
the hurricanes. The written expense 
ratio was 41.9%. 

Combined underwriting profit on a 
Statutory basis amounted to $146,317, 
while the combined investment gain 
Was $1,854,478, or a total gain for the 
year of $2,000,795. 

Since the close of 1954, the compa- 
nies’ position has been further strength- 
ened by an increase in Prudential’s 
capital from $600,000 to $1.5 million, 
with a contribution to its surplus of 
$600,000. 


by insurance companies of municipals 
that have come on the market in recent 
years at excellent yields. Preferred 
stock also has been held in large 
quantities, especially where quality is 
high enough to make the only practi- 
cal risk a money market risk. Some 
companies have taken advantage of ex- 
cellent yields on common stocks in 
utility, food and bank shares, while 
devoting an equal portion to lower 
yielding situations such as oils and 
chemicals with greater apparent 
Zgrowth potential. 

As a class of investors, insurers have 


not emphasized appreciation to any 
marked degree. There are some out- 
standing exceptions. For example, 
North America has been extremely 
successful in building capital strength 
through appreciation in its portfolio. 
In the 1930s it bought heavily in de- 
ferred asset industries such as oils and 
metal shares and at the end of 1953 
had $108 million of unrealized appre- 
ciation in its common stock position. 
This gain amounted to 40% of its pol- 
icyholders’ surplus. Firemen’s of New- 
ark has followed a similar policy and 
has had extraordinary results also, 


to the tremendous enhancement of 
policyholders’ surplus. 

Mr. Middendorf thinks the most im- 
portant influence on the investment 
objectives of insurers is the amount of 
insurance exposure assumed in rela- 
tion to policyholders’ surplus. With a 
maximum of imsurance exposure, as 
a general rule management will want 
to keep the invested assets as non- 
fluctuating as possible and will seek 
a minimum of investment exposure. 
Mr. Middendorf uses premiums earned 
to policyholders’ surplus as the best 

(CONTINUED ON PAGE 388) 


OR BETTER THAN EVER SERVICE... 
to the American Agency System 


Expanded 


FIELD SERVICE and 
CLAIMS FACILITIES 


RARER 
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FIREMAN’S FUND 
INSURANCE COMPANY 


NATIONAL SURETY 
CORPORATION 


INVISIBLE ARMOR 











FIREMAN’S FUND 
INDEMNITY COMPANY 








HOME FIRE & MARINE 
INSURANCE COMPANY 


FIREMAN’S FUND INSURANCE GROUP - 401 California Street - San Francisca 
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Photographed at the Union League 
Club insurance group meeting by 
Harry Fuller, midwest manager of Na- 
tional Bureau of Casualty Under- 
writers: 

A. L. Kirkpatrick, insurance man- 


ager of the U. S. Chamber of Com- 
merce, and featured speaker; Roy Da- 
vis, midwest manager of Assn. of Cas- 
ualty & Surety Companies, insurance 
group chairman; Levering Cartwright, 
insurance journalist and vice-chairman 


of the insurance group; Kent H. Park- 
er, manager of Western Actuarial Bu- 
reau; John Hamilton, general counsel 
of American Mutual Alliance; Walter 
M. Sheldon, executive vice-president 
of W. A. Alexander & Co. agency; Hugh 





L. Tollack, secretary of National Assn. 
of Insurance Commissioners, and John 
A. Henry, vice-president, secretary, 
general counsel, and J. M. Smith, 
vice-president of Continental Cas- 
ualty. 








Neb. Department Looking 


for New Rating Supervisor 


Director Thomas R. Pansing of Ne- 
braska is looking for a replacement 
for Vance G. James, who has resigned 
as rating division supervisor to join 
the U. S. head office of Zurich at Chi- 





cago in the underwriting department. 
Mr. James had been with the depart- 
ment for nine years, the last four as 
rating supervisor and before that for 
five years as examiner. 

The Nebraska rating division con- 
sists of five persons under the super- 
visor, all appointed by and accounta- 
ble to the director. 


We Are Seeking 


More Good Agents 


We are looking for qualified agents 


to help us expand our services. If you 


are looking for new ways to increase 


your volume, why don’t you 


contact us? Simply write to... 


. 
‘ 


52 WOODLAND STREET 
HARTFORD 15, CONN, 





“OF HARTFORD GROUP 


The Phoenix Ins. Co. 

The Connecticut Fire Ins. Co. 
Equitable Fire & Marine Ins. Co. 
Minneapolis Fire & Marine Ins. Co. 
The Central States Fire Ins. Co. 
Atlantic Fire Ins. Co. 

Great Eastern Fire Ins. Co. 
Reliance Ins. Co. of Camada 





Chicagoans Get 
Washington Review 
from Kirkpatrick 


A. L. Kirkpatrick, insurance mana- 
ger of the U. S. Chamber of Com- 
merce addressing the insurance group 
of Union League Club of Chicago, ex- 
pressed the belief that the administra- 
tion sponsored health reinsurance bill 
will not succeed in a Democratic con- 
trolled Congress. 

Commenting that the U._ S. 
Chamber and the American Medical 
Assn. battled the measure last year, 
when it failed of passage in a Repub- 
lican Congress, Mr. Kirkpatrick said 
he has found a 100% lack of faith 
among informed people that the bill 
would work or even make a contribu- 
tion to the problem it attempts to 
solve. 

In the social security field, Mr. 
Kirkpatrick said there probably will 
be nothing introduced this year, but 
in 1956, an election year, there will be 
pressure to increase and widen the 
benefits, hike the payroll base for tax- 
ation, and other changes. He men- 
tioned some of the fallacies of the 
social security idea, and remarked that 
the actuaries know the weaknesses and 
now the problem is to get the story 
across to the public. No one has paid 
more than 5% toward the benefits he 
is now receiving, the speaker said, 
and even with the employer contri- 
bution the maximum is 10%. The di- 
rection in which sorial security is 
headed seems to follow the pattern 
advocated by the International Labor 
Organization, and Mr. Kirkpatrick 
said his observations in Central and 
South America indicate this idea takes 
in the socialization of workmen’s 
compensation while taxes to support 
the program go up to 25% of payroll. 
In the United States it is the obvious 
job of business men to head-off such 
developments, he declared. 


Discussing the aims and functions 
of the U. S. Chamber, Mr. Kirkpatrick 
said there are 50 insurance men serv- 
ing on various committees, 30 of them 
on insurance. Altogether, 500 insur- 
ance companies belong to the chamber 
and the insurance business is one of 
the best supporters of its activities. 

There were two members of the U. 
S. Chamber insurance committee at 
the head table—Walter M. Sheldon of 
W. A. Alexander & Co. agency, and 
Chase M. Smith, general counsel of 
Lumbermens Mutual Casualty and U. 
S. Chamber insurance committee 
chairman, who introduced Mr. Kirk- 
patrick. 

The meeting was in the nature of a 
homecoming for the speaker, since Mr. 


Kirkpatrick before going with the 
chamber was for many years insur- 
ance editor of the old Chicago Journal 
of Commerce, and he was well-known 
to many in the audience. 

Roy Davis, midwest manager of 
Assn. of Casualty & Surety Companies, 
presided at the luncheon as chairman 
of the insurance group. In the pre- 
liminaries, Levering Cartwright, the 
vice-chairman, introduced representa- 
tives from 13 insurance trade organi- 
zations, remarking that this is the sea- 
son during which these groups exer- 
cise their greatest activity and influ- 
ence. They have to contend with a 
multitude of legislative proposals, and 
in this capacity, Mr. Cartwright said, 
they might be referred to as “snake 
killers,” because their duty is to elim- 
inate adverse legislation. 

The organizations represented at the 
luncheon were American Life Con- 
vention, American Mutual Alliance, 
Chicago Board, Health & Accident Un- 
derwriters Conference, Illinois Cham- 
ber of Commerce, Insurance Federa- 
tion of Illinois, National Assn. of In- 
surance Commissioners, National Fra- 
ternal Congress, National Board of 
Fire Underwriters, National Bureau, 
National Assn. of Independent In- 
surers, Western Actuarial Bureau and 
Western Underwriters Assn. 

E. F. Gallagher, Chicago manager of 
Planet, described in a humorous pro- 
gress report what his special commit- 
tee has done about nominating a man- 
ner in which the Union League Award 
Cup can be given to an individual. 





ADMINISTRATIVE ASST. ACC. & 
HEALTH DIV. 
Large agency writing co. Must know commercial! 
forms and have some production background. 
$10,000. 
CASUALTY UNDERWRITERS— 
W.C.—LIAB.—AUTO. 
Several needed—?2 to 10 years exp. Chicago and 
surrounding territory. $4,500.-7,000. 


EXPERIENCED INLAND MARINE UND. 
To age 55. Some Prod. Large Branch office of 
nationwide gen’! agency organization. $6,500. 


INLAND & OCEAN MARINE ADJUSTER 
Top inside position mid-western dept. Old Line 
Co. $6,500. 














CASUALTY UND. MANAGER 
Large gen'l agency. Supervise personnel Cas. 
dept. $6,000. 


NON-CAN ACCIDENT & 

HEALTH UNDERWRITER 
Re-locate N. E. territory. Fine opportunity with 
well known co. Fine employee benefits. $6,000 








Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 So. State St. Chicago, Ill. 
WaAbosh 2-4800 
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Fire Association 
Surplus, Premiums, 
Assets up in ‘54 


Fire Association of Philadelphia and 
its wholly owned subsidiaries, Re- 
liance and Eureka 
Casualty, had the 
highest assets, sur- 
plus and premium 
volume in their 
histories at the end 
of 1954, President 
K. B. Hatch re- 
ported to _ stock- 
holders. 

Assets of the 
group totaled 
$101,897,485 at 
the year end and 
policyholders’ sur- 
plus amounted to $41,150,029. Pre- 
miums for the three companies was 
$44,608,322, an increase of $300,351. 

Last year’s hurricanes resulted in an 
underwriting loss of $1,510,901 to the 
companies, against a profit of $559,- 
787 in 1953. Investment income was 
$2,750,912, an all time high for the 
three companies. 

In addition to acquiring Eureka Cas- 
ualty in September of 1954, the parent 
company increased its capital from 
$3,400,000 to $6,800,000. 


Shalleck Named to Head 
Liquidation Bureau of 
N. Y. Department 


Milton Shalleck has been named 
special deputy superintendent of in- 
surance in charge of the liquidation 
bureau of New York insurance de- 
partment. 

He has been a practicing lawyer for 
more than 23 years. He was legal 
secretary to Justice Rosenman for 10 
years. During the second world war he 
was head attorney for the lend lease 
administration and special counsel to 
the foreign economic administration. 
Recently he was U. S. commissioner 
on the south Pacific commission ap- 
pointed by President Truman. 

He will also work closely with Su- 
perintendent Holz in the general busi- 
ness of the department and on special 
projects. 


Olofson Has New 
St. Paul Office 


The Olofson Co., Minneapolis ad- 
justers, has opened a new office at St. 
Paul at 112 East 6th street. An open 
house was conducted last week at 
which more than 150 agents and com- 
pany people were guests. Stanton D. 
Stensrud, who has been for six years 
adjuster and assistant manager at Ro- 
chester, and Minneapolis, is in charge 
of the new St. Paul office. 

Olofson Co. has maintained other of- 
fices in Minnesota since 1940, and the 
expansion will increase the service 
available. Richard N. Olofson is gen- 
eral manager of the organization. 


Standard Accident Has 


Changes in Three Cities 


D. W. Clapp, Chicago manager of 
Standard Accident & Planet has been 
transferred to Dallas as resident man- 
ager. George L. Powledge continues 
as Dallas manager under the super- 
vision of the resident manager. P. J. 
Lynch, who has been manager of the 
bonding department at Chicago, suc- 
ceeds Mr. Clapp as manager there, as- 
sisting J. S. Richardson, resident vice- 
president. 

F. A. Hackett, Indianapolis mana- 
ger, becomes manager of the casualty 


K. B. Hatch 


department at Chicago, and he is suc- 
ceeded at Indianapolis by E. M. Curry, 
who has been bond manager there. 
Earl C. Barnes is assistant manager, 
and J. T. Mahan becomes manager of 
the bonding department. 





Government Bonding Bill 

WASHINGTON—A bill has been 
introduced in the House authorizing 
government purchase of bonds to cov- 
er postmasters, officers and employes 
of the post office department and mail 
clerks of the armed forces. 





Robert N. Hammond of San Fran- 


How to get a 


BIG BITE 


of the CONTRACT BOND 


Market! 





cisco, has resigned as a member of the 
board of Insurance Brokers Exchange 
of California, although he will remain 
on the executive committee. He is 
being replaced on the board by S. P. 
Mallia of San Francisco. Mr. Ham- 
mond is a past-president of the ex- 
change. 





Medical Education Drive 


S. Bruce Black, president of Liberty 
Mutual, who is chairman of the mutual 
fire and casualty insurance division for 
the national fund for medical educa- 


appeal. Elmer F. Hunt, formerly of 
Johnson & Higgins, and Roy N. Jen- 
kins president of Alexander & Alex- 
ander, are co-chairmen of the brokers 
division, and John R. Cooney, presi- 
dent of Loyalty group, is chairman for 
the stock fire and casualty business. 





Robert L. Edgar of Lon W. Harlow 
agency, St. Louis, spoke at the Feb- 
ruary meeting of Southeast Missouri 
Assn. of Insurance Agents. The as- 
sociation will hold a one-day school 
for office personnel April 27 in Por- 


tion, has opened the latter’s spring tageville. 


FIDELITY 


COMPANY 


HOMEOWNERS °* 


All signs indicate that 1955 should 
be one of the biggest years in the 
history of the construction industry. 
And insurance agents who want to get 
a big bite of the Contract Bond busi- 
ness are arranging now to draw on 
American Surety’s experience of more 
than 70 years in this large- 

premium field. 


Our specialists relieve you of the 
details with top-notch, on-the-spot 
help for you and your contractor 
clients. And our network of 39 
strategically located branch offices 
can provide both local and nation- 


wide service. 


This gives you a real opportunity to get 
a profitable share of this business 

and of the other lines needed by 
contractors—such as liability insur- 
ance, equipment floaters, valuable 


papers insurance and fidelity bonds. 


Let us tell you how, under a new plan, 
you can furnish all the bid bonds a 
contractor may require in one year 
for only the one first premium of 
$5.00. Contact our nearest branch 
office or write our Agency & Pro- 
duction Department, 100 Broadway, 
New York 5, N. Y. 


SERVING AGENTS AND CONTRACTORS 
FOR OVER 70 YEARS 


AMERICAN SURETY 


INLAND MARINE 
AVIATION 


SURETY * CASUALTY °* 
ACCOUNTANTS LIABILITY °* 


100 Broadway * New York 5, N. Y. 
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Underwriting Specialists 


FIDELITY and SURETY 


BONDS 


INSURANCE CONTRACTS 
FOR UNUSUAL NEEDS 


SEABOARD SURETY COMPANY 


75 MAIDEN LANE, NEW YORK 


Whitehall 3-7440 








OSBORN-LANGE-STEPHENSON, ING. 


INSURANCE 


Correspondents of 


Lloyd's, London 


Telephone WAbash 2-7620 
223 West Jackson Blvd. 


H. F. NOTTELMANN 


Cable Address ‘‘Bornos”’ 


Chicago 6, Ill. 








New IM Definitions 
Cover Wide Variety 
of Situations 


The committee on interpretation has 
issued several new rulings under the 
inland marine definition. 

No. 50 deals with checkroom policies 
and contents of coin operated lockers. 
Insurance of property checked as an 
incident to transit, travel or transpor- 
tation in checkrooms of hotels, clubs, 
hospitals or other establishments is 
classifiable as inland marine. Also, in- 
surance of legal liability of a bus com- 
pany or other carrier for such property 
while contained in coin-operated lock- 
ers located in its terminal or station is 
classified as IM. 

No. 51 states that motor graders or 
motor road patrols designed and used 
for the construction or maintenance of 
highways, the building of dykes or 
airports and other work of this gen- 
eral nature are not motor vehicles de- 
signed for highway use. 

No. 52 states that a policy issued to 
cover auto homes sold on an install- 
ment plan does not fall within the IM 
classification. 


In No. 53 the committee ruled against 
IM classification of a policy on loss 
sustained in retail finance transactions 
and loans secured by conditional sales 
contracts or chattel mortgages or cer- 
tificates of title when loss is caused by 
the inability of insured to realize upon 
the security thereof or to repossess or 
recover personal property described 
in any security instrument because the 
instrument has not been filed or re- 
corded with the proper public authori- 
ties. 

No. 54 states that insurance of flood 
lights and flood lighting systems and 
equipment installed and used as such 
in baseball, football and similar fields 
or stadia is not within the IM classifi- 
cation. This does not apply to portable 
equipment. 

In No. 55 the committee ruled that a 
policy is not IM which is issued to 
householders to cover foodstuffs in 
freezers at insured’s residence against 
spoilage caused by outside power fail- 
ure or mechanical breakdown of a unit. 
The committee adds, however, that the 
opinion has no bearing on the personal 
property floater, which may include 
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such coverage if the provisions of the 
policy encompass it. 

The committee ruled in No. 56 that 
insurance of a ski tow includinz poles 
wire, lights, motor, rope, belts, fly 
wheels and drum, when the tow is dis- 
mantled at the end of the ski season 
and transported to a nearby town for 
storage is classifiable as IM. 

No. 57 states that a policy covering 
all risks from any external cause ex. 


cepting fire and extended coverage on | 


a water intake crib located just off 


shore in the river just outside regular | 


steel piling filled with rock protruding 
45 feet below the water and 25 feet 
above the water and 25 feet in diame- 
ter, is IM—provided coverage does 
not include buildings, their furniture 
and furnishings, fixed contents and 
supplies held in storage. 

No. 58 deals with dealers’ chicks and 
supplies in possession of chicken grow- 
ers. The inquiry was: Feed dealers 
furnish to growers at various locations 
removed from the premises of the deal- 
er baby chicks, feed, fuel, shavings, 
wire, scratch and supplies necessary to 
grow the chicks to maturity, which is 
usually accomplished in a period from 
11 to 14 weeks. When the chickens are 
ready for marketing they are sold and 
out of the proceeds all of the charzes 
made against the grower’s account are 
paid and the profits shared between the 
dealer and the grower. Does a policy 
issued to cover the chickens and the 
supplies while in transit and while on 
the premises of the growers fall with- 
in the IM classification? The committee 
ruled yes. 

However, as to a policy issued to a 
chicken grower covering chicks in 
transit and while on premises and in- 
cluding coverage of feed, vaccines, 
and supplies, is it proper to classify 
such a policy as IM, where the grower 
usually gets the feed every week or 
two? The committee ruled affirmative- 
ly as to chicks, feed, vaccines and med- 
icines, but negatively as to supplies. 
The committee particularly noted that 
the feed, vaccines and medicine were 
usually limited to a week’s supply and 
seldom exceeded two weeks’ supply. 
The committee expressed the opinion 
that insurance of feed, vaccines, and 
medicines held in storage is not IM, 
but insurance of such transitory sup- 
plies incidental to raising the chicks 
under the circumstances set forth, is. 

The committee in No. 59 ruled that 
insurance is IM when on antique auto- 
mobiles, 25 years or more of age, main- 
tained solely for use in exhibitions, 
club activities, parades or other func- 
tions of public interest, not used pri- 
marily for transportation of persons or 
goods. 

In No. 60 the committee held to be 
inland marine coverage insurance of 
oil tanks and pumps mounted on trucks 
and trailers which insured does not 
own but which he leases from others 
in connection with his bulk oil and gas- 
oline business. 





McGinty at New Orleans 


for Security of Conn. 


Security-Connecticut has appointed 
William Jj. McGinty assistant manager 
at New Orleans. Before joining the 
companies he was manager at Dallas 
for Traders & General. Prior to that 
he was with U. S. Industrial Chemical 
Corp. at New Orleans and Pan Amer- 
ican Life. 





Picotte agency in Albany has been 
purc’ased by Patrick J. Burke, former 
vice-president and insurance depart- 
ment manager of Picotte realty, and 
David E. Williamson, Albany real 
estate broker. who have changed the 
name to Burke-Williamson. 
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Booklet on Expanding, Increasing 
Liability for Product Damages 


The potential liability arising out 
of the manufacture of almost any 
product has been creeping up on 
American industry for a long time. 
It has finally reached the aviation in- 
dustry and in an attempt to assist 
manufacturers in analyzing their re- 
sponsibility in this direction, U. S. 
Aviation Underwriters has prepared a 
booklet covering the general subject 
from the point of view of the product 
liability insurer. 

The make-up of the booklet, en- 
titled “Legal Liability of Manufac- 
turers and Repairers of Aircraft and 
Aircraft Components for Damages to 
Third Parties”, follows the general 
style of a similar publication U. S. 
Aviation Underwriters put out some 
time ago covering liability arising 
out of the operation of an airport. 
This was distributed countrywide to 


airport managers, city attorneys, 
agents, etc., and the response was 
widespread. 


The new booklet is a summary of 
the law in the field and was prepared 
under direction of the New York City 
law firm of Haight, Deming, Gardner, 
Poor & Havens, counsel of U. S. Avia- 
tion Underwriters. 


In substance the booklet states: 

The purpose of this booklet is to 
assist manufacturers of aircraft, air- 
craft engines, aircraft components and 
others connected with the aircraft in- 
dustry, toward a better understanding 
of their liability arising out of the use 
of their products by the public. Ex- 
perience shows that there is a wide 
difference of opinion and not a few 
misconceptions, on the part of manu- 
facturers and others dealing with avi- 
ation products, as to what their liabil- 
ity might be when a product is al- 
leged to have caused an accident, after 
that product has been in the hands 
of the ultimate purchaser for an in- 
definite length of time. During recent 
years it has been repeatedly demon- 
strated that manufacturers, sellers 
and repairers have a definite respon- 
sibility to the public and that it is 
highly essential for them to be ade- 
quately protected against losses result- 
ing from the use of such products. 

As public acceptance of a product 
increases, claims and lawsuits for 
damages growing out of its use seem 
inevitably to keep pace with the ex- 
pansion of the industry to which the 
product relates. Aviation has been no 
exception. Not so many years ago, a 
lawyer who represented a client in an 
airplane negligence case had difficulty 
finding an aviation decision as author- 
ity for the position he was arguing. 
While it is still necessary in many 
situations to cite non-aviation cases 
as precedents, there are services to 
the legal profession which report 


nothing but air law and related de- 
cisions. One service of this sort has 
accumulated more than 25 bound vol- 
umes devoted entirely to aviation 
cases. 

Manufacturers and repairers of air- 
frames, aircraft components and ac- 
cessories have participated in this 
growth of aviation law, more often un- 
willingly as defendants in expensive, 
time-consuming litigation of consid- 
erable inconvenience to management 
and their technical people who must 
attend trial as necessary witnesses. 
Builders of products for aviation find 
themselves even more concerned at 
this time with the recent pattern of 
negligence actions where recovery for 
damages is being sought against them 
when little basis in fact exists for the 
lawsuits, and when often the only 
reasonable conclusion to be drawn 
from the accident investigation places 
the cause in the operational category. 
Though the allegations may be 
groundless these suits must be proper- 
ly defended, and the technical prob- 
lems to be considered usually mean a 
long and costly controversy. 

The increasing extent of such litiga- 
tion may be judged by the fact that 
as the result of three aviation acci- 
dents within the past ten years, no 
less than 56 lawsuits have been com- 


menced in which the airframe or 
parts manufacturers have been named 
as defendants. In some cases they 


were named individually and in other 
cases they were made joint defendants 
along with the operator. The damages 
claimed in these suits for deaths. 
personal injuries and destruction of 
property have exceeded the stagger- 
ing total of $20 million. 

Claims against a manufacturer or 
repairer can be generally classified 
as (a) those in which the immediate 
purchaser seeks damage, (b) those in 
which a remote purchaser is damaged, 
as in the claim of an aircraft owner 
against the component or accessory 
manufacturer who supplied the build- 
er of the airplane with material or 
parts claimed to be defective, and (c) 
those in which third persons, such as 
passengers in the plane or other per- 
sons in the vicinity of its use, sustain 
damage caused by some alleged de- 
ficiency in the fabrication or repair 
of the product. 

A manufacturer’s liability may have 
its origin in many causes, but from 
an examination of the claims and de- 
cided cases the principal sources can 
be summed up as: (1) failure to ex- 
ercise reasonable care in design of 
the product, (2) negligence in the 
selection of material, (3) fault in the 
construction, (4) some _ shortcoming 
in the testing program, including the 
final checkout of the finished product. 


Liability may arise from accidents 
whose cause can be traced to failure 
to comply with one or more require- 
ments of work orders, purchase agree- 
ments, type specifications and regu- 
lations—particularly civil air regula- 
tions applicable to aircraft design and 
construction which are _ frequently 
made a part of the purchase agree- 
ment and specifications. Legal respon- 
sibility in these categories is often 
associated with express or implied 
warranties to the buyer that the prod- 
uct has been made in accordance with 
the purchase agreement, free from de- 
fects in design and material or other 
defects arising from the process of 
manufacture. 

An examination of products liability 

(CONTINUED ON PAGE 29) 





Insurer Gives Its Agents 
Reasons for Promoting 
the Six-Month Policy 


National Mutual of District of Co- 
lumbia has sent its agents a circular 
on which the company lists eight rea- 
sons why the six-month automobile 
policy is advantageous, as follows: 

1. The great majority of your pros- 
pects and customers appreciate the 
opportunity to write a check for only 
half the annual sum. 


2. You are in a far better position to 
compete with the direct writers. 

3. You double your chances of selling 
additional insurance. A _ policyholder 
who must write a check for an annual 
premium will resist your suggestions 
for additional types of protection. The 
cash involved becomes too great. On a 
six-month basis, however, the added 
costs don’t look as big. 

4. You reduce the risk of losing your 
customers to direct writers offering 
lower prices. A comparison of annual 
rates may look big. The difference be- 
tween the rates on a six-month policy, 
however, becomes trivial. 

5. You have doubled the opportunity 
to sell and resell each client on the 
value of a personally interested agent. 
You have doubled the opportunity to 
sell him other types of policies. You 
have doubled the opportunity to re- 
quest and get more directed leads. 

6. You are involved in less financing 
because the smaller amounts are more 
easily handled by your customers. 

7. Once you have a client on our 
books we (National Mutual) prepare 
the renewal policy and invoices for 
you. Your office typing facilities do 
not take on an extra burden, but you 
retain your full and direct contact with 
your own clients. 

8. In addition to the direct writers, 
all of the larger agency companies are 
swinging over to the six-month policy. 
To be competitive ...to keep growing 
...it is important to you that you pro- 
mote the six-month policy. 








American Casualty Saves Cash on Dictation 
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A streamlined automatic dictation 
system, using the largest switchboard 
of its kind in the world, is in operation 
at American Casualty’s new 14-floor 
home office in Reading. 

H. R. Anewalt, assistant secretary 
and comptroller, said the new system 
will save $10,000 a year over the pre- 
vious cylinder dictating machine. 
Known as the dictaphone telecord dic- 
tation system, it was installed by Dic- 
taphone Corp. of New York City. 

In an accompanying photograph, Mr. 
Anewalt is shown dictating a letter to 
a recording machine in the transcrib- 
ing pool. His call alerted the large 
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switchboard, also shown, which turned 
on the recorder. 

Executives record their letters over 
119 dictation phones in various depart- 
ments. The act of picking up the phone 
alerts the switchboard in the basement. 
It turns on one of nine dictaphone re- 
cording machines in the transcribing 
pool, and the speaker’s words are 
recorded. Stenographers then type the 
letters from the records and return the 
finished documents by messenger to 
the authors for signature. 

The annual savings are obtained by 
25% greater secretarial output, in- 
creased efficiency and low initial in- 
vestment cost, Mr. Anewalt said. 
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Whitford Analogizes 
General Marketing 
and Insurance Sales 


Contrary to the belief of many of 
those who live by the insurance busi- 
ness, they are not completely independ- 
ent and their activities do not take 
place on an economic island far from 
the mainland and detached from the 
activities of the market place which 
shape other basic consumer decisions, 
George V. Whitford, vice-president of 
Fire Asscciation, told Southern Agents 


a, 
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are in question, always 
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Conference at White Sulphur Springs, 
W. Va. Such reasoning comes from 
wishful thinking rather than from a 
rational investigation of the facts, he 
said. 

Consulting firms say that one of their 
greatest hurdles is convincing manage- 
ment that their business is not differ- 
ent, that successful techniques used by 
a textile firm to solve a problem can 
also have direct application to a bot- 
tling plant. He noted the ease with 
which professional managers moved 
from business to business in unrelated 
fields, with satisfaction to directors. 
He emphasized the increasing competi- 
tion of manufacturers, retailers, and 
every seller of services for a share of 
the disposable U.S. income. 


Buyers today are different, he said. 
There are more potential customers 
with money to spend than ever before. 
The average insured of 10 or 20 years 
ago has changed. Today there are 18 
million family units earning beween 
$4,000 and $7,500. Twenty years, ago, 
families earning this amount were in- 
dependent business and professional 
men and certain industrial managers. 
Today in this group 10% are unskilled 
laborers and service workers, 25% 
semi-skilled factory workers, miners, 
truck drivers, and delivery men; 28% 
are foremen, electricians, craftsmen 
and mechanics. Where do these people 
spend their money and why? 

He pointed to the rise of the discount 
house, the sale of health and beauty 
aids in supermarkets, and the growth 
of prefabricated homes (which dismays 
the retail lumber dealer). 

It is a delusion, he said, that an off 
list price structure was fostered on an 
unwilling public. Some people always 
tried to get off list buying privileges, 
but the number is increasing. The 
younger generation, brought up in the 
supermarket atmosphere, is especially 
open minded. In a world of self serv- 
ice and self selection, the public has 
become conditioned to less service at 
retail. The redistribution of personal 
income in the past few years has con- 
centrated buying power in the hands 
of people who have not been accus- 
tomed to charge accounts, delivery 
service and other expensive trappings 
of retail establishments. 


He said the insurance business can’t 
pass laws to protect it from price com- 
petition. Fair trade laws are breaking 
down. Independent, progressive grocers 
are using chain store methods. 

The buyer of insurance is the real 
boss of the business, he said. Will he 
understand why some in the insurance 
business consistently block every meth- 
od suggested to reduce his costs, or 
will he take his business elsewhere? 

He said the agent should ask himself 
what proportion of the increase in car 
registration in his city or state did 
he write? How many customers died, 
moved away, or sold insurable prop- 
erty, and how many new customers 
did he get? Is his increase explained 
by rate changes, inflation or new cus- 
tomers? Did he go ahead last year be- 
cause his largest customer put an ad- 
dition on his plant or hired 200 more 
workers, or has_ he — successfully 
widened the base of his business by 
bringing new business into the office? 
Did he fight with competitors for the 
customer who was already sold, or 
did he create customers who had not 
carried any coverage before? Is he 
trying hard for personal lines, is he de- 
termined not to turn the battlefield 
over to his adversary? 


Western Pa. Storm 
Claim Total Now 
Seen Hitting 18,000 


The estimate of the number of 
claims arising from the March 11 storm 
that hit Pittsburgh and western 
Pennsylvania has been revised from 
12,000 to 18,000, National Board has 
reported. Losses estimated there were 
$1.5 and $1 million each in Ohio and 
Indiana. However, the final total loss 
may exceed the previously estimated 
$3.5 million for the three areas. 


Cal. Agents Hear Talk 
on Safety Council Work 


J. T. Blalock, vice-president of Pa- 
cific Indemnity and president of 
Greater Los Angeles Safety Council, 
reviewed the growth and purposes of 
the council at a meeting of Insurance 
Assn. of Los Angeles. 

Other speakers were Capt. Carl Ren- 
fro of the Los Angeles fire prevention 
bureau, who discussed the fire pre- 
vention institute being sponsored by 
the agents’ association, and James P. 
Bennet, Los Angeles representative 
to the California association, who 
talked on legislative proposals under 
consideration. 

Explaining that the council was an 
outgrowth of the terrible traffic con- 
ditions in Los Angeles in the 1930s, 
Mr. Blalock told of the immediate 
sanction it received from other civic 





groups. Today the council operates 
in the fields of traffic, commercial 
vehicle, industrial, home, maritime 


and public safety and has a section 
for public information. 

He described the work of the various 
committees in the traffic section, 
which is headed by William B. Cleves, 
vice-president of the Yellow Cab Co. 

The committees and their chairmen 
are: Law and courts, James W. 
Hughes, formerly general counsel and 
executive vice-president of Farmers 
group; engineering, J. E. Havenner, 
manager of public safety for Automo- 
bile Club of Southern California; edu- 
cation, James Ball, director of public 
relations for Allstate; enforcement, 
Robert Mitchell, president of Consoli- 
dated Rock Products, and public in- 
formation, Robert Jackson, director of 
public relations for National Automo- 
bile Club. 

Mr. Blalock 
the council, 


outlined activities of 
such as publicity drives, 
contests, meetings, the audio-visual 
library, participation in local fairs and 
similar projects. 

He lauded the Los Angeles associa- 
tion for the work it is doing in prepar- 
ation for its operation safety cam- 
paign, to be based on the slogan 
“Speed Kills—Take It Easy.” He pre- 
sented statistics showing the incidence 
of traffic accidents caused by excessive 
speeding. 

Going into the council’s work with 
industrial safety programs, Mr. Blalock 
offered figures showing the decrease 
of industrial accidents since the coun- 
cil launched its business and industrial 
safety contest in 1949. He urged mem- 
bers of the agents’ association to help 
enroll small companies into the * ***~ 
program. 





Citizens Casualty 
Gives Report for 1954 


Assets of Citizens Casualty totaled 
$7,595,022 at the end of 1954, compared 
with $6,580,838 in 1953, while policy- 
holders’ surplus totaled $1,936,419 at 
year end. 

Listed among the assets are state, 


county and municipal bonds, $2,985. 
832; other bonds and stocks, $1, 448 ,280; 
U.S. government bonds, $1, 331 ,873, and 
cash in banks and company offices, 
$1,235,287. Liabilities are reserve for 
losses and loss expense, $2,514,892; 
funds held under reinsurance treaties, 
$1,258,693; reserve for unearned pre- 
miums, $923, 629 and other liabilities 
$744,888. 








INSURANCE 
COMPANIES 
Bought and Sold 


Contact us regarding either the sale or 
purchase for CASH of the capital stock 
of management contracts of insurance 
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Use of Advertising of local boards, associations and com- know the difference between a direct 
panies, they must identify themselves writer’s policy and one backed by the Set Uniform Auto Limits 


by Agents Stressed 
by Brown Before EAC 


The importance of advertising by 
agents, not only its value in making 
sales but also as “customer insurance,” 
was outlined by Robert E. Brown Jr., 
assistant manager of advertising and 
publicity of Aetna Life affiliated com- 
panies, at Eastern Agents’ Conference 
in Baltimore. 

Pointing out that the best planned 
program of advertising that money can 
buy will not make up for poor service 
or lack or service, he said if an agency 
is giving the service it should and 
it is different than that provided by 
direct writers, advertising can help 
point out and emphasize the difference 
to an agency’s clients and prospects. 

For the most part advertising by 
an agent has been on a limited scale, 
has appeared spasmodically, or both. 
Only a few agents, unfortunately, ap- 
propriate more than a token amount of 
money for a regular advertising pro- 
gram and even fewer have a formal 
plan which they follow consistently. 

Mr. Brown advised the agents not to 
think of advertising solely for its value 
in making immediate sales but also as 
“customer insurance.” 


“I don’t need to tell you,” he said, 
“about the importance of customer 
development and of how ‘account sell- 
ing’ is proving to be one of the most 
effective competitive weapons against 
the direct writers. Undoubtedly you 
are doing a good job in this field al- 
ready, but are you perhaps overlooking 
some valuable help in this direction 
that could be obtained from adver- 
tising?” 

Advertising is not a substitute for 
personal service and no agent should 
attempt to make a 3-cent stamp do the 
work for which he has received $30 or 
more in commission. But in between 
personal calls, and as a supplement 
to them, there is a place for advertis- 
ing. 

Mr. Brown said even though it is 
physically impossible for an agent 
regularly to see all his customers per- 
sonally, it’s a good idea to keep them 
constantly reminded of the agency 
through advertising. Such a program 
would do much to keep the foot of any 
competitor out of the door. 

Saving a good customer, he pointed 
out, is a job that advertising can help 
perform. 

Many companies are telling the story 
of the service they can provide and 
what it means to every buyer of in- 
surance through advertising. National 
Board is also telling this story and both 
groups are offering tie-in material 
for use at the local level. 


In addition, Mr. Brown related, 
many state associations and_ local 
boards have prepared or are working 
on special campaigns of their own. 

In Connecticut, for example, the 
state association produced a complete 
kit of advertising material. Every one 
of the 29 local boards has agreed to 
use this material and $50,000 has been 
appropriated for this purpose. Indivi- 
dual advertising of scores of home 
town agents will support the boards’ 
campaign. 

Similar campaigns are under way in 
Colorado, Texas and New Jersey to 
name a few. In New Jersey, Essex 
county association has started a news- 
paper campaign featuring the services 
of the independent agent. 

Mr. Brown said if agents are to zet 


with the program, letting their clients 
and propects know they are one of the 
agents being referred to. 

He suggested agents take a good look 
at the many advertising aids available 
for their use, choose those that are best 
suited to their needs and use them. 

Remember, he advised, that the 
weakest point in the direct writer’s 
entire sales story is in the field of 
personal services, the field in which an 


services of an independent home town 
agent, if the only advertising a buyer 
has been exposed to is that of a direct 
writer, who can then blame him for his 
listening to the direct writer’s price 
appeal? 

Mr. Brown concluded that agents 
have a story to tell and should be tell- 
ing it constantly, not only to their pre- 
sent customers but to all insurance 
buyers in the community. 


John F. Leary, resident secretary 
of Lumbermens Mutual Casualty at 
Boston, has called for nationwide coor- 
dination of legal insurance minimums 
and for reciprocity so insured motor- 
ists can be assured protection against 
the uninsured driver who causes an 
accident. He spoke at a Hartford traf- 
fic seminar for eastern graduates of 
Northwestern university traffic in- 
stitute. 


Year after year, the high immunity from fire and burglary losses 
in ADT-protected properties attests the exceptional effectiveness and 
dependability of ADT Central Station Electric Protection Services 


| O s A © PERFORMANCE 


SPRINKLER SUPERVISORY AND 
WATERFLOW ALARM SERVICE 


Supervisory signals, indicating conditions causing temporary impair- 


UMAEU GE RETIN SEIU isis sscsensiescisiesiesncssciseseceecscsectsseecesie 198,564 
Waterflow alarms, caused by fires or serious leaks.............ccscsee 2,994 
II TOE IN asics cate tecss be catntics csdiiaeicasstnsianiarianesciviaitenipataneniend 115 
Reported values of properties protected...................0 $15,876,633,000 


Ratio of losses to values protected... 
Fire-loss immunity in 1954............. 


BURGLAR AND 


ALARM SERVICES 


Attacks on ADT Protection 


Entrances effected 


Captures as result of burglar, holdup, other emergency alarms....1,013 


uiciicadentehaitecssecnmannel 2/100ths of 1% 
RE 99-98/100ths °/, 


AVERAGE FIRE-LOSS IMMUNITY DURING THE PAST TEN YEARS 


HOLDUP 










Reported values of properties protected................000+ $4,942,355,000* 
Ratio of losses to values protected.............ccsscesseeseseseees 2/100ths of 1% 
Burglary-loss immunity in 1954...........ssscssssssseseeesees 99-98/100ths °/, 


*Not including ADT-protected values in bonk vaults, the U.S. Treasury, Federal Reserve 
Banks and branches, the U.S. Mints and the U.S. Bullion Depositories at Fort Knox, Ky., 
ond West Point, N. Y. 


AVERAGE BURGLARY-LOSS IMMUNITY DURING THE PAST TEN YEARS 


WATCHMAN’S REPORTING AND 
MANUAL FIRE ALARM SERVICE 








Investigations of failures of watchmen to signal Central Station on 


schedule 
Total number of signals recorded 
Watchmen’s patrol efficiency 
Alarms from Manual Fire Alarm Boxes 
Reported values of properties protected 
Ratio of fire losses to values protected 
Fire-loss immunity in 1954 


This remarkable record reflects the value of 
continuous supervision and proper mainte- 


PPITTTTTI TTT rr 


aageed 314,502,496 
..99-93/100ths % 


anon geeeeeeeeeeeeees 


oe eeeeeeeeeeeeseees 


206,875 


als $18,907,278,000 
eesti 2/100ths of 1% 
er 99-98/100ths */, 






AVERAGE FIRE-LOSS IMMUNITY DURING THE PAST TEN YEARS 


nance of protective signaling systems, as * 


provided by ADT Services. For complete 
information, call our local sales office if we 
are listed in your phone book, or write to 


our Executive Offices. 


155 Sixth Ave 
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OFICINAS de ULTRAMAR, S.A. 
La Metropolitana Bldg., Havana, Cuba 








INTERNATIONAL INSURANCE 
and 


REINSURANCE 








UNDERWRITING MANAGERS 
for the 
LATIN AMERICAN POOL 


Trustee for U.S.A. and Canada Trust Fund: 
The MARINE MIDLAND TRUST COMPANY of NEW YORK 














ULTRAMAR INTER-AMERICA CORP. 





INTERNATIONAL INSURANCE 
and 


REINSURANCE 





LATIN AMERICAN SPECIALISTS 


Telephone: WHitchall 3-9690 1-2 
Cable Address: ULTRAMAR 


60 WALL STREET 
NEW YORK 5, N. Y. 











Companies Report on 1954 


Surplus in the following company 
reports refers to surplus to policy- 
holders. 

American Fire & Casualty, Orlando—Asscts, 


$6,955,518, incr., $885,340; loss res., $859,153; un- 
earned prem., $2,006,801; capital, $664,700; sur- 














plus, $1,696,608, incr., $217,619. 
Premiums Losses 
Earned Incurred 

$ $ 

ROD: § inrasnssrkssstbpcctb heen 307,937 121,656 
Extended coverage .. 169,492 27,416 
Torn., wind (ex. crops) .... 7,493 139 
Sprinkler and water dam. 281 52 
Expl., riot, civil comm. .... _—- ‘mena 
Inland marine ............. ‘ 13,115 6,994 
Aircraft phys. dam. 4,010 682 
Workmen's comp. 85,534 60,070 
Liability (not auto) 124,170 44,138 
Auto liability 916,932 545,847 
Auto PDL ...... 875,142 439,591 
Auto phys. dam. 926,687 300,501 
P.D. (not auto) .. 37,102 30,709 
gp 15,859 10,619 
Surety 23,151 3,544 
os pia bnasies 23,171 7,716 
Burglary, theft 37,553 21,752 
a ee ee ee 3,567,713 1,621,426 
Boston Manufacturers Mutual Fire—Assets, 


$50,065,429, incr., $4,485,095 loss res., $2,436,925; 









unearned prem., $21,017,852; surplus, $25,559,- 

701, incr., $4,275,069. 

. ee ie Sr 13,634,504 3,665,246 

Extended coverage ............. 121,765 3,585 

Sprinkler and water dam. 60 

Expl., riot, civil comm. ., 36,825 

Earthquake . 1,121 a 

Exc. of loss re «. 50,711 155,696 
, hE TERETE AE RE 13,743,564 3,825,754 


Continental Union, Birmingham—Assets, $3,- 
342,885, incr., $2,007,785; loss res., $1,065,478; 
unearned prem., $842,371; capital, $500,000; sur- 
plus, $963,401, inecr., $143,846. 












PEER > idrtirsccloresdecevcnsinciocioetittaesd 34,270 10,086 
Extended coverage ne 16,607 5,704 
Torn., wind (ex. crops) .... 245 —418 
Inland marine i= 4 7 1,9°3 
py See 1,349 38 
Workmen's comp. 85,365 68,418 
Liability (not auto) 33,357 17,473 
Auto liability 129,555 92,512 
Pe: Oe 80,041 45,158 
Auto phys. dam. 169,368 88,639 
P.D. (not auto) 9,461 1,515 
eC 199 332 
Surety 515 1,320 
era 3,255 591 
Burglary, theft 1,811 2,079 

TT. - anathiihileicesbidiiaeeataianaisinasees 569,786 334,469 


Cosmopolitan Mutual Casualty, N. ¥.—Asscts, 


$16,920,088, incr., $3,021,512; loss res., $6,160,- 
938; unearned prem., $3,762,805; surplus, $4,- 
187,340, incr., $825,764. 









Premiums Losses 
Earned Incurred 

$ $ 
BN i sciesass sna roniaecaice es 93,939 59,986 
Extended coverage 15,151 9,383 
Sprinkler and water dam. 420 evvetidlas 
Inland mMa.ine ........cssseee 440 369 

N. Y. disability ... -» 162,634 61, 
Workmen's comp. ..... 5,545,422 2,271,520 
Liability (not auto) 1,530,584 765,316 
Auto liability _............ 1,269,687 559,257 
Auto PDL .............. 438,638 192,231 
Auto phys. dam 46,150 12,023 
P.D. (not auto) 73,321 13,993 
FP ree 175,437 58,044 
Burglary, theft 30,719 25,944 
MBI, <adasntusvensevtcaandokevttivaaiots 9,382,546 4,029,816 
Cosmopolitan Mutual Fire, N. Y¥.—Assets, 


$828,481, incr., $44,677; loss res., $25,931; un- 
earned prem., $191,551; surplus, $578,995, decr.,, 
6. 








SEES Ae 131,372 76,408 
Extended coverage .. 18,346 12,003 
Sprinkler and water dam. 1,017 —266 
Inland marine 18,715 5,240 
Auto phys. dam. 37,497 8,8 
OUIL, . . cessakerstaresassssintnenrsasinaies 206,950 102,225 





Excess Mutual Reinsurance—Assets, $1,110,- 
505, decr., $281,410; loss res., $387,276; surplus, 
$697,394, decr., $372,405. 

WO bbb scsddininaid 1,594,281 1,761,825 

Fire & Casualty of Conn.—Assets, $5,962,184, 
incr., $1,262,677; loss res., $431,069; unearned 
prem., $3,262,259; capital, $550,000; surplus, $2,- 
120,423, incr., $510,147. 








MIE Ss Sosa Senhiakdooxetlhdivdendedenasces 653,570 329,841 
Extended coverage ............ 194,052 147,998 
Torn., wind (ex. crops) 7,439 2,297 
Sprinkler and water dam. 4,613 1,909 
Expl., riot, civil comm. .... 308 —509 
Earthquake 7,649 —10 
Inland marine .. is 4,403 6,143 
Auto phys. dam. «» 1,475,441 702,106 
Multiple peril a 882 479 

IIIT ._ :shsishichlacssiciingncideiiiasiasihats 2,348,360 1,190,255 

Grange Mutual Casualty—Assets, $6,903,432, 


incr., $1,580,754; loss res., $1,831,284; unearned 





prem., $2,043,828; surplus, $2,696,976, incr., 
$812,043. 

Comprehensive _ ...........0000 582,463 242,193 
ROCHEOME  oo.sccesceceesses 36,756 16,745 
Hospitalization 791,267 666,321 
Hosp. & med. ........... 12,020 3,633 
Liability(not auto) se 47,943 22,131 
Auto liability ........ . 1,264,549 1,074,497 
Auto PDL .......... .» 1,110,191 650,655 
Auto phys. dam .. 2,136,349 1,279,137 
A 2 eee 29,733 12,454 











FIRE 





and ALLIED 


CULL 2CHICE 


PRO-RATA and EXCESS of LOSS 


INTER-OCEAN 
REINSURANCE 






CEDAR RAPIDS, IOWA 
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LINES 














XUM 


. 1955 


$6,160,. 
us, $4. 


Losses 
ncurred 


8,839 
102,225 
31,110,- 
irplus, 


761,825 


62,184, 
-arned 
S, $2,- 


329,841 
47,998 
2,297 
1,909 
—509 
—10 
6,143 
02,106 


479 
90,255 
13,432, 


arned 
incr., 


12,454 
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Premiums Losses 


Earned Incurred 

ry ee ORS SE Re ie ee 11,389 3,693 
Livestock 4,613 737 
Med. pay. . . 396,222 149,528 
MUNN, coaisnsninstesascaknennettensinin 6,423,495 4,121,724 





Law Union & Rock—Assets, $3,921,554, 
incr. $87,952 loss res., $159,011; unearned 
prem., $1,724,045; deposit mom. $500,000; sur- 
plus, $1, 950,396, incr., we 

"803,925 413,926 









224,830 
2,055 
536 
ag riot, civil comm. .... 138 1 
Earthquake ai deeaisariaebueieibinniael 1,963 —34 
Inland marine > 47,134 21,465 
Auto phys. dam. .... 226,355 84,516 
a phys. dam. 6,387 1,51 
sadeecateiaieastioasets ed = 17 

r mary, theft a 
burg dalpesinisineisdsancaeiceastvasiakes * 1,350, 436 748,891 


London & Lancashire—Assets, $13,850,356, 
incr., $682,946; loss res., $755,300; unearned 
prem., $7,896,020; deposit capital, $500,000; sur- 
plus, $4,148,131, incr., $372,052 







TIA « sdsetssocebeghinnasieptnaebionioisidienn 3,624,714 1,691,908 
Extended coverage .............. 1,209,557 1,062,215 
Torn., wind (ex. crops) .... 19,106 9,764 
sprinkler and water dam. 5,352 2,540 
Expl., riot, civil comm. ..., 660 1 
Earthquake duadineeantinecdits Sak 8,704 —163 
Inland marine .... " 223,890 101,970 
Auto phys. dam. .. 1,075,163 401,438 
Aircraft phys. dam. 30,339 7,186 
CE. srinicceatens 710 
Burglary, thef oe 266 12 
MIOL * sscncinceulcsceclihchouetbstoussecs : 6,198,465 3,277,248 


Lumbermens Mutual, Ohio—Assets, $16,931,- 
769, iner., $1,131,695; loss res., $1,063,541; un- 
eorned prem., $9,358,045; surplus, $5,201,601 
iner., $254,217. 











Fire 5,731,205 2,246,010 
Extended coverage ............ 1,534,318 1,345,811 
Torn., wind (ex. crops) .. 33,827 11,133 
Sprinkler and water dam. 24,969 8,969 
Expl., riot, civil comm. .... 8,315 2,264 
Earthquake _............ “2 11,978 41 
Inland marine ... .. 467,728 280,862 
Comp. dwell. end. 4,054 2,286 
Auto phys. dam. .. 1,807,732 727,681 
Aircraft phys. dam. oa 18,813 4,527 
OE | ciiciintetiones <a 24,842 10,774 
Burglary, theft - 43,811 20,928 
Use and occup. ... 31,805 15,362 
Exc. of loss & cat. —73,531 —222,227 

PRIRMEL. Satenccssoresmemsaventnceees ... 9,669,866 4,454,421 


Mutual Fire, Marine & Inland, a 
—Accets, $5,697,247, incr., %5297.13%: loss res.. 
$385,198; unearned prem., $1,323,673: surplus, 
$3,935,639, incr., $377,076. 

648,059 


Fire 
Inland marine 14.393 


7% ae Sante Rs “1 662,443 







Ohio Casualty—Assets, $57,141,879, incr., 
$5,134,903; loss res., $10,886,604; unearned prem., 

7994 972 emnitol ¢2590.000- surplus $16 
355,133, incr., $2,885,108. 











Aircraft phys. dam. ............. —5,806 —920 
ern a 7,509 1,337 
Workmen’s comp. . 1,942,013 834,922 
Liability (not auto) 2,861,742 784,736 


Auto liability 
Auto PDL ............ 
Auto phys. dam 
P.D. (not auto) 
Fidelity 
Surety 
Glass 
Burglary, ” 
Auto med. .... , 

TM: nitiinneens 43, ‘981, ‘692 16, 960, 570 





Ohio Ins.—Assets, $6,259,054, incr., $394,545; 
loss res., $126,171; unearned prem., $2,019,939; 
by $1,000,000; surplus $3.477,448, iner., 


$560.53 

Fire p aikaiacdeseesisntilmacdiselasanticsoige 521,702 190,998 
Extended. COVETABE  o.cceeeeeee 216,522 125,674 
Torn., wind (ex. crops) -.... 429 146 
Sprinkler and water dam. 94 14 


NI sso acae tac accaniede | Oe 
Inland marine ..... “ 20,088 3,567 
Auto phys. dam. 
Burglary, theft ........ “ae. oan 
Aircraft phys. dam. = 14,028 2,902 

TUNNEY; Unrccessacendiecacabbanmeestpataies 3,261,969 1,357,794 





Oklahoma Farm Bureau Mutual—Assets, $3,- 
794,145 incr. $118,266; loss res., $720,925: un- 
earned prem., $1,062,212; surplus, $1,553,085 
decr., $129,587. 










BEI” cccestacersxsiaiivuniatiispookesssmtestcsasen 219,961 106,829 
Extended coverage oo... 195,400 85,452 
Torn., wind (ex. crops) .... 8,469 4,618 
Crop-Hail ....... 68,255 17,069 
Liability (not < 68,483 42,702 
Auto liability ..... 708,096 605,998 
Auto PDE nce. 350,756 236,571 
Auto phys. dam. 1,767,116 955,196 
Combine (not B. I.) 2,500 60,398 
4-H. & F.F.A. ..... 1,41 

ROU, | cctsticsicceteiocosprcsnresics 3,440,458 2,115,510 


Orient—Assets, $10,286,820, incr., ay 894; loss 
res., $477,031; unearned prem., $4,936,886; can- 
~ a, $1,000,000; surplus, $4,479,591, iner., $113,- 








Fire 2,289,840 1,068,567 
Extended Coverage... 764,047 670,868 
Torn., wind (ex. crops) .... 12,069 6,164 
Sprinkler and water dam. 3,373 1,608 
Expl., riot, civil comm. .... 417 9 
Earthquake uiaestadieidagienatiacars 5,563 —103 
Inland marine 141,404 64,402 
Auto phys. dam. . 679,050 253,543 
Aircraft phys. dam. ........ 19,161 4.53% 
Glass 448 232 





Bureieny. TERBTE ainbeccdceisiscsoics 167 8 
ORE. Sicicttibcdlaidobeateks 3,915,545 2,069,840 


Republic,, Dallas—Assets, $33,321,181, incr., 


$4,118,316 loss res., $866,285; unearned prem., 


$17, 716, 498 F130 
000. 


, $198,764; unearned prem., $2,077,876; Premiums Losses 

$1,000,000; surplus, $3,887,047, incr., Earned Incurred 
- $ $ 

Premiums Losses. Group A. & H. 68,578 61,454 





Earned Incurred Non-can. A. & H. 








Extended coverage 
Torn., wind (ex. crops) .... 
Sprinkler and water dam. 


i : Auto phys. dam. . 
Liability (not auto) 
Aircraft phys. dam. .. 










$ $ A. & H. 2,970,058 1,383,590 
i 954°050 485,234 Be 8 He wenn , ,383, 
Extended coverage ......... 318,423 «379,025 Ptalization Ra ye 
Torn., wind (ex. crops) .... 5,078 ar. itsia3s+Aa CU i 
no gee and water dam. 1,405 672 
xpl., riot, civil comm. ... 173 2 U. S. Casualt ” 5 ‘ 
- & y—Assets, $43,454,865, incr., $3,- 
Ft te guna a a 972,336; loss res., $18,893,407; unearned prem., 
marine , 6, $11,000,896; capital, $1,000,000; surplus, $10,492,- 


282,939 105,647 560) incr., $2,148,549. 


















Safeguard—Assets, 








, a phys. dam. ...... be i Fire 41,520 23,045 
18 PI x y 

Extended coverage 28,088 26,482 

Beery, a See oie eS os 3 Ocean marine ..... J 52,908 44,515 

scshiibdeinetpescdaheianasaianitessndin ,631, 2,434 Inland marine 44,679 42.572 

Accident. ...... 107,898 28,775 

Sterling, Chicago—Assets, $8,375,014, decr., Health ..... 17,951 6,253 

$446,322 loss res., $1,189,253; unearned prem., Group A. & H. ... 123,443 47,622 

. capital, $1,000,000; surplus, $2,283,- Workmen’ comp. . . 6,079,215 3,761,207 

348, decr., $614,959. Liability (not auto) ......... 3,190,039 1,596,304 












17,000 LOCAL AGENTS 


ore people place more insurance 
through agents in their home communities 
because they find, from experience, that 
these qualified agents provide “more for 


your money’. . . all the way down the line. 





Save money—get 
sound protection—through an 
over-all insurance program. 
See your local agent 
or broker. 


Great American 


GROUP OF Insurance Companies 


FIRE + MARINE « CASUALTY + SURETY 


Great American - Great American Indemnity - American National + Detroit Fire & Marine » Massachusetts Fire & Marine » Rochester American 
WORLD-WIDE FACILITIES © STANDARD STOCK COMPANY PROTECTION 
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STATEMENT OF CONDITION 


of the 


SOUTHWEST GENERAL INSURANCE COMPANY 
as of 


DECEMBER 31, 1954 


ASSETS 
Cash in banks and in office $ 508,999.42 
*United States government bonds 921,399.96 
Municipal bonds . 341,571.76 
Industrial bonds . 26,030.00 
Stocks : 1,064,148.00 
Mortgage loans . 57,200.00 
Collateral loans . eS 35,000.00 
Net premiums in course of collection 317,393.90 
Premium notes receivable . 100,585.21 
Reinsurance recoverable on loss payments . 1,375.21 
Accrued interest . 5,459.80 


Total assets . $3, 379, 163.26 


LIABILITIES, CAPITAL AND SURPLUS 


Reserve for unearned premiums a. © $1,499,939.14 
Reserve for losses and loss adjustment expenses 457,939.75 
Reserve for taxes . ‘ 20,218.30 
Reserve for general expenses 6,243.08 
Other liabilities . 11,637.53 


$1,995,977.80 


Total liabilities, except capital and surplus . ~ 
$600,000.00 





Capital paid up . 
Surplus 783,185.46 
Surplus to policyholders . . $1,383,185.46 


Total liabilities and surplus to policyholders . $3,379,163.26 


*Of the total invested assets, $435,000.00 par value of bonds are deposited with State Authorities for 
purposes required by law. 


Bonds ore carried ot amortized values. Stocks are at market values of December 31, 1954. 


The above statement wos verified by Joseph Froggatt & Co., Inc., on audit at December 31, 1954. 


FIRE 
outhwest General CASUALTY 
INSURANCE COMPANY AUTOMOBILE 
MARINE 





Gibraltar Life Building, Dallas, Texas 
Southern Department, Atlanta, Georgia 

















A. E. Strupwick Co. 


A. E. STRUDWICK, President 
E. W. BLANCH, Vice-Pres. THOS. M. DARDEN, Vice-Pres. 
$10 BAKER BLDG., MINNEAPOLIS 2, MINN. 

















Losses 
Incurred 
$ 


Premiums 
Earned 
$ 


4,133,915 








Burglary, theft 
Boiler, machinery .. 
Total 








12,727,996 





Utilities Mutual, New York—Assets, $10,277,- 
893, incr., $1,341,865; loss res., $5,057, 381; un- 
earned e.. $406,345; surplus, $4,021,470, ‘incr., 


$1,318,7 
covsescoeseneeee 2,551,675 731,996 


Wetec Ss comp. 

Vanguard, Dallas*—Assets, $3,373,214, incr., 
$1,576,866; loss res., $229, 780; unearned prem. 
$820,098 ; ‘capital, $1,000,000; surplus, $2, 080, 910, 
incr., $1, 244,063. 





Liability (not auto) ............ 15,356 3, 
Auto liability ..... 325,367 112,709 
a 270,757 97, 
Auto phys. dam. 650,377 247,268 
P.D. (not auto) . 1 120 
Burglary, theft . 1, 89 
ee 51,005 24,495 
, sR RES 1,314,698 487,373 


* Formerly Republic Casualty 


West American—Assets, $3,255,909, decr., §81,- 
384; loss res., $406,368; unearned prem., $724,- 
ne $700,000; surplus, $1,737,923, incr., 





Workmen’s comp. 72,990 
Laibility (not auto 39,921 
Auto liability .. 286,975 
Auto PDL ............ x 
Auto phys. dam. 150,947 
P.D. (not auto) 9,756 
EE —169 
SS 467 
Glass 12,645 
Burglary, theft 13,625 
I sasiceectabincnansaienciionainnitess 704,007 











Bill on Third Party 
Actions by N. Y. Workmen 


Under present workmen’s compen- 
sation law in New York, a compen- 
sated injured workman who pursues 
his remedy against a third person must 
obtain the consent of the insurer to 
a settlement of that claim for an 
amount less than compensation bene- 
fits or forfeit his right to any future 
WC benefits. Refusal of the insurer to 
consent to a settlement requires the 
plaintiff and his attorney to settle 
without consent and forfeit future WC 
rights or to go to trial. 

To further relieve calendar conges- 
tion by encouraging settlements, the 
temporary commission on the courts 
has recommended enactment of a bill 
now in the legislature which would 
amend section 227 (3). The amend- 
ment would provide that where ap- 
proval of a settlement is refused by 
the insurer, an application for ap- 
proval may be made to a court or 
judge. The bill would also amend 
the section to reduce the lien of the 
insurer to two-thirds of the net pro- 
ceeds of the recovery. 

The committee on negligence liti- 
gation of New York State Bar Assn. 
recommended adoption of a _ proce- 
dure for court approval of such settle- 
ments in 1953. 





Case History Shows Need 


for Valuable Papers Cover 


Harold McAllister, state agent of 
Phoenix of Hartford, was speaker at 
the February meeting of San Antonio 
Insurance Exchange, discussing valua- 
ble papers insurance. He mentioned 
the case example of a company in 
Amarillo, which refused to buy this 
coverage, telling the agent that the 
business records were always kept in 
a fireproof safe. That afternoon there 
was a fire and the records were not in 
the safe. The company had to adver- 
tise that its records had been nearly 
totally destroyed, and asked debtors 
to come in and assist in clearing up the 
situation. 





Licensing Bill Proposed in N. H. 

A bill has been introduced in the 
New Hampshire legislature calling for 
the licensing of real estate agents and 
brokers. The bill would set up an 
unpaid 3-member commission to han- 
dle registrations. 


Professor to Look for 
Marketing Ideas Among 
European Producers 


A prominent Ohio insurance educa- 
tor will see whether European insur- 
ance marketing ideas have anything 
of value for American insurance men, 
in an extended tour of insurance cen- 
ters on the Continent and in Great 
Britain. Professor John S. Bickley, 
who teaches insurance at Ohio State 
University, Columbus, will spend the 
spring and summer looking for this 
information. 

Mr. Bickley’s trip is under the aus- 
pices of the university and of the 
Charles W. Griffith Memorial Founda- 
tion for Insurance Education. 

Among the questions for which it is 
hoped answers will be found are: 
How are agents compensated in order 
to stimulate production of new busi- 
ness, with adequate compensation for 
service work? How are agents trained 
for multiple line selling? What rela- 
tive importance have agency and di- 
rect-writing systems overseas? 

Mr. Bickley will also see whether 
there has been any extensive use of 
all risks and package _ contracts, 
whether there are any notable ad- 
vances in agency management, how 
client and public relations activities 
are carried on, what company adver- 
tising methods are in vogue and to 
what extent branch office operations 
are employed. He will also study re- 
lations of private insurance with gov- 
ernment in the countries he visits. 





Propose 5% Premium 


Tax in Alabama 


A tax bill calling for a flat 5% tax 
on gross premiums on all insurance 
companies doing business in Alabama 
has been introduced in the legislature 
with the blessing of Gov. Folsom. 

The house ways and means commit- 
tee will hold hearings on the proposal 
so insurers can make their arguments 
against the bill. Officials of both Ala- 
bama and out-of-state insurers have 
sent representatives to discuss the 
measure. 

At present there is a premium tax of 
one-half of 1% on fire policies; 244% 
on premiums of casualty; 242% on life 
and 14% on benevolent societies. 
There is no tax on premiums for bur- 
ial and A&H. 

The state expects to receive about 
$9 million annually from the proposed 
tax. 


Scott Atlantic Mutual 
Special in La., Miss. 


George H. Scott has been appointed 
special agent in Louisiana and Missis- 
sippi by Atlantic Mutual. He joined 
Atlantic Mutual and Centennial in 1946 
and served in various field territories 
before assuming his present position as 
an assistant to the agency secretary in 
the home office. 

He will have headquarters in New 
Orleans and work under the direct su- 
pervision of David A. Floreen, branch 
manager at Houston. 








Pearl American 25-Year Men Elect 


J. J. Hunter, H. A. Bitzer and M. C. 
Ripley have been elected president, 
vice-president and secretary-treasurer, 
respectively, of the Quarter Century 
Club of Pearl American group at its 
organizational meeting. V. L. Gallagher, 
U. S. manager of Pearl, presented gifts 
to the club’s 10 charter members. 





William B. Walker, president of First 
National Bank of Philadelphia, has 
been elected a director of Fire Associ- 
ation to fill the unexpired term of the 
late Harry C. Carr. 
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Says National Board 
Is Improving 
Storm Techniques 


If the fact that Florida has been free 
from hurricanes since 1950 and that the 
eastern seaboard has suffered five hur- 
ricanes in the last 16 years suggests 
that the weather pattern has changed, 
every segment of the insurance busi- 
ness must evaluate this changing pat- 
tern, Donald B. Sherwood, assistant 
general manager of National Board, 
told Eastern Agents Conference in 
Baltimore. The business is doing ex- 
actly that, he declared. 

Mr. Sherwood defended the com- 
panies in Massachusetts, where they 
had been criticized for an inadequate 
catastrophe plan, lack of proper pub- 
licity, bungled claim handling, and the 
making of loss adjustments on a deuces 
wild basis. He said criticism of the 
operations of the companies led them 
to a review of their activities in that 
state for the period immediately fol- 
lowing Hurricane Carol and for five 
months thereafter. 

Within 48 hours National Board set 
up a supervisory office in Boston and 
wrote every agent and adjuster in the 
state explaining its efforts to coordi- 
nate the activities of all those adjust- 
ing losses for stock fire insurers; it 
urged that temporary repairs neces- 
sary to protect the property from fur- 
ther damage be made. Within 72 
hours a quarter page advertisement 
was inserted in many New England 
papers urging property owners to 
protect their property from further 
damage, to notify their agent or broker 
so that he could report the loss to the 
insurer and arrange for an adjuster, 
and urging that if possible an itemized 
estimate of cost of repairing damage 
from the storm be secured. 

Two weeks after the storm, adver- 
tisements appeared in Massachusetts 
papers explaining that National Board 
companies had established facilities to 
assist in effecting prompt, orderly 
handling of all claims; the companies 
were prepared to deal with thousands 
of losses; adjusters from other sections 
of the company were already on the 
ground or enroute; that the companies 
had competent men to adjust losses; 
that they recognized their responsi- 
bility, and that the agent and broker 
wanted to help. 


Meetings were held with various 
groups and radio programs were 
scheduled. There were other advertise- 
ments, talks and publicity; 840 ad- 
justers worked around the clock; and 
hundreds of agents were working over- 
time to take care of the situation. On 
many days 2,000 losses were sent to 
companies for payment. Massachusetts 
property owners for five months were 
daily receiving an average of $350,000 
for every working day from stock fire 
insurers. 

The fire insurance business tri- 
umphed over the greatest challenge it 
has ever faced, he declared. This was 
the worst catastrophe in history in 
terms of total claims. The challenge to 
the adjustment forces of the business 
from the three hurricanes could scarce- 
ly have been more overwhelming if a 
hydrogen bomb had struck. The com- 
panies used every available resource 
they had to get the losses adjusted. 

Sins of omission and commission that 
were made now are being seriously 
studied, he said. Last week he attended 
two company meetings to devise more 
and better planning for widespreading 


disaster losses that are bound to occur. 

As the companies improve their 
techniques in handling losses of this 
kind, he said, the producers have a 
grave obligation to policyholders and 
companies. What can agents do to aid 
the situation? 

Agents can support National Board 
recommendations for prevention of 
hurricane damage via building codes, 
he said. Agents should consider the 
desirability of deductible clauses, not 
only as to insured but as to companies 
as well, to say nothing of the desira- 


bility of eliminating TV aerials. 
When storms occur, agents should 
do things they are best suited to do— 
record carefully and report losses from 
policyholders; complete in painstaking 
detail the notice of loss form recom- 
mended by National Board; have a 
prior understanding with the company 
to which they may assign catastrophe 
losses and provide the adjuster with 
a copy of the notice together with a 
copy to field man and home office. 
This conserves the adjuster’s time and 
enables him to devote all his efforts 








to the adjustment of the agent’s losses 
without being burdened with detail 
that the agent can do for him. 


Hartford Steam Boiler 


Names Postma Special 


Hartford Steam Boiler has named 
Otto Postma special agent in the Hart- 
ford area. He fills a vacancy caused by 
the appointment of Alfred N. Premo as 
deputy insurance commissioner. Mr. 
Postma, with the company since 1938, 
on formerly special agent in Cleve- 

and. 





























ROBERT C. REAM, 
Chairman 


ASSETS 


Other Bonds 


Preferred Stocks 
Common Stocks 
Real Estate 
Mortgage Loans 
Premiums in Course of Collection 


Accrued Interest 





LIABILITIES 


TOTAL LIABILITIES 
Capital 
Voluntary Reserve 
Net Surplus 














State and Municipal Bonds.......... 
American Reserve Insurance Company Capital Stock 5,334,524 


(not over 90 days due).......... 


Reserve for Outstanding Losses....... 
Reserve for Unearned Premiums... .. . 
Reserve for Funds Held Under Reinsurance Treaties 1,985,591 
Reserve for Commissions, Taxes & Other Liabilities 2,850,932 


ee ee ee ee) 


Surplus to Policyholders....... 








AMERICAN REINSURANCE GROUP 


Financial Statements as of December 31, 1954 


AMERICAN RE-INSURANCE COMPANY 


EDWARD L. MULVEHILL, EDWARD L. MULVEHILL, MERL L. ROUSE, 
President Chairman President 
ASSETS 
saseeeeues $ 3,819,354 Cash in Banks and Office.....................$ 1,151,036 
sete eeeens hypo United States Government Bonds............... 8,827,873 
; ; : 2.776,504 State and Municipal ac xcescess covalent: 5,649,012 
Ns dS aaceddnseds cévedgedveseccc 296,725 
tteeeeeees pp Preferred Stocks ............cccecceceeceeeee 226,600 
aawcamuane 14,301, 

eer 279,414 Common ae trtias enesessansneies onan 2,964,850 

ae 42,870 Premiums in Course of Collection 
PT TETTETETT TLE —50,334 
sancneeass ye Accrued Interest ..........ccccceeecceceeeee 94,741 
97.733 | “Other Admitted Assets. ..........eeeeeeeeeeee 62,636 
dive eee $64,444,058 TOTAL ADMITTED ASSETS. ................... $19,223,139 

LIABILITIES 

ee re $26,722,905 Reserve for Outstanding Losses.................$ 2,844,061 
deewouxeas 9,724,915 Reserve for Unearned Premiums................ 10,363,975 
Reserve for Funds Held Under Reinsurance Treaties 96,252 
Reserve for Commissions, Taxes & Other Liabilities 434,593 
eebtuseees $41,284,343 TOTAL LIABILITIES ........................$13,738,881 
igowentan $ 4,000,000 SR ictiviilatsdecdctdusvissiccicinscaeee 
Seicaaueds 3,000,000 Voluntary Reserve..................0--.20--- 200,000 
weateaeae 16,159,715 PP idsnecuksacevidebacseudsaceccg Sa 
aaakaandet $23,159,715 Surplus to Policyholders..................$ 5,484,258 
$64,444,058 $19,223,139 





Valuation of securities on National Association of Insurance Commissioners basis. On the basis of December 31, 1954 market 
quotations for bonds and stocks owned, Total Assets for the American Re-Insurance Company (with the exception of stock of 
affiliate) would be $64,544,883 and Surplus to Policyholders $23,260,441; for the American Reserve Insurance Company Total 
Assets would be $19,188,837 and Surplus to Policyholders $5,449,995. 
Securities carried in above statements are deposited as required by law for the American Re-Insurance Company in the amount 
of $1,272,241 and for the American Reserve Insurance Company in the amount of $401,804. In the American Re-Insurance 
Company statement, the sum of $1,985,591 held in trust for the payment of certain losses is included in “Cash” and reflected in 
“Reserve for Funds Held Under Reinsurance Treaties." 


MULTIPLE LINE REINSURANCE 


CASUALTY FIDELITY SURETY FIRE MARINE ALLIED LINES 
99 John Street, New York 38, New York 
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111] JOHN STREET, NEW YORK 38, NEW YORK 


BRANCH OFFICES IN PRINCIPAL CITIES 
FIELD SERVICE NATIONWIDE 


























APPRAISALS 


FOR CORRECT COVERAGE AND PROOF 
OF LOSS ON ALL TYPES OF BUILDINGS 
AND EQUIPMENT 


WRITE HOME OFFICE 


COATS & BURCHARD CO. 


CHICAGO $40, ILLINOIS e THE PIONEER ORGANIZATION 


Personal Property 
Floater is Topic at 
Hudson County I-Day 


The personal property floater was 
the subject of Hudson County (N. J.) 
Assn. of Insurance Agents I-Day, which 
some 100 attended. 

Stanley Clausen, secretary of North- 
ern Assurance, pointed out that ade- 
quate insurance to value was essential 
in this type of coverage, but that wise 
use of deductibles can reduce the pre- 
mium cost. He also said that the proper 
form of coverage must be provided by 
scheduling such articles as fine arts, 
fur and jewelry. 

Elbert W. Hoffman of General Ad- 
justment Bureau stressed that the pol- 
icy is designed to provide coverage on 
personal property owned, used or 
worn by insured and members of his 
family, of the same domicile. He pre- 
sented examples of some _ unusual 
claims he has handled. 

Attorney Samuel A. Gennett of 
Newark pointed out that only recently 
has the coverage been further broad- 
ened to include improvements and bet- 
terments to a building in which the in- 
sured is a tenant, not an owner. This 
is in line with the coverage obtainable 
in a fire insurance contents policy. 

Although there have not been any 
court cases on this policy provision, he 
said in his opinion the contract is one 
of indemnity and the matter of who 
actually sustained the loss, owner or 
tenant, would determine who gets in- 
demnified. 





Sterling Offices Report 


on First Year in U. S. 

Sterling offices group has reported 
on the condition of the three com- 
panies under its management, Con- 
stellation, Nordisk Re and Lion Fire, 
for the first time since the group was 
organized last April. 

Constellation, controlled financially 
by seven European insurers, had, at 
year end, assets of $3,457,007. Liabil- 
ities stood at $689,746. Premiums writ- 











CITIZENS CASUALTY COMPANY OF NEW YORK 














(A Stock Company) 


FINANCIAL STATEMENT, 


ASSETS 


Cash in Banks and Offices. . . .$1,235,287.64 
U. S. Government Bonds..... 1,331,873.07 
State, County and 




















DECEMBER 31, 


LIABILITIES 


Reserve for Losses and 
Loss Expense 


Reserve for Taxes 


Municipal Bonds ......... 2,985,932.74 Reserve for Unearned Premiums 923,629.66 
Other Bonds and Stocks...... 1,448,280.58 Senadi Webt Cater 
First Mortgage Loans ....... 8,045.00 Reinsurance Treaties ...... 1,258,693.18 
rer “— Baek Wie pass ae iid Other Liabilities ............ 744,888.03 
Be mneee nee DELP tH s8 — el $1,000,000.00 
Premiums in Course of 
Oo 269,865.23 eee 936,419.96 
Calor ete 508 ole. bsi. 286,023.88 Surplus to Policyholders...... 1,936,419.96 
Total Admitted Assets ..... $7,595, 022. 83 oi | eee eres. $7, 595, 022. 83 


Securities carried at $1,286,030.56 in the above statement are deposited as required by law. 
Bonds and stocks are valued in accordance with the basis adopted by the National Assn. of Ins. Commissioners. 


1954 


ainaewe nw ene $2,514,892.00 
216,500.00 












Home Office 










116 John Street, New York 38, New York 











ten were $692,369, and earned premi- 
ums were $200,359. Net losses were 
$153,810, loss expense was $11,542 and 
underwriting expense was $313,272. 
Total losses were $278;265. 

The company is chartered to write 
all forms of insurance and reinsur- 
ance but confines activities at present 
to pro-rata fire and casualty lines 
reinsurance. It is licensed in Louisiana, 
Massachusetts, Michigan, New Hamp- 
shire, New Jersey, New York, Nevada 
and West Virginia. 

Nordisk Re entered the U. S. in 
April and the U. S. branch began busi- 
ness with resources of $1.2 million, 
of which $500,000 was the statutory 
deposit. At year-end policyholders 
surplus stood at $1,137,514. Trusteed 
funds on deposit were $875,000. 

In addition to U. S. branch re- 
sources, all the company’s free funds, 
capital and surplus, are liable for 
losses wherever incurred. The home 
office balance sheet as of June showed 
assets of 175,994,568 Danish kroner 
($25,432,741) and net surplus of 21,- 
404,956 Danish kroner ($3,093,346). 

Lion Fire had assets of $306,585. Un- 
earned premium reserve stood at $5,- 
372 and loss and loss expense reserves 
were $530. Premiums earned were 
$5,106 and losses and loss adjustment 
expenses incurred were $2,477. Un- 
derwriting expenses incurred were 
$6.412 and underwriting loss was $3,- 
783. 


Object to Extension 


of Time on Hail Losses 


South Carolina Assn. of Insurance 
Agents’ hail committee expressed its 
dissatisfaction with the change from 
the 5-day waiting period to the present 
8-day waiting period before adjust- 
ment of hail losses on growing crops 
at a meeting with Southeastern Hail 
Conference. 

Conference members referred the 
agent’s request that the 5-day limit be 
reestablished to a regional meeting, 
but the request was denied. 

The agents also objected to the nec- 
essity of endorsing notes for farmers 
and receiving a reduced commission 
on such business even though their 
own assets were pledged to the com- 
panies in payment. It was suggested 
that this business be handled on open 
account at the usual 20% commission. 
The conference members said _ this 
was an individual company policy 
and could not be determined by the 
hail conference. 


Pa. Accident Cover Bill 


A bill has been filed in the Pennsyl- 
vania legislature that would author- 
ize stock casualty companies to un- 
derwrite disability and death benefits 
as an endorsement to auto liability 
insurance. 


House Group Supports D.C. WC 
WASHINGTON—A House District 
of Columbia subcommittee has given 
its unanimous support to a bill spon- 
sored by the Washington Board of 
Trade insurance committee that would 
establish workmen’s compensation for 
D.C. It would replace the longshore- 
men’s and harborworkers’ act. 





Join Casualty, Surety Assn. 
Phoenix of London group and 
Southeastern Fire have joined Assn. of 
Casualty & Surety Cos. 
Association membership, including 
the four Phoenix of London compa- 
nies, now is 121. 





Insurance Women of St. Louis had a 10th 
anniversary party March 8. Since the group 
was organized the ladies have donated more 
than $10,000 to charity. 





Insurance Women’s Assn. of Fort Wayne at 
the February meeting heard a panel discus- 
sion on casualty claims and fire and inland 
marine losses. Participating were Charles Bur- 
ton of Burton & Chism, R. L. Whitehouse of 
Underwriters Adjusting, LaVerne Winter of 
LaVerne Winter agency, and Helen Bennett 
of M. M. Johnson Claims Service, Hilda 
Franke of Yast & Zent agency, was moderator. 


Featured at the February meeting of Insur- 
ance Women of Omaha was a talk on Abraham 
Lincoln by Fred Liles. 
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Suggests Private AdH 
Pool for Reinsurance 


John H. Rowell, consulting actuary 
of San Mateo, Cal., suggests primary 
A&H insurers form a private A&H re- 
insurance pool as an alternative to 
federal A&H reinsurance. He writes: 
' In the President’s latest health mes- 
sage to Congress, he wrote as follows: 

“Reinsurance: The purpose of the 
reinsurance proposal is to furnish a 
system for broad sharing among health 
insurance organizations of the risks 
of experimentation.” 

Here is recognition of the fact well- 
known to insurance people that re- 
insurance, in the final analysis, is a 
spreading of excess losses, or catas- 
trophe losses, or the risks of insurance 
experimentation among the primary 
insurers. 

The primary insurers have long 
bought excess reinsurance covering, 
for example, workmen’s compensation 
losses in excess of $25,000 per accident, 
knowing full well that the excess 
losses will come back to them col- 
lectively, at once, and individually, 
eventually in the form of reinsurance 
premium charges. Excess reinsurance 
per accident or per occurrence is sim- 
ply a means whereby an individual 
primary insurer can escape tempor- 
arily the shock losses which are 
beyond its immediate capacity to bear. 

* e a 

Likewise, the primary insurers have 
established such organizations as Aero 
Associates, Associated Aviation Under- 
writers and U. S. Aviation Insurance 
group to spread the risks of airplane 
hull and personal injury or death 
catastrophes among the primary in- 
surers. Excess reinsurance is still re- 
auired, but the pooling arrangements 
permit higher retentions by the in- 
dividual insurers than they would 
otherwise permit. American Marine 
Hull Insurance Syndicate does a sim- 
ilar spread-the-risk job in the field 
of ocean marine hulls. American For- 
eign Insurance Association and Amer- 
ican International Underwriters op- 
erate in areas where the nature of the 
fire and casualty risks assumed were 
relatively unknown at the outset. In- 
deed, these associations were organ- 
ized for the very purpose of spreading 
insurance experimentation among the 
primary insurers. 
~ The administration’s health service 
prepayment plan_ reinsurance act, 
voted down last year because of the 
need of “more time for study’, pro- 
vided for covering about 75% of the 
underwriting losses a primary insurer 
might suffer as a result of experimen- 
tation in new phases or areas of hos- 
pital-suygical-medical coverage. In- 
dividual insurers could participate in 
the program, or not, as they liked. 

Is there not an analogy between this 
and the hitherto proved success of in- 
dividual insurer participation in exist- 
ing fire, casualty or ocean marine 
pools? 

e aa . 

The administration would authorize 
the Secretary of Health, Education and 
Welfare to start with a $25 million 
capitalization (and tax supported ad- 
ministrative expenses estimated by 
Mrs. Hobby at $18.5 million a year), 
stating it to be an alternative to more 
drastic health and welfare or social- 
ized medicine schemes. The insurance 
business does not like “more drastic 
health and welfare or socialized medi- 
cine schemes.” But neither does it 
relish the administration’s proposed 
alternative to be run by the federal 
government. 

Therefore, as an alternative to the 


administration’s proposals, could not 
the insurance business establish a 
private reinsurance A&H pool? 

In the President’s words, if “the 
purpose of the reinsurance proposal is 
to furnish a system for broad sharing 
among health insurance organizations 
of the risks of experimentation,” 
would it not be a better alternative for 
the primary insurers to meet his pur- 
pose by organizing, within the busi- 
ness, an industry-owned, industry- 
controlled and industry-managed 
reinsurance facility in which individ- 








ual insurers could participate, or not, 
as they wished, in order to “furnish a 
system for broad sharing among health 
insurance organizations of the_risks of 
experimentation’? 

Last year’s administration bill was 
defeated. but not dropped. The time 
for study has gone by. The time for 
talk has gone by. The only way to de- 
feat the bill this year is to offer a con- 
crete alternative. This is to meet the 
President’s purpose, not by accepting 
some version of federal reinsurance 


but by offering private reinsurance, 


perhaps as a pool, open to all private 
insurers, life, casualty and _ service, 
who wish to participate. 





Audubon Promotes Martin 


Audubon of Baton Rouge has pro- 
moted Mayo M. Martin to assistant 
claims supervisor. He has been with 
the company in the claim department 
since 1951 after several years with 
General Adjustment Bureau. 


Federation of New York Insurance Women's 
Clubs will convene at Hotel Newburgh, New- 
burgh, April 15-17. Convention theme will be 
“Education—The Gateway to Progress.” 



















































Tax 


John Doe? 
John Doe Company? 
John Doe, Ine.? 


This is a question that every 
agent should consider seriously 
from the viewpoint of Income 


economics. 


If you’re undecided as to 
whether the individually owned, 


partnership, or corporative agency method is best for you... 
perhaps we can help! 


Send today for your free copy of ““Which Shall It Be?”. Typical of 
the helpful information available to our representatives through 
the pages of THE HARTFORD AGENT, this article will provide 
you with authoritative organizational advice that may save you 
money now and in future years! 


Year in and year out you'll do well with the 


Hartford Fire Insurance Company 


Hartford | 


Hartford Accident and Indemnity Company 

Hartford Live Stock Insurance Company 

Citizens Insurance Company of New Jersey. . . » «© © « « 
Northwestern Fire and Marine Insurance Company 

Twin City Fire Insurance Company . . . «© + + © «© «© «@ 





- Hartford 15, Connecticut 


- « « « Minneapolis 2, Minnesota 
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Nat'l Bureau Exam Report Urges Merit Rating 


(CONTINUED FROM PAGE 7) 





ten on one policy, particularly, where 
casualty coverages are included. While 
the bureau may be able to process cov- 
erages within the scope of its present 
operations, there is no comparable fire 
organization that can readily cooper- 
ate with the bureau on a national 
level, the examiners state. 

If the combinations of coverage in- 
crease, as they likely will, particular- 
ly on the indivisible premium basis, 
the matter of premium for the pack- 
age, the reporting of statistics and the 
effect such policies will have on rat- 
ing procedure as now constituted, 
may require revision in rating organi- 
zation methods, the report says. 

While beneficial from many aspects, 
multiple line writing in the foresee- 
able future will create many complica- 
tions for rating organizations and state 
insurance departments. 

Below are presented in substance the 
principal recommendations of the in- 
surance department, followed in each 
case by the comment of National Bu- 
reau: 

General 


The composite rating plan should be 
modified for more accurate responsive- 
ness to actual conditions of exposure 
and to remove possible inequities in- 
herent in the plan. 

Answer: We are issuing to mem- 
bers and subscribers the following in- 
terpretation of the rules governing the 
application of the composite rating 
plan: 

Renewal ratings shall be based on 
the survey used for previous rating 
only if accompanied by a statement 
from the submitting company to the 
effect there were no_ substantive 
changes in premium distribution as to 
kinds of insurance or division by states 
developed during the expiring rating 
period, and new submissions for rat- 
ing shall be accompanied by copy of 
the complete survey used for rate de- 
velopment. 


The excess limits tables are estab- 
lished as a percentage increase above 
basic limits. Therefore, when basic 
limits premiums are revised it would 
follow that excess limits premiums 
should be reviewed and also, if nec- 
essary, revised. 

Answer: Though it would be im- 
practicable to make a review of the 
excess limits premiums each time the 
basic limits rates are revised in order 
to determine whether there should be 
a simultaneous revision of the increased 
limits tables we agree that it would be 
desirable to make a complete analysis 
of the excess limits experience peri- 
odically. We propose to review the ex- 
cess limits data for this purpose at 
least every three years. 

e o . 

The increased limits tables are gen- 
erally countrywide in application and 
are determined from a review of the 
indications of the countrywide data 
rather than on a state basis. Further- 
more, excess limits experience reaches 
a mature and settled basis only after 
many years of development. Accord- 
ingly, it is necessary to make special- 
ized studies with respect to such ex- 
perience data in order to be certain 
that it is interpreted properly. In the 
interim between the periodic reviews 
proposed, it will be logical to assume 
that the same economic influences and 
the same other factors affecting claims 
are at work in connection with the 
excess limits portion of the coverage 
as in the basic limits portion. There- 
fore, the same increased limits tables 
should continue to apply until other- 
wise indicated. 

We believe the bureau should con- 
sider in its statistical auditing system 
the making of comparison for all its 
lines between annual statement and 
experience call figures. 

Answer: This recommendation re- 
fers in reality only to reports on gen- 
eral liability lines and to the policy 
year report of premiums on automo- 
biles other than private passenger and 
commercial non-fleets. Such checks 
are already made for the other cover- 


ages. Thus, the area covered by the 
recommendation is very limited. 

Such checks on automobile liability 
have been made possible only through 
our introduction of the experimental 
calendar-policy year reporting basis 
for private passenger and commercial 
non-fleets. It would be extremely dif- 
ficult and time consuming to effect 
such reconciliations on the general lia- 
bility lines as currently reported be- 
cause: 

Not all of these lines are under Na- 
tional Bureau jurisdiction. 

The reports to the bureau for these 
lines are due on a staggered basis. 

In many companies difficulties would 
arise because the policy year experi- 
ence reports and the accounting statis- 
tics are prepared from two different 
sets of cards. 

In all insurers there would be diffi- 
culties because of the variation in the 
valuation dates in the determination 
of premiums and losses. The task 
would be at best questionable in value 
since any differences in losses, for 
example, would simply be docketed as 
due to changes in the valuation of 
outstanding losses, accumulation of 
actual developments on that body of 
the experience previously covered in 
an incurred but not reported provision, 
and the like. 

The necessity for such a check would 
seriously delay our tabulations, the 
timing of which is already under criti- 
cism. 


Automobile 


Experience for automobile dealers 
and repair shops should be compiled 
by size of payroll groups. A review of 
garage rates is now under considera- 
tion. It is our understanding that this 
experience will be collected in the 
future on a periodic basis only as a 
check on the discounts granted by 
payroll size group. 

Answer: This experience (1) will 
continue to be collected periodically 
in the future and (2) will be used as 
a check on the discounts granted by 
payroll size group. 

The gross receipts rating plan for 
long haul truckmen should be studied 
to remove manipulations and abuses 
to which it is exposed. 

Answer: The current procedures for 
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gross receipts ratings which are de. 
signed to suit the convenience and 
needs of such risks avoid the possibility 
of manipulation or abuse. The accurate 
records required of long haul truck. 
men by the regulations of the ICC and 
state public utility commissions are 
a further safeguard against improper 
treatment for rating. 

A review should be made of earnings 
rates for public automobiles to deter- 
mine if such rates are correct; adopt 
any safeguards necessary. 

Answer: The separate statistics 
maintained for public automobiles in- 
sured on the earnings basis are re- 
viewed periodically for ratemaking 
purposes. This holds true even though 
the earnings rates were eliminated 
from the manual and are determined 
by means of conversion from the spe- 
cified car rates, in the same manner 
as for long haul truckmen. 

Standard limits premium statistics 
should be called for and compiled by 
the bureau. 

Answer: The bureau has made ar- 
rangements for such reinstatement as 
of Oct. 1, 1955. The suggestion that 
for New York state 10/20 limits be 
considered as the basic limits has al- 
ready been studied and it is expected 
that by the time of the next rate level 
changes in New York we shall have 
sufficient information to support such 
a recommendation. 

Consideration should be given to re- 
ducing the number of rate territories 
for private passenger automobiles by 
combination of territories. 

Answer: The bureau is continuing its 
study of rate territories with the view 
of reducing the number and realizing 
uniform territory codes with the Na- 
tional Automobile Underwriters Assn. 
Many factors which affect rates in 
various territories require consideration 
by rating committees and progress is 
being made along the lines suggested 
by the department. 


The present restricted insurance 
market should be eased so that busi- 
ness may be placed through normal 
company channels. 

Answer: There has been definite 
improvement in the automobile in- 
surance market during recent months 
due primarily to the more satisfactory 
underwriting results of the companies 
and more adequate rates. If this con- 
dition continues more and more risks 
will find a market through normal 
company channels rather than be 
forced to resort to automobile assigned 
risk plans. 

Continued study should be made for 
developing more responsive rating 
methods rewarding the careful driver. 

Answer: The preferred risk rating 
plan is in effect in New York state and 
the subject of merit rating is being 
studied. No workable plan, which 
would not call for a loading in the 
rates for all car owners, has been 
realized thus far. 

The recently introduced projection 
factor in ratemaking should be care- 
fully analyzed to determine its proper 
validity as revealed by actual devel- 
opments. 

Answer: As a part of the bureau’s 
ratemaking procedure the element of 
projection is reviewed each year in the 
light of most recent developments in 
order to obtain a realistic appraisal 
of the conditions which have a bear- 
ing upon the rates. As the result of 
such review the actuarial committee 
makes specific recommendations to the 
automobile rating committee. 

The commercial rate differentials 
should be reviewed so that they will 
be in line with current indications. 

Answer: The commercial differen- 
tials are now under study and will be 
considered on the basis of the latest 
experience in connection with the next 
commercial automobile rate revision. 

Miscellaneous classes with rates re- 
lated to private passenger or commer- 
cial rates should be periodically tested 
to reflect current indications. 


Answer: These miscellaneous classes 
are reviewed each year in order to keep 
them in line with current indications. 

Statistical survey should be made of 
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the surcharge schedule for risks cer- 
tified under financial responsibility 
laws. 

Answer: The FR surcharges are re- 
viewed periodically and this subject 
will again be referred to the automo- 
pile rating committee very shortly on 
the basis of the latest indications. 

Assemble data on the results of 
New York experience rating modifica- 
tions so that the average rate modifica- 
tion may be reviewed in the light of 
basic rate level. 

Answer: The compilation of such 
data was discontinued just before the 
second world war when statistical pro- 
cedures were simplified and stream- 
lined. It had served no useful purpose 
and question arises as to what its re- 
instatement would accomplish. If no 
actual use is to be made of the results 
of such a study, we question its neces- 
sity. 

The experience rating plans, now 
effective in most states outside of 
New York, should be made manda- 
tory. 

Answer: In New York, where rates 
are established on the basis of the 
experience of practically all companies, 
the mandatory experience rating plan 
is workable even though detailed and 
time consuming. In most other states, 
however, our rates are predicated upon 
the experience of members and sub- 
scribers only and there the free pro- 
cess of competition is in harmony with 
the regulatory laws with the intent of 
serving the needs and best interests 
of the insuring public. It is essential 
that underwriting judgment and flexi- 
bility be maintained under voluntary 
experience and schedule rating plans 
so that eligible risks may enjoy ade- 
quate protection at the lowest cost 
commensurate with the hazards and 
conditions peculiar to the individual 
risk. A rigid and inflexible experience 
rating plan in such states would only 
serve to defeat this desirable result. 


Reconsider schedule rating under 
experience and schedule rating plans. 

Answer: It is reasonable and neces- 
sary that the schedule rating elements 
reflecting management, careful selec- 
tion of drivers, accident prevention, 
safety meetings and _ no-accident 
awards, etc. be continued as realistic 
factors in the development of the in- 
dividual risk rate modification. Sound 
underwriting judgment based upon 
years of experience dictates the value 
of and need for the continuation of 
these schedule rating elements in or- 
der to give recognition to constructive 
efforts of qualified risks to improve 
accident records and earn variations 
from the average manual rates. 


Boiler & Machinery 


A study should be undertaken with 
the view to establishing a rating pro- 
cedure which will develop, independent 
of the basic limits charges for excess 
limits, location and portable objects, 
based on the actual experience of these 
coverages. 

Basic limits object charges should be 
based only on the experience of basic 
limits coverage rather than on the 
basic limits plus most of the excess 
limits losses. 

Answer: Though $5,000 is the mini- 
mum limit, it is more realistic to con- 
sider that $25,000 is the basic limit 
and that for limits down to $5,000 the 
variation in exposure is reflected 
through reductions in the location or 
portable object charges. Our procedure 
has been developed to produce an 
equitable rate structure upon the ba- 
Sis of this premise. 

_ Under this procedure, provision is 
Included in the location and portable 
object charges for a portion of the 
losses between the $5,000 and the 
$25,000 limits, and the balance of the 
provision for losses between those 
limits is included in the basic object 
rates with corresponding inclusion of 
losses in the experience used in the 
determination of such rates. Thus, clas- 
Sifications that do not produce losses 
above the $5,000 limit have no provi- 
Sion for such in their basic rates; and 
for the classifications that do produce 


we_aa 


losses above the $5,000 limit, it is 
contemplated that the object rates 
combined with the location and porta- 
ble object charges produce a proper 
premium at the $25,000 limit. Losses 
above $25,000 are reviewed in com- 
parison with the provision for such 
in the excess limits charges and the 
location and portable object charges. 

To follow the suggestion of exam- 
iners would necessitate establishing a 
multiple schedule of excess limits 
tables, a multiple schedule of location 
and portable object charges tables, or 
both, at least for limits above $25,000. 
The present development is, therefore, 
a practicable solution to a problem 
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which would otherwise produce diffi- 
cult complications. 

The expense loading for indirect 
damage coverages should only include 
allowance for inspection expense equal 
to the actual requirement. 

Answer: The examiners state that 
the inspection allowance for indirect 
damage is 5%, whereas the data com- 
piled for the year 1952 shows the ac- 
tual requirement to have been only 
3.7%. Recently there has been a re- 
appraisal made of the method of re- 
porting indirect damage inspection ex- 
penses and, as a result of this, more 
credible experience should be devel- 
oped from which to properly determine 
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your area. 


™ ITTING OUT”’ time for boat own- 
EF: is your time to take advantage 
of a profitable, growing source of addi- 
tional premiums. 
Follow up Marine Office’s monthly 
advertisement with a call on boat 
owners, boating clubs and dealers in 


the inspection allowance. 

A reduction in indirect damage 
rates appears warranted in view of the 
experience on such coverages during 
the last ten years. 

Answer: This recommendation has 
to a great degree been taken care of 
by the recent reduction of 25% in the 
“valued” and “actual loss sustained 
with daily indemnity” U.&O. rates and 
the outage rates. The U.&O. subcom- 
mittee is continuing its study of the 
no-daily actual loss sustained U.&O. 

A re-examination of the expense 
provisions in the loss and expense for- 


mula appears required from a com- 
(CONTINUED ON PAGE 35) 





































28 


FeNATIONAL UNDERWRITER 








March 24, 1955 








Houston F. & C., General 
Have Good Year in ‘54 


Houston Fire & Casualty and Gen- 
eral of Fort Worth had combined net 
premiums written in 1954 of $14,816,- 
432, an increase of $2,944,240. Surplus 
to policyholders of Houston F. & C. 
increased $1,215,788 to a record $6,- 


821,933, and General’s surplus was up 
$529,790 to $2,568,864. The over-all 
loss ratio increased from 46.2 to 48.6, 
while the claim adjustment expense 
ratio declined from 11.2 to 8.7. 
Operating expenses increased from 
31.6 to 35.5, and statutory net operat- 
ing profits from underwriting of the 
two companies was $243,387 as com- 
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pared with $162,717 in 1953. The figure 
does not include allowance for the 
equity and the increase in unearned 
premium reserve, the increase being 
$1,906,894. The investment department 
had a profit of $736,314. 

Assets at year-end were up $3,531,- 
697 for Houston F. & C. to total $17,- 
705,208, and General’s assets increased 
$1,068,300 to $6,224,872. 


Vinson Heads IM Unit on 
Coast for Manhattan F. & M. 


Paul Vinson has been appointed 
manager of the inland marine depart- 
ment on the Pacific Coast for Manhat- 
tan F. & M. He has been in insurance 
since 1946, starting in the inland ma- 
rine department of Pacific National, 
and later going with Swett & Crawford 
as inland marine underwriter. More 
recently he has been a special agent in 
the East Bay territory for American. 





Exchange Changes Name 


Durham, N. C., Fire Insurance Ex- 
change has changed its name to Dur- 
ham Insurance Exchange because of 
the variety of services, including cas- 
ualty, WC, and other insurance, hand- 
led by member agencies. 


Claim Clinic Draws 117 


The claim clinic of Alliance Mutual 
Casualty of McPherson, Kans., was 
attended by 117 persons, most of them 
attorneys and adjusters regularly rep- 
resenting the company in the states 
in which it is licensed. Also on hand 
were five home office men from other 
companies who were interested in a 
similar type of educational program. 

Speakers included Lester Husted of 
General Reinsurance at Kansas City; 
Robert Looney, Wichita attorney; John 
Pierson, Ottawa, Kan.,_ attorney; 
Robert Foulston, Wichita attorney; 
Richard Olafson, Minneapolis inde- 
pendent adjuster; Ralph McCallum, 
general manager of National Assn. of 
Independent Insurance Adjusters. The 
program was in charge of A. G. Haw- 
thorne, claims vice-president of Al- 
liance. 





The newly organized Coos Bay (Ore.) chap- 
ter of the National Assn. of Insurance Women 
has elected Miss Marquetta Durbin as presi- 
dent. Other officers are Mrs. Macie Neal, vice- 
president; Mrs. Ronnie Sullivan, corresponding 


and recording secretary, and Mrs. Grace Fitz- 


walter, treasurer. 





Clyde H. Clary is president and manager 
of a new general insurance firm, West Coast 
general agency of Portland, Ore. Mr. Clary 
wes formerly vice-president of Seeley & Co. 


in charge of Oregon operations. 


LS SS Se 
For generations the traditional cry of the circus 
and carnival worker when trouble is brewing has 
been, “‘Hey Rube!’ This sends the other workers 
running to the trouble spot to lend a hand. 


park and carnival pro- 


prietors call to insurance producers in advance 
of trouble to obtain the public liability coverages 
which their specialized enterprises demand. 
The insurance producer can in turn call upon 
Illinois R. B. Jones for the best of service on this 
type of insurance. Don’t pass up the opportunities 
which this service can open up to you in your 


h.B. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, Ill.» WAbash 2-8544 
C. Reid Cloon, President 


1401 Peachtree St. N.E., Atlanta, Ga. * Emerson 2584 


William E. Lersch, Vice-President 


REPRESENTING 


Lloyds London 


Hurricanes Described 
to IM Claims Assn. 


Hurricanes and the frequency of 
their visits to the northeastern area 
of the country were described by J, 
Henry Weber, New York Daily News 
weather expert, to members of Inland 
Marine Claims Assn. of New York. 

He said that while damages caused 
by the three hurricanes in 1954 induced 
the public to believe hurricane fre- 
quency in the area is on the increase 
the storms actually do not establish 
the area as a “hurricane alley” but 
do bear out past records establishing 
the fact that the area can anticipate an 
occasional hurricane just as can any 
other portion of the eastern seaboard. 

Mr. Weber said that so far as is 
known the current nuclear explosions 
of atomic and hydrogen bombs have 
no apparent effect on the existence 
nor frequency of hurricanes. 

He used charts to explain hurricanes 
Carol, Edna and Hazel and pointed 
out the number of tropical storms 
charted in 1954 was not a record. In 
1933, 21 were observed and all devel- 
oped into fullfledged hurricanes. 


R. I. Agents Push 


Controlled Business Bill 


Rhode Island Assn. of Insurance 
Agents has asked the legislature to 
support bills denying state licenses to 
brokers and agents whose chief in- 
surance activity is writing up con- 
trolled business. Legislation intro- 
duced in both bodies of the legislature 
specifically does not interfere with 
automobile dealers who write insur- 
ance on cars they sell on the install- 
ment plan. 


Fight 1% S. C. Auto Tax 


A major fight is looming in the 
South Carolina legislature over the 
proposed additional 1% tax on auto- 
mobile premiums. Company forces are 
vigorously fighting the bill and have 
requested South Carolina Assn. of In- 
surance Agents to assist them in the 
fight. 

The proposed tax is to provide funds 
for the state police retirement fund 
and to establish a school for police of- 
ficers. Neither the companies nor 
agents object to the establishment of 
the retirement fund, but object to the 
discriminatory method of taxation 
provided by the bill. 











¥W/7~nt No VA Exclusion in Mich. 
A bill in the Michigan legislature 
would prohibit issuance of an A&H 
policy containing an exclusion for 
coverage when the insured _ incurs 
expenses in a government hospital. 
This is an outgrowth of the question 
of coverage when an insured is treated 
in a veterans administration hospital. 





Quick, Stone Receive New Posts 
American Mutual Liability has ap- 
pointed H. Lawrence Quick as district 
sales manager at Reading, Pa., and 
Herbert T. Stone as branch sales man- 
ager at Cleveland. Mr. Quick joined 


the company in 1943 and served in 
Reading, Easton, Pa., and Cleveland 


where he was branch service manager. 
Mr. Stone has been in the Baltimore 
office. 





William K. Ahsmuhs has joined Du- 
laney, Johnston & Priest agency at 
Wichita as rating engineer. He has 
been with Oklahoma Inspection Bu- 
reau for four years. 





Insurance Women’s Assn. of Fort Wayne has 
elected Mrs. Eula Raines president, La Verne 
Winter vice-president, Mrs. Betty Fingley re- 
cording secretary, Mrs. Freida Sumner corres- 
ponding and Mildred Claussen 
treasurer. 


secretary, 





A representative of the income tax office 
addressed the March meeting of Insurance 
Women of Austin, Tex.. on how to fill out an 
individual tax form. 
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Farm Bureau Policy 
Combines Auto and CPL 


Farm Bureau Mutual Automobile of 
Columbus has brought out a combina- 
tion automobile and comprehensive 
personal liability policy which is de- 
signed to meet the liability insurance 
needs of an average family and sell at 
a rate below the price of the major 
coverages if sold separately. 

Aside from the standard automobile 
contract and the regular coverages un- 
der CPL, Farm Bureau has added pro- 
visions to cover fire damage to a house 
the policyholder rents, liability aris- 
ing from bodily injury to persons visit- 
ing the site of a home he may be build- 
ing, injuries to persons at his place of 
employment, and accidents to visitors 
in a school, studio or office contained 
within his home. There is also pro- 
vided a medical payment endorsement 
for each of the added coverages. 

The new policy is being sold in Con- 
necticut, Vermont and Rhode Island, 
and will be introduced in other states. 

In the automobile policy. medical 
payments have been extended to cover 
children of the policyholder. 





Have Booklet on Expanding 
Product Damages Liability 


(CONTINUED FROM PAGE 17) 
claim files and reported cases related 
to aviation risks produces some sur- 
prising information because of the 
great variety of events which end in 
accidents. A brief examination of the 
facts in cases involving airframe and 
parts manufacturers, repairers and 
others may be helpful to give an in- 
sight into the range of issues that 
have to be considered when a products 
dispute arises. 

. e . 

In a Michigan case the jury award- 
ed a passenger substantial damages 
when it found that an aircraft’s de- 
struction by fire had been caused by 
negligence in the design of the plane. 
Plaintiff claimed that the manufac- 
turer was negligent in two respects: 
(1) in designing exhaust stacks that 
were too short to permit exhaust 
gases to clear the fuselage sufficiently, 
and (2) in placing the carburetor 
drain too close to the exhaust stacks. 

The judge instructed the jury that 
even though the airplane design was 
in accordance with standard and ac- 
cepted practice, the existence of such 
a practice was not conclusive that 
one who followed it was free of neg- 
ligence. 

The manufacturer’s obligations ex- 
tend beyond those with whom it has 
a contractual relationship. Pilots, pas- 
sengers and others within the vicinity 
of the plane’s use may have a cause 
of action if the manufacturer is 
negligent. The reasons for this are 
stated in a case involving an action by 
a pilot against a company which man- 
ufactured and later repaired the air- 
plane in which the pilot was injured. 
The court said: 

“While the airplane manufactured or 
repaired is not an inherently danger- 
ous vehicle, it was designed, manufac- 
tured and repaired to fly in the air, 
and unless it is made or repaired with- 
out mechanical defects it becomes a 
thing of danger to all in the range of 
probable foreseeability. It is not un- 
reasonable to anticipate or foresee that 
the plane would be flown by someone 
other than the immediate purchaser 
and owner. Indeed, under this com- 
plaint it is apparent that appellee 
knew, or had reason to know, that the 
plane would be flown by this particu- 
lar appellant, and that he relied upon 


Beech’s inspection and repairs. It fol- 
lows that under the allegations of the 
complaint the appellant was within the 
range of appellee’s duty to exercise 
ordinary care in the manufacture or 
repair of the plane.” 

In an action arising out of a plane 
crash near Mount Carmel, Pa., the 
plaintiff recovered a judgment against 
both the airline and the aircraft man- 
ufacturer. The manufacturer’s liability 
was based on plaintiff’s claim that it 
had failed to make sufficient tests and 
to provide adequate warning in its in- 
struction manuals of the possibility of 


accumulation of dangerous amounts of 
carbon dioxide in the cockpit when the 
gas was used in fire fighting during 
flight. In this case the jury awarded 
the passenger’s widow $300,000 in 
damages. This amount was later held 
by the trial judge to be excessive and 
was reduced to $160,000. 

In a New York case suit was brought 
to recover damages for the death of a 
member of the naval reserve who was 
accidentally ejected with the gunner’s 
seat into the ocean from an aircraft 
designed and built by the defendant. It 
was alleged in the complaint that the 


defendant was negligent and careless 
in the preparation of drawings and 
blueprints for use by navy mainte- 
nance people and that the seat was re- 
assembled improperly because of re- 
liance on the erroneous instructions. 
The defendant’s motion for judgment 
dismissing the complaint for failure to 
state a cause of action was denied and 
the order denying the motion affirmed 
by the appellate court. This was not a 
trial on the merits of the case. But the 
significance of the decision lies in the 
holding that a member of the armed 
forces may have a cause of action 
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Naturally, the NHG agent benefits most. 
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NHG PROTECTION AGENT in this town.” Then 
he becomes the subject of every one of the national ads. 
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against a civilian contractor to recover 
damages for an injury sustained in the 
line of duty. 

Following an accident in which it 
was found that a wing had failed in 
flight, the operator sued the aircraft 
manufacturer alleging negligence in 


the design and manufacture of the 
wing. The damages which were claimed 
included not only the losses resulting 
from the destruction of the aircraft 
that was involved in the accident but 
also the losses resulting from the 
grounding of the operator’s fleet of 
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similar planes. The jury returned a 
verdict for the defendant, which the 
plaintiff has appealed. 

Another claim arose out of the fol- 
lowing facts: As an aircraft was put 
into a right spin at 3800 feet by a stu- 
dent pilot, the upper left third of the 
windshield broke, one piece causing 
the loss of the pilot’s eye. Recovery 
was made from the spin and a forced 
landing executed without further dam- 
age. The flight school, the airplane 
builder, and the company supplying 
the plexiglas windshield all became 
concerned in the ensuing controversy. 
Investigation established that the wind- 
shield was made and installed to ap- 
proved standards or better, and there 
was no evidence of any foreign object 
striking the glass. The manufacturer, 
without admitting responsibility, is- 
sued a service bulletin in which re- 
commendations were made to strength- 
en the windshield attachment. The 
claim was disposed of by compromise. 

A Minnesota case arising out of the 
crash of a private plane in Canada 
fastened liability for the damages 
which occurred on the manufacturer of 
a fuel pump. The fuel pump was pur- 
chased by the plaintiff from an air- 
plane service company and installed in 
his plane. Some months later the en- 
gine failed on the climb-out after take- 
off, with resulting crash damage to the 
airplane and injury to the plaintiff. 
The U. S. court of appeals affirmed a 
jury verdict in favor of the plaintiff 
and held that the evidence tended to 
establish that there were defects in the 
construction of the pumps and that the 
tests of fitness of the pumps were in- 
adequate. The failure of the pump from 
these deficiencies was held to be the 
proximate cause of the accident. 


A crash landing at Havana, caused 
by failure of the landing gear resulted 
in a lawsuit against the manufacturer 
of the aircraft and a component parts 
manufacturer. It was charged that the 
nose gear actuating cylinder had been 
improperly constructed, resulting in 
the collapse of the nose gear when the 
piston rod became disengaged from the 
piston head and prevented the locking 
of the gear in the down position. The 
plaintiff, in this case the owner of the 
aircraft, obtained a substantial settle- 
ment. 

A similar problem arose in connec- 
tion with an aircraft which made an 
emergency wheels-up landing at Ac- 
cra, Africa, after the crew had found 
that the nose gear could not be fully 
extended. The damage to the aircraft 
amounted to about $100,000. In a suit 
by the operator against the airframe 
manufacturer and a component parts 
manufacturer it was alleged that the 
piston of the nose gear actuating cylin- 
der had not been manufactured in ac- 
cordance with the drawings, with the 
result that the piston became seized 
within the cylinder. After two years of 
litigation, the operator succeeded in 
obtaining a substantial payment in 
compromise of the claim. 


A Connecticut case involved the 
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crash of an airplane owned and oper. 
ated by United Air Lines near Cleve. 
land, resulting from fracture and 
breakage of the number three cylinder 
of the right engine, and actions were 
brought against the air carrier and 
United Aircraft Corp., which manufac. 
tured and sold the engine to United Air 
Lines. Since the engine manufacturer 
had purchased the cylinder barre] 
forging of the cylinder from Bethlehem 
Steel Co., United Air Lines was granted 
leave to serve a summons and third- 
party complaint upon the steel com- 
pany, in which it was alleged that the 
death of the passengers and destruc- 
tion of the airplane were due, among 
other things, to the negligence of Beth- 
lehem Steel Co., in the manufacture of 
the forging. After a bitterly contested 
controversy, but before the case was 
submitted to the jury, the defendants 
reached an agreement on a basis for 
participation in the settlement of the 
cases. 


Companies whose work includes 
overhaul and repair are not immune 
from the products hazard of defective 
work operations. Pursuant to the terms 
of a contract with an operator of a 
fleet of aircraft, a company overhauled 
a large number of airplane engines. 
One engine failed in flight at 105 hours 
after overhaul because of a piston frac- 
ture at the gudgeon pin boss resulting 
from excessive wear in the bore. The 
investigation isolated the problem as 
excessive gudgeon pin boss bore wear 
caused by the presence of flats on the 
gudgeon pins. Further inquiry pro- 
duced the information that, contrary 
to established cleaning process, a work- 
man employed an abrasive buffing 
compound quite capable of producing 
the gudgeon pin flats. Fortunately, 
prompt action to locate and correct all 
suspected engines prevented what 
might well have been a series of dis- 
asters. 

In a New York case suit was brought 
against a repairer by the owner of an 
airplane to recover its value and the 
amount paid in settlement of death 
claims after the plane crashed because 
of a fatigue crack in a propeller hub. 
The defendant had been hired to make 
a complete inspection of the plane in- 
cluding the propellers and to recom- 
mend maintenance work which was to 
be performed following approval by 
the owner. The repairer was held neg- 
ligent in failing to discover and to re- 
port to the owner the existence of tool 
marks in the hub which eventually 
caused the hub to fail, and the re- 
pairer therefore had to bear the losses 
arising out of the crash. Judgment was 
entered against the defendant for more 
than $120,000, including interest and 
costs. 


In another case a pilot took off in a 
single engine aircraft on a passenger 
charter flight. The airplane was forced 
down on the water when the engine 
failed and the pilot and his passengers 
were drowned. There was some evi- 
dence to suggest that a broken valve 
stem was the proximate cause of the 
accident. At various stages of the re- 
sulting claims and lawsuits the air- 
frame builder was involved, the engine 
manufacturer was brought into the 
case, a manufacturer of valve stems 
was made a party and a suit was also 
brought against the aircraft service 
company which had contracted to per- 
form the last 100-hour inspection. The 
court overruled the service company’s 
objection to jurisdiction and held that 
suit for the pilot’s death could be main- 
tained under the death on the high 
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seas act for its alleged negligence in 
failing to discover the defect which was 
claimed to have caused the accident. 

All of these cases have dealt with ac- 
cidents arising in connection with 
aviation, but the principles of law ap- 
plied to the fact situation in a so-called 
“airplane case” have developed through 
the years in controversies wholly un- 
related to aircraft, their components 
and accessories. Legal principles and 
concepts which had their first applica- 
tion to horse-drawn vehicles have con- 
tinued to be developed and expanded 
by the courts in keeping with indus- 
trial progress and are now in many in- 
stances capable of being applied to 
railroads, threshing machines, automo- 
biles, airplanes, machine tools and ap- 
pliances of every sort. 

As an illustration of the manner in 
which legal principles may be trans- 
lated from an entirely different field 
so as to apply to the liability of an air- 
craft manufacturer, it was said in a 
1938 case arising as the result of a fatal 
airplane accident: 

“The charge of negligence against 
the airplane company is apparently 
predicated upon a principle of law ap- 
plicable to the purchase of new auto- 
mobiles, which principle, in so far as 
it applies to such automobiles, has be- 
come established in this country. It is 
that the manufacturer of an automo- 
bile is liable to the ultimate user of the 
vehicle for defects in its construction. 

“The liability is not based upon a 
breach of warranty, expressed or im- 
plied, but upon the theory in tort that 
‘The manufacturer of an article not in- 
inherently dangerous when put to 
the use for which it is intended owes 
to the public the duty of employing 
care, skill and diligence to see that it 
is reasonably fit for the purpose for 
which it was intended’ and to discover 
any defects of a character calculated 
to cause injury. This applies to the pur- 
chase of new airplanes.” 


Historically, the most important case 
in establishing the principle governing 
the liability of the manufacturer is 
MacPherson vs Buick Motor Co. The 
late Judge Cardozo wrote the opinion, 
which held that an automobile manu- 
facturer was liable to the ultimate pur- 
chaser for injuries sustained by him 
when a defective wooden wheel col- 
lapsed while the car was in use. Prior 
to this time the general rule was that 
the manufacturer was not liable in 
negligence to the ultimate purchaser 
or user of the product where the per- 
son injured was one with whom the 
manufacturer had no contractual re- 
lationship. One exception to this rule 
was the case of inherently dangerous 
articles such as explosives, poisons and 
deadly weapons. Here the manufac- 
turer was held to have a duty towards 
the ultimate user. Judge Cardozo 
broadened the exception and converted 
it into the general rule, saying: 

“We hold, then, that the principle 
of Thomas vs Winchester is not lim- 
ited to poisons, explosives, and things 
of like nature, to things which in their 
normal operation are implements of 
destruction. If the nature of a thing is 
such that it is reasonably certain to 
Place life and limb in peril when neg- 
ligently made, it is then a thing of 
danger. Its nature gives warning of the 
consequences to be expected. If to the 
element of danger there is added 
knowledge that the thing will be used 
by persons other than the purchaser, 
and used without new tests, then, ir- 
respective of contract, the manufac- 
turer of this thing of danger is under 
a duty to make it carefully.” 

The rules of law laid down in later 


cases have been largely extensions and 
refinements of the general principles 
stated by Judge Cardozo in the Mac- 
Pherson vs Buick case. 

The time which elapses between the 
sale of the product and the occurrence 
of an injury may be an important fac- 
tor in determining whether the injured 
party will be able to hold the manu- 
facturer for damages. The courts rec- 
ognize that all products wear out even- 
tually; as one court put it: “No one 
imputed negligence to the maker of 
the one-horse shay when it finally 
broke down.” Two cases involving al- 
most identical injuries illustrate this 
principle. 

In one case arising in a federal court 
in Minnesota plaintiff attempted to re- 
cover for injuries sustained when the 
cover of a threshing machine, which 
his employer had recently purchased, 
collapsed and his leg was mangled. Re- 
covery was granted on the theory that 
the machine was in an imminently 
dangerous condition when shipped to 
the owner. In a later case involving an 
almost identical fact situation recovery 
was denied. The court said: 

“The most serious and obvious rea- 
son against appellant’s right of recov- 


ery is the fact that the injury did not 
occur until after five years use of the 
machine, and during that time oper- 
ators had stepped on and walked over 
the covering in safety, as the complaint 
expressly admits. These facts, it seems 
to us, are a conclusive denial and con- 
tradiction of the allegation that the 
machine was imminently dangerous to 
life and limb when defendant sold it.” 


However, an Illinois court has indi- 
cated that in certain situations a man- 
ufacturer may be liable for damages 
because of a condition that develops 
after the product has been in use for a 
considerable period of time. The court 
had to consider whether a complaint 
against the manufacturer of a gas re- 
frigerator stated a cause of action upon 
which the plaintiffs were entitled to a 
trial. The complaint alleged that the 
gas flame device on the refrigerator 
had a tendency to become encrusted 
with carbon, that this increased the 
generation of carbon monoxide, and 
that plaintiffs were overcome by the 
gas. The court held that even though 
the refrigerator had operated satisfac- 
torily for a considerable period of time, 


plaintiffs were entiled to a trial on the 
merits. 

The manufacturer of the chassis for 
a semi-trailer was sued by both the 
owner and the driver of the gasoline 
transport, of which the semi-trailer 
was a part, after the axle broke, 
causing the transport to overturn in a 
ditch. The axle, which had been in- 
stalled but not forged by the defendant, 
contained a defect consisting ef an ir- 
regularity in the grain of the metal and 
a crack on the upper surface of the 
axle. The court held that the defendant 
had a duty to inspect the axle for hid- 
den defects such as would have been 
revealed by magnaflux or other cus- 
tomary methods, and that the defend- 
ant was liable for its negligent failure 
to discover the defective condition of 
the material. 

The fact that the owner of the prod- 
uct purchased it second-hand does not 
necessarily bar recovery. Thus, in Wis- 
consin the seller of a second-hand au- 
tomobile was held liable to a pedestrian 
who was struck immediately after de- 
livery of the car to the buyer because 
of a defective brake. 

Ordinarily, if the plaintiff's own 
negligence contributed to his injury. he 
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is barred from the recovery of dam- 
ages from another party whose neg- 
ligence also was a cause of the injury. 
This rule would govern a suit against 
a manufacturer. However, a leading 
Michigan case permitted the plaintiff 
to recover damages from the manufac- 
turer for an injury which he received 
when his head struck a jagged piece of 
steel along the welded joint in the top 
of his automobile resulting from having 
run off the road into a ditch, even 
though the evidence showed that the 
accident was caused by the careless- 
ness of the driver. The court held that 
the defendant’s advertisements stating 
that the roof was seamless and made 
from a single sheet of steel constituted 
a warranty to the ultimate purchaser 
of the product and that contributory 
negligence was no defense to an action 
for breach of warranty. The only re- 
maining problem was one of causation, 
and the court held that if the defend- 
ant’s representations had been true, 
there would have been no welded 
seam, no jagged edges, and no conse- 
quent cutting of the plaintiff’s scalp. 

A Washington case suggests that the 
manufacturer who is actually ahead of 
the industry in developing safety fea- 
tures may find himself bearing a loss 
for which he would not be liable if the 
safety feature had been omitted from 
the product. In 1930 plaintiff purchased 
an automobile with a windshield which 
was described in advertising literature 
as made of glass which would not shat- 
ter under impact. While plaintiff was 
driving the car a pebble hit the wind- 
shield causing small pieces of glass to 
fly into his eye. In the ensuing lawsuit 
the state supreme court reversed a 
judgment for the defendant and held 
that the manufacturer would be liable 
if its failure to equip the windshield 
with glass as safe as described in the 
advertising literature was the cause of 
the injury. 

o e e 

The purchase agreement, whatever 
form it may take, can have an impor- 
tant bearing on the course of claims 
and litigation. Contracts for the sale 
of products are by no means uniform, 
and the original agreement must there- 
fore be studied carefully, together with 
amendments and change orders agreed 
to between the buyer and the seller. 
A manufacturer may attempt to limit 
his liability by a provision that there 
are no obligations or liabilities other 
than those expressed in the warranty. 
It is frequently provided that the man- 
ufacturer’s obligation is limited to the 
repair or replacement of parts which 
do not meet the standards of quality 
or condition described in the warranty, 
and that in any event the warranty 
shall terminate after the product has 
been in use for a prescribed period of 
time. In the case of aircraft products 
this limitation is commonly expressed 
in terms of an agreed number of serv- 
ice hours, after which the manufactur- 
er is no longer required to repair or 
replace defective parts. 

Warranty limitations have general- 
ly been enforced by the courts accord- 
ing to their terms where the parties 
have dealt at arm’s length in entering 
into the contract. From this the unwary 
might conclude that exculpatory pro- 
visions in contracts of sale remedy a 
large share of their claims problems. 
Unfortunately, the difficulty cannot be 
solved so easily. In the first place, con- 
tractual limitations on the manufactur- 
er’s liability are effective, except in 
rare instances, only between the buyer 
and the seller. Airline passengers and 
their personal representatives are not 
under any similar disability to bring 
suit directly against the manufacturer; 
neither are other remote users, nor 
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those injured in the vicinity of the 
product’s use, such as persons on the 
ground who suffer injury to themselves 
or their property where an accident 
has resulted from the faulty manufac- 
ture or repair of an aircraft. There are 
numerous examples of such claims. 

Even with respect to claims made 
by the immediate purchaser, contract 
provisions limiting liability for breach 
of warranty do not always have the 
protective effect which the manufac- 
turer or seller hopes to obtain. In such 
instances the courts have shown a 
tendency to interpret such provisions 
strictly against the person who seeks 
to shelter himself under the language 
of the exemption. For example, in a 
Massachusetts case the manufacturer 
of a machine which failed to operate 
properly with resulting serious burns 
to the claimant, who had leased the 
machine directly from the manufactur- 
er, attempted to rely upon the provi- 
sions of a warranty relating to defects 
in material and the manufacturer’s 
agreement to make good such defects 
at its factory. It was further provided 
that the warranty was to be “expressly 
in lieu of all other warranties, expres- 
sed or implied, and of all other obliga- 
tions or liabilities on our part.’ The 
court said: 

“The defendant’s contention that its 
warranty absolved it from liability for 
the injury done by its negligently de- 
fective machine cannot be sustained. 
It requires clear and explicit language 
to absolve a person from liability for 
his own neglect.” 

In another case the contract of sale 
provided that “Seller makes no war- 
ranty of any kind, express or implied, 
except that the materials sold hereun- 
der shall be of seller’s standard qual- 
ity.” In view of this disclaimer of any 
warranty, the court said, “If the plain- 
tiff can recover at all it can only be on 
the ground of negligence.” Presumably, 
a recovery by the purchaser based on 
negligence might have been allowed in 
that case, had not the contract con- 
tained an additional sentence in which 
it was provided that “buyer assumes 
all risk and liability whatsoever result- 
ing from the use of such materials.” 
The court held that this language was 
sufficiently broad to embrace a claim 
for damages resulting from negligence 
and that the buyer could not recover. 

A further question to be considered 
where suit is brought by the immediate 
purchaser is whether the exculpatory 
provisions in the contract are suffi- 
ciently broad to cover not only negli- 
gence in original manufacture but also 
negligence in making any repairs or 
modifications which the manufacturer 
may be called upon to perform under 
the terms of the warranty. The point 
can be one of great importance to the 
manufacturer, and this is particularly 
true in the aircraft industry where the 
necessity for making modifications in 
newly developed products has come to 
be the rule rather than the exception. 
This question was raised in a New 
York case in which it was alleged that 
negligence on the part of the manufac- 
turer in performing certain modifica- 
tions had been the cause of an airplane 
accident. The court stated that the 
contractual limitation of the manufac- 
turer’s liability for breach of the war- 
ranty “does not appear to restrict also 
the scope of its liability for improper 
or defective modifications or repairs 
it might make under its warranty.” 

In general, the principles governing 
the determination of the amount of 
damages which may be recovered from 
a manufacturer or seller or repairman 
in consequence of his negligence are 

(CONTINUED ON PAGE 35) 


























THE INSURANCE COMPANY OF | 


THE STATE OF PENNSYLVANIA | 
FINANCIAL STATEMENT AS AT DECEMBER 31, 1954 
ADMITTED ASSETS 


Fientio-—Urmeee canene Coweemenns, 6, cS wb de icc ck cdl dled de bwckbebeecn $ 1,375,694.80 
MET INE ONO Ss 6 Gin Pewee Deetd ad Chedadsdddetacddeuds cde tacavere 1,528,916.37 
Ms emieaied ones Oia Ree ad oes bad tease ks ate sedawure dees newesas 6,418,579.00 
Cae Ce eee SNE HO RN og. oc o's slg here eG Wate alec das hee dds ah watane 1,053,222.16 
Premium Balances (Less Ceded Reinsurance Balances) ..............--+-. 802,830.14 
Betis ecwkweliie, taleees for PYGMIES 6.5.5. oc ccc cc ccicecacecscccdeueseees 31,512.93 
fe eee reer re ee er Pees er rar ae er oP 26,569.93 
| EC ee TT OE CO Re Oe Fee Ce Ee ne re 575,245.52 


$11,812,570.85 








LIABILITIES 

Peer ee: $6r Css GE Ee EE iio oe icaavnncehdeswnvesdend basmdmmen $ 886,385.27 
OU Sr Hale CHINO II i 6b ook ccc eiecda ded cilads wenmwsewacewewens . 3,153,254.41 
mesdeve for Perpateal POmey ENGR. 60.660 di i Sees wR 190,667.86 

Reserve for Expenses, Taxes (Including $656.01 Federal Income Taxes) and 
Contingent Commissions Due or Accrued... . 2. ccc ccc cc cccccccccccccs 271,390.45 
Preenncin: Tan ial caries SURED RUOROINIS boca oc «6 cites Sime sewnwudcscdesws 943,655.38 
Reserve for all etinas Sdabitities and WEOWIG sooo cc sc ccccccicecccveseccceees 113,680.28 
$ 5,559,033.65 

Capital Stock (100,000 shares $10.00 Par Value)................ $1,000,000.00 
eee Pie Pr eS Pa te SEP ot eee eter Karte §,253,537.20 6,253,537.20 


$11,812,570.85 


POLICYHOLDERS’ SURPLUS $6,253,537.20 


*Bonds and Stocks are carried on the basis prescribed by National Association of Insurance Commissioners. If actua 
December 31, 1954 market quotations had been used, the Policyholders’ Surplus would be $6,307,661.09. Securities carried 
herein at $299,345.57 are deposited with State Departments as required by law. 
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Rates—$18 per inch per insertion—1 inch minimum. Limit—40 words per inch. Deadline 5 P. M. 


Friday im Chicago office—175 W. Jackson 
make payment in advance. 


Bivd. Individuals placing ads are requested to 
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DIRECTOR OF TRAINING WANTED 
BY LARGE GROUP COMPANY 


Here’s an excellent opportunity for a man ex- 


perienced in conducting group insurance training 


programs. 


The man selected will be responsible for or- 
ganizing and directing all phases of the company’s 
group insurance training program. He will play 


a big role in the selection of new men and will 
conduct both the initial training classes and the 


advanced workshop sessions for the veteran em- 
ployee. He will be a man experienced in both the 


production and administrative phases of the group 
insurance business. Salary will be commensurate 
with past experience and ability. 


The company is one of the nation’s largest 
writers of group insurance. 


Write in confidence, giving full information, to: 


BOX D-70 
The National Underwriter 
175 W. Jackson Blvd. 
Chicago 4, Ill. 


cago 4, Illinois. 





ACTUARIAL STATISTICIAN 


Outstanding opportunity in professional firm for Actu- 
arial Statistician with some punch card experience who 
is deeply interested in the creative and imaginative 
challenge of applying electronic computers to business 
procedures. Late 20's to early 30's. Opportunity to 
build professional reputation. Some travel. New York or 
Chicago. Reply in complete confidence to Box E-2, The | 
National Underwriter Co., 175 W. Jackson Blvd., Chi- | 


——— 
ey 
—- 


(Clip and mail to a friend | 
who may be interested.) 














Fire Underwriting Manager 


A real opportunity for a thoroughy trained fire and inland marine man 
with imagination and executive ability to grow with fire department 
of mid-west multiple line stock company. Experience in making de- 
cisions essential. This position is at policymaking level. 
Box E-1, 

The National Underwriter Co. 

175 W. Jackson Blvd. 

Chicago 4, Illinois. 














Multiple-Line Sales Opportunity 


An excellent chance for a top notch salesman to assume key position 
in fast growing mid-west stock company, working with special agents 
to develop multiple-line business. A C.P.C.U. about 35 would be ideal. 


Box D-98, 
The National Underwriter Co. 


175 W. Jackson Blvd. 


Chicago 4, Illinois 


SELL, BUY or MERGE 
Midwestern Multiple Line Stock Insurance 
Company with assets of $1,500,000 in- 
terested in merging with another multiple 
line company. Would consider the purchase 
of another company or sale of our Com- 
pany. 

If interested you are invited to wire or write 
us for an early consideration. 

We prefer direct contact with responsible 
officers. 

All replies held in strictest confidence. Ad- 
dress E-7, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








WANTED — FIELD MAN 


Progressive mutual company desires field man, 
not over 35 years of age—for Wisconsin—experi- 
enced in automobile and other liability lines— 
to service present agents and prospect for good 
qualified agency appointments. Salary com- 
mensurate with experience and ability. Hospital 
and retirement benefits. Replies strictly confiden- 
tial. Give full personal history, experience and 
education. Address D-92, The National Under- 
writer Co., 175 W. Jackson Bivd., Chicago 4, Ill. 














RATE SUPERVISOR 
Needed By 

NEBR. INS. DEPT. 
Company or department experience required. 
Salary $5,000—$6,500 range cogenee on experi- 
ence and background. Unusually congenial work- 
ing and living conditions. Fine opportunity for 
company contacts. Duties include approval of 








CLAIMS 


Tremendous opportunity with transportation car- 
rier for Man under 32 years of age. Salary no ob- 
ject. Reply held in confidence. Give comp 
background. Address D-97, The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 


let, 





FIRE UNDERWRITER 


Leading Multiple line stock agency company has 
opening in Toledo, Ohio branch office for young 
man 25-30, with some underwriting background. 
This is a new position created as an expansion 
measure and presents a fine opportunity. Reply 
with details to P. O. Box 1587, Toledo 3, Ohio. 
Confidential. 


pany filings such as rate plans, rates, policy 
forms, ect., supervision of four other rating em- 
ployees, participation in N.A.I.C. affairs, etc. 
Contact Thomas R. Pansing, Director of Insur- 
ance, State House, Lincoln, Nebraska. 





UNDERWRITER 


Fast expanding Illinois Stock Company has open- 
ing with excellent opportunities for underwriter 
of plate glass, liquor liability and general cas- 
ualty lines. Age 25 to 35. Should have knowledge 
of Cook County. Modern office—5 day week. Sal- 
ary above average. Write details, experience, 
references, etc.: $. R. Virco— 


LINCOLN CASUALTY CO. 


A-1609 Insurance Exchange Bldg. 
Chicago 4, Illinois 




















AVIATION FIELDMAN 


Mid-Western Multiple Line Stock Company has 
opening in Aviation Department. Prefer young 
man with current Pilot's license and some Cas- 
ualty Underwriting experience. Submit full details 
. . . D-9, The National Underwriter Co., 175 W. 
Jackson Bivd., Chicago 4, Ill. 


ACCIDENT AND SICKNESS EXECUTIVE 


Man of 25 years experience as executive in produc- 
tion, claims, underwriting, group and general 
administrative departments of accident and sick- 
ness companies desires connection with company 
at home office. Experience also in closing and ad- 
ministering large group life plans. Available for 
suitable position anywhere in United States. Ad- 
dress NY-25, The National Underwriter Co., 99 
John St., New York 38, N. Y. 


WANTED 
FIRE UNDERWRITER 


for southeastern Michigan (including the Detroit 
area) by large multiple line company. Liberal 
salary and benefits. Expense allowance. Right 
man may earn opportunity to participate in 
executive development program. 


Prefer Bureau experience. Age 25 to 35. All in- 
quiries treated in strict confidence. Write D-94, 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Illinois. 








FIELD MAN — MISSISSIPPI 
For large casualty stock company, to travel 
Mississippi. Experienced man wanted. Traveling 
experience in Mississippi preferred. Salary com- 
mensurate with ability. Our men know about this 
ad. Reply to E-5, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 














SPECIAL AGENT — OHIO 
Leading multiple line agency mutual wants Spe- 
cial Agent for Ohio. Employment benefits include 
pension plan, hospitalization, and liberal life 
insurance. Outstanding opportunity for qualified 
man. Apply R. N. Hiatt, Vice President, Indiana 
Lumbermens Mutual Insurance Company, 429 
North Pennsylvania Street, Indianapolis 9, Indi- 
ona. 








FOR SALE 


Long established INCORPORATED MICHIGAN 
STATE AGENCY—$600,000.00 net premiums in 
1954. Exclusive multiple line company contracts 
plus other valuable protected territory contracts. 
For complete information write Box D-93, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Illinois. 








OFFICE SPACE 
AVAILABLE 


SECOND FLOOR TO LEASE. BRONX AAA LO- 
CATION. SHOPPING STREET. 170th STREET. UP 
TO 8000 SQ. FT. WILL DIVIDE. IDEAL FOR IN- 
SURANCE OFFICE. 

CYpress 3-5555 








WANTED — SPECIAL AGENT — INDIANA 
EXPERIENCED IN FIRE AND CASUALTY 
Unusual opportunity. Give résumé of Background 
and qualifications. Replies confidential. Box E-6, 


The National Underwriter Co., 175 W. Jackson 
Bivd., Chicago 4, Ill. 
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no different from principles applicable 
to the ordinary action based on tort. 
They include not only damages result- 
ing from personal injuries, deaths and 
loss of property, but they may also in 
some instances include the losses of 
profit resulting from the interruption 
or suspension of the claimant’s business 
during the period while repairs and 
replacements are being made to the 
property damaged or destroyed as a 
result of the casualty. As one court has 
said: 

In one recent case the appellate 
court ruled that the airplane owner 
was entitled to recover the reasonable 
costs of repairs to the plane, the loss 
suffered from being deprived of its use 
for the period of time reasonably re- 
quired for the making of repairs, and 
the loss of profits through a contem- 
plated sale of the plane. In another 
case the owner of a DC-3 which was 
struck by another plane at the New 
Orleans airport was successful in re- 
covering not only the cost of repairs 
but loss of profits on a contracted com- 
mercial flight scheduled for the day 
following the damages for his loss of 
earnings during the 45 days while the 
necessary replacement parts and mate- 
rial were being obtained and repairs 
effected. 





Report on National Bureau 
Suggests Merit Rating 


(CONTINUED FROM PAGE 27) 
parison of actual expense with those 
provided by the formula. 

Answer: The rating program com- 
mittee is now reviewing the expense 
provisions in the boiler and machinery 
loss and expense formula. 

Burglary 

Immediate revision of residence 
theft rates are clearly indicated with 
substantial reductions indicated for 
some territories on inside theft. All 
other rates for the various coverages 
should be carefully reviewed for pos- 
sible rate modifications. 

Answer: This is a matter which 
was under consideration by the bur- 
glary rating committee last year and 
on which work ceased because of the 
position of the bureau staff that any 
revision coming so soon after the pro- 
mulgation of the comprehensive 
dwelling policy would disturb the 
rate structure of that policy and so 
should be deferred until the 1953 ex- 
perience is available. As soon as the 
1953 experience is available the bur- 
glary rating committee can consider 
this matter. 

e . e 

Further study should be made of the 
relationship between “theft away from 
premises” before and after the ex- 
clusion of theft from unattended auto- 
mobiles with consequent adjustment to 
eliminate any remaining inequities. 

Answer: Such a study will be made 
when additional experience becomes 
available through reinstatement of 
detailed coding as provided for in 
the approved statistical plan. 

Rates for classifications or groups 
within sub-lines are established by use 
of tables of relativities. These tables 
have not been revised for many years 
and appear to need revision. This 
should be done before the next re- 
vision. 

Answer: The suggestion has been 
accomplished for mercantile open 
stock, mercantile safe burglary, in- 
terior robbery and money and secur- 
ities broad form policies and will be 
reflected in the forthcoming revision 
of the burglary insurance manual. 

A review should be made of the 
assignment of classifications of risks 
to trade groups under mercantile open 
stock. 

Answer: This has been accomplished 
and will be reflected in the forthcom- 
ing revision of the open stock section 
ot the burglary insurance manual. 

General Liability 


The suggestion made in the last 


report that the bureau consider adop- 
tion of a system for elevator inspec- 
tion similar to its plate glass inspec- 
tion service would appear to be even 
more urgent now. 

Answer: The same objections which 
applied to adoption of such a system 
in the past apply with equal force 
today. Elevator inspection services 
should be considered as an individual 
company matter. In this respect ele- 
vator liability insurance differs dis- 
tinctly from plate glass insurance. 

To remedy this situation, it is sug- 
gested that a study be made of the 
classification system with the view to 
possible revision or reduction in num- 
ber so that credible statistics may be 
reported for the various classes. 

Answer: The matter of classifica- 
tion consolidation is under contin- 
uous consideration but the adoption 
of changes must be coordinated with 
general rate revisions as both bodily 
injury and property damage are in- 
volved. This means that consolidation 
of certain classifications may be in 
order for bodily injury liability in- 
surance and cause no rate disturb- 
ance, while the same _ consolidation 
for property damage liability would 
cause considerable rate disturbance 
and hence be deemed wholly inap- 
propriate. 

It is recommended that where loss 


ratios for the various lines are un- 
reasonably above or below the per- 
missible loss ratios established rate 
revisions for such coverages be in- 
itiated by the bureau. 

Answer: The bureau has followed 
the procedure for some time of re- 
viewing the experience for the var- 
ious general liability lines of insur- 
ance, both bodily injury and property 
damage liability, as such data 
become available. Such review is made 
for rate revision purposes and is not 
confined to those lines for which the 
experience has been particularly fav- 
orable or unfavorable. 

Glass 

Relief could be given insured by 
careful consideration of the possibility 
of reducing the production cost al- 
lowance of 35% on New York risks 
to the countrywide allowance of 30%. 
Limited relief was given by the in- 
troduction of the premium discount 
plan, but this only affected the larger 
risks that also get the benefit of ex- 
perience rating. The smaller or aver- 
age risks with premium of $100 or 
less do not get any relief from either 
the premium discount plan or the 
experience rating plan. 

Answer: This is a subject that has 
been considered on several occasions 
by the glass rating committee. It is 


believed that it would be unwise for 
the bureau to force the issue. In dis- 
cussions with representatives of New 
York producer organizations we have 
found them opposed to this change. 

As glass insurance rates are revised 
to a great extent on the basis of the 
latest replacement costs, it would be 
more appropriate to use the latest 
year or two of experience, if the loss 
ratios are more favorable, than those 
of the five year period, thereby 
avoiding a too severe increase. 

Answer: This suggestion would ap- 
pear to be introducing a bias that we 
do not presently have in the formula 
that has been used in the last few 
years. 

Statistical test should be made of 
the premium discount plan with con- 
sideration to size of risk, modified 
expense loadings, and effect on gen- 
eral rate structure. 

Answer: As pointed out in the body 
of the report, New York is the only 
state that has a glass premium dis- 
count plan. The discount plan was 
introduced to accomplish a reduction 
in production cost allowance without 
modification of the allowance con- 
tained in the manual rate structure. 
It would seem pointless to incur the 
expense of statistical tests to deter- 
mine the exact amount of the resulting 
reduction. 





SECURITY « STRENGTH « SERVICE 


UNITED STATES RESOURCES AS OF DECEMBER 31, 1954 


SURPLUS TO 


ASSETS LIABILITIES POLICYHOLDERS 
= — <asnnmceeninne — (Includes Capital) 

Year Securities des 
Estab <a a. ke — 
lished by Law Assets Assets : Liabilities Capital Basis Basis 
1896 American and Foreign Insurance Co. $ 460,548 $23,014,967 $23,475,515 $14,212,818 $1,500,000 $ 9,262,697 $ 9,256,254 
1863 *The British and Foreign 

Marine Insurance Co. Ltd. 1,044,164 13,845,919 14,890,083 8,874,486 500,000 6,015,597 5,978,225 
1911 Globe Indemnity Company 1,147,168 79,159,187 80,306,355 49,551,962 2,500,000 30,754,393 30,204,747 
1836 *The Liverpool and London and 

Globe Ins. Co. Ltd. 1,401,185 49,765,112 51,166,297 31,411,763 500,000 19,754,534 19,509,575 
1811 Newark Insurance Company 766,115 29,277,808 30,043,923 18,373,608 2,000,000 11,670,315 =: 11,641,036 
1891 Queen Insurance Company of America 842,824 75,658,781 76,501,605 46,866,559 5,000,000 29,635,046 29,415,933 
1910 Royal Indemnity Company 1,191,215 88,410,397 89,601,612 57,030,062 2,500,000 32,571,550 32,115,415 
1845 *Royal Insurance Company, Ltd. 1,352,677 57,964,297 59,316,974 37,357,214 500,000 21,959,760 21,844,926 
1896 Star Insurance Company of America = 463,508 25,505,071 25,968,579 15,937,717 —_- 1,000,000 10,030,862 9,990,759 
1860 *Thames and Mersey Marine 

Insurance Co., Ltd. 1,041,433 8,042,082 9,083,515 5,380,349 500,000 3,703,166 3,714,870 
1832 Virginia Fire and Marine 

Insurance Company 502,562 8,434,311 8,936,873 5,327,489 1,000,000 3,609,384 3,635,080 


* United States Branch. The amount shown under ‘Capital’ is the 
statutory deposit required to transact business in the U.S.A. 


CASU ALTY—SURETY—FIRE— MARINE 


ROYAL-LIVERPOOL INSURANCE 


GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK 38, N. Y. 
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Book Shows Investment's Role in Insurer Strength 


(CONTINUED FROM PAGE 13) 





measure of insurance exposure. As a 
measure of investment exposure, he 
uses the relationship of the more wide- 
ly fluctuating assets (equity invest- 
ments) to policyholders’ surplus. 

It is his belief that an insurer with a 
5 to 1 insurance exposure ratio should 
have absolutely no exposure on the 
investment side because a combined 
loss and expense ratio of more than 100 
and a decline in the stock market could 
produce insolvency. A company with 
an insurance exposure of 2 to 1 might 
desire to follow a conservative invest- 
ment course. He then presents the in- 
surance ratio and investment ratios of 
some of the leading insurers. The 


strongest companies in this tabulation 
from the point of view of capital funds 
to earned premiums are the old line, 
predominantly fire insurers. These 
companies, however, he points out, 
now write a well balanced business. 
They would thus seem to be _ best 
equipped to take moderate risks in in- 
vestment management and as a class 
they do. 

He discusses the generally effica- 
cious earnings results of writing mul- 
tiple lines, spreading the risk, and rein- 
suring, and shows the effect of condi- 
tions in security markets on insurance 
company portfolios. 

Such things as a vastly increased 
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supply of U. S. government bonds have 
influenced the structure of insurance 
company portfolios. The spread be- 
tween governments and _ corporates 
has narrowed to a point where invest- 
ment managers have little or no incen- 
tive to buy the latter when risks are 
considered. 

He devotes some pages to an analy- 
sis of portfolio patterns of Federal, 
Glens Falls, and Founders, which he 
regards as “bond companies’, those 
that emphasize liquidity in investment 
policy. He discusses these patterns in 
relation to the insurance exposure of 
each company. He also treats the port- 
folio of two stock type companies, that 
is companies which are regarded as 
strong on the common stock position. 
These are North America and Fire- 
men’s of Newark. 


He concludes that the fire and cas- 
ualty business has given a most out- 
standing account of itself both in stabi- 
lity and growth for 100 years. It has 
met its challenges and has grown in 
strength. The source of this success has 
been the business’ ability to spread in- 
surance risks over a wide base to al- 
low for a true working of the law of 
averages, resulting in excellent profit 
margins over a long period. Portfolio 
policy, however, has been an integral 
part of insurance operations and an 
important contributor to the present 
strength of the business. 

He admits that many companies in 
the business today face a dilemma. 
Not all possess large capital funds in 
proportion to insurance risks assumed, 
yet want to build capital funds to a 
position more in line with the increas- 
ing multiple line business they must 
do to meet competition. They cannot 
‘enhance capital funds through the 
greater yield and perhaps appreciation 
possibilities of equities. The only other 
source of capital is from stockholders. 
Because investment income and divi- 
dends have been kept modest, addition- 
al capital must be raised at rather 
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large discounts from liquidating value, 
which is not a very satisfactory ar- 
rangement from an insurance company 
point of view. Naturally the strong 
companies possess a great deal more 
flexibility. He believes internal gen- 
eration of capital funds is always the 
most satisfactory financing arrange- 
ment for insurers. 

Mr. Middendorf also believes the in- 
surance company investment man js 
entitled to greater recognition. His role 
has grown, and the real importance of 
the investment function has some- 
times been overlooked by manage- 
ments made up largely of underwrit- 
ing men. The opportunity for one man- 
agement to distinguish itself as com- 
pared with another can perhaps be 
much greater in the investment de- 
partment than in the insurance depart- 
ment, he writes. 


State Farm Mutual to 
Build in Bloomington 


Directors of State Farm Mutual Au- 
tomobile of Bloomington, IIll., have ap- 
proved construction of a new office 
building for the group on East Oakland 
avenue between Mercer avenue and 
route 66 in Bloomington. 

Construction will begin in 1957, and 
it is planned to have the _ building 
house more than 400 of the Blooming- 
ton staff. The new building will have 
90,000 square feet of working space, 
and will be about twice the size of the 
company’s average branch office. 

Principally, the new office will 
house all of the operating divisions of 
the automobile company that will have 
permanent headquarters in Blooming- 
ton, and will also have operating units 
of State Farm Life and State Farm 
Fire & Casualty. The home office 
building in Bloomington will continue 
to house the general headquarters of 
State Farm Mutual and State Farm 
Life. State Farm F. & C. has its own 
home office at 108 East Market street. 





F. & D. Advances Burgoon 


in Contract Division 


Norman A. Burgoon Jr. has been 
promoted from associate manager to 
manager of the home office contract 
underwritng department of Fidelity 
& Deposit and American Bonding. He 
has been with that department since 
joining the two companies in 1935, 
and served as an underwriter before 
his promotion to associate manager 
in 1948. 


Fire & Casualty Notes 
Jump in Assets, Surplus 


Assets of Fire & Casualty of Con- 
necticut increased by $1,262,677 to $5,- 
962,184 in 1954, while policyholders’ 
surplus amounted to $2,120,424 at the 
year end, an increase of $510,147. Net 
premium income was $2,949,779. The 
earned loss ratio was 50.7%. 


N. J. 1752 Club Elects 


New Jersey 1752 Club has elected 
Peter Bouska of Lumbermans Mutual 
of Ohio, Berkeley Heights, president; 
J. Preston Martin of Cosmopolitan 
Mutual, Newark, vice-president; 
Thomas Brassil of Lumbermans Mu- 
tual Casualty, Philadelphia, treasurer; 
and James H. Hillman Jr. of Lumber 
Mutual Fire, Philadelphia, secretary. 








Herold Advanced at Cleveland 


Lester Herold has been named presi- 
dent of MacGibney agency of Cleve- 
land. He has been in the business for 
18 years, for the last two with Mac- 
Gibney-Grupe at Chicago. 


Credit Bill Advances in Ore. 
SALEM, ORE.—The house nas 
passed a bill giving specific authority 
to the commissioner to regulate the 
sale of credit life and credit A&H. 
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Savings Banks Buyers 
Plan Upstate Forum 


Savings Banks Insurance Forum of 
New York State will hold its annual 
convention April 14 and 15 at Hen- 
drick Hudson hotel, Troy. 

Speakers at the morning session the 
second day and their topics will be 
John Danko, manager of insurance, 
Central Savings bank of New York 
City, “Bankers Blanket Bond and 
Agents Rider”; John B. Walker, assist- 
ant superintendent of inland marine 
department of America Fore group, 
“Are There Booby Traps in Your In- 
surance Program?”, and William F. 
Owens, supervisor of Emigrant Indus- 
trial Savings bank, “Errors and Omis- 
sions Coverages.” 

In the afternoon, “Insuring the 
Whole Collateral” will be discussed by 
Harry Perlet, general manager of In- 
terbureau Insurance Advisory Group. 

Members of a panel will be Mr. 
Owens, Vincent A. Carroll, assistant 
secretary of Jamaica Savings bank; 
Clarence W. Herold, assistant manager 
of South Brooklyn Savings; Ellsworth 
F. Keppeler, assistant secretary of 
Buffalo Savings; Charles S. Purvis, 
manager of East River Savings, and 
Thomas F. Glavey, second vice-presi- 
dent of Chase National, who will serve 
as moderator. 





N. C. Extends License 
Renewal Date to July 1 


The date for renewing company li- 
censes in North Carolina has been 
changed from April 1 to July 1 by 
newly passed legislation backed by In- 
surance Commissioner Gold. Annual 
reports and applications for licenses 
renewals still must be filed by March 
1. Commissioner Gold asked for the 
change in date because he found the 
30-day period between filing and reli- 
censing gave him too little time to ex- 
amine the reports. 





Wolverine Agent Advisory 


Group Has Annual Parley 


BATTLE CREEK—Wolverine played 
host at the home offices here recently 
to its agents’ advisory committee. The 
company set up the committee in 1946 
and credits several suggestions for new 
coverages to meet specific needs to the 
program. Approximately 20 agents are 
called yearly into the home office for 
the conferences, directed by Harold 
Moore, vice-president in charge of 
sales, and his assistant, William Traver. 





Mutual Crop-Hail Adjusters 


to Meet at Des Moines 


Approximately 250 crop-hail claim 
adjusters from 14 states are expected 
to attend the annual meeting of Mid- 
western Crop-Hail Adjusters Assn. at 
Des Moines April 29. This is the mu- 
tual group of which F. W. Benson of 
Farmers Mutual Hail is president and 
M. D. Morgan of Square Deal is sec- 
retary. 

The program will include talks by 
Dr. I. P. Krick of Water Resources 
Development Corp. of Denver; Pro- 
fessor C. R. Weber of Iowa State Col- 
lege, and several members of the de- 
partment of agronomy at Iowa State. 





George S. Behrendt has been elected 
president of the Behrendt-Levy agen- 
cy of Los Angeles to succeed I. O. 
Levy, who is retiring but will continue 
as consultant and adviser. The new 
president is the son of the late Sam 
Behrendt, who formed the agency with 
Mr. Levy. 





George Timm & Co. agency of 
Kenosha has moved to newly remod- 
eled quarters on the ground floor at 
716 58th street. 














Forty-Second Annual Statement 
December 31, 1954 














Assets 
United States Government Securities......... $ 6,854,667.11 
Industrial, Rail, Utility, and Other Bonds. .... . 15,787,658.95 
RI a ih tae ee ki pe 878,208.00 
Industrial and Utility Stocks................ 6,142,179.60 
Accrued Interest on Investments............ 139,621.20 
Cash in Banks and Offices.................. 2,927,541.18 
Premiums Due (Not Over 90 Days).......... 679,625.77 
a a eo ae. 48,708.36 
Total Admitted Assets.......... $33,458,210.17 

Liabilities 
Reserve for Unpaid Claims................. $15,503,572.85 
Reserve for Unearned Premiums............ 4,475,428.92 
Reserve for Taxes, Expenses, 

and Unabsorbed Premium Refund......... 2,777,970.08 
Reserve for all Other Liabilities............. 2.667,671.07 
Reserve for Market Decline in Securities. ..... 1,500,000.00 

Surplus (including Guaranty Fund 
ee a eee 6,533,567.25 
Total Liabilities and Surplus... .. . $33,458,210.17 





Valuation of securities on National Association of Insurance Commissioners Basis. 
Securities carried at $356,054.87 in this statement are deposited as required by law. 


REINSURANCE 





Casualty -. Fidelity - Surety 





Security Mutual Casualty Company 


HOME OFFICE NEW YORK OFFICE 


309 West Jackson Boulevard 79 John Street 
Chicago 6, Illinois New York 38, New York 




















Specializing in 
WORKMEN'S COMPENSATION 


Private Passenger Auto Insurance 


Pacific Employers 


Insurance Company 


Victor Montgomery, President 


HOME OFFICE: LOS ANGELES 











38 








HeNATIONAL UNDERWRITER 





March 24, 1955 





EDITORIAL 


COMMENT 





Growing Concern over Federal Threats 


More and more people are becoming 
aware that the federal government is 
expressing a hungrier interest in the 
insurance business today than ever be- 
fore. Even the life insurance business 
has become alerted to the threat to 
state supervision—and, what is more 
important, to the dangers of federal 
regulation. 

Speaking at Columbus this week, to 
the general agents and managers con- 
ference of National Assn. of Life Un- 
derwriters, Claris Adams, executive 
vice-president and general counsel of 
American Life Convention, called at- 
tention to three recent developments 
which give those who support state 
supervision cause for concern. These 
are the FTC cases against A&H com- 
panies for alleged false advertising, 
critical comments against A&H com- 
panies for alleged false advertising, 
critical comments by Sen. Ives’ sub- 
committee on group insurance prac- 
tices by some companies in the union 
welfare field, and the Senate judiciary 
committee’s questioning of the efficacy 
of state regulation and suggesting the 
possible repeal of public law 15 be- 
cause of alleged improper practices in 
the credit insurance area. 

Mr. Adams stated that he is con- 
vinced that with perhaps one or two 
exceptions, none of the A&H companies 
cited by FTC deliberately made false 
statements in their advertising, nor 
made statements intended to deceive. 
There is no implication that these com- 
panies have not provided a dollar’s 
worth of benefit for every dollar in 
premiums paid. 

The culpability of insurers for mal- 
administration of union welfare funds 
has been exaggerated and overempha- 
sized, Mr. Adams declared. The insur- 
ance aspect of this question should be 
handled at the state level before the 
broader issue becomes critical. The 
best defense against federal regulation 
in any area is adequate state supervi- 
sion. 

The subcommittee on credit insur- 
ance declared in its report that it 
would not forever accept attempts at 
regulation as a substitute for the regu- 
lation of the insurance declared in its 
report and that it would not forever ac- 
cept attempts at regulation as a substi- 
tute for the regulation of insurance 
business by the states. “The patience 
of the federal government with those 
who would abuse the good name of in- 
surance will some day come to an end.” 

Mr. Adams answers the implied 
question, which is heard more and 


more today in insurance circles, ‘Well, 
why not federal supervision?” Admit- 
ting that state regulation is uneven, 
Mr. Adams declares that the average 
of competence and the degree of inte- 
grity is high; results compare favor- 
ably with those of any type of business 
supervision in any important area at 
any level of government. 

“There is no infirmity inherent in 
state supervision which would not be 
implicity in federal regulation,” he de- 
clared. “There is no greater fallacy 
than the assumption that the transfer 
of power to Washington produces per- 
fection.” 


He goes on to point up the dangers 
of regulation by a single all powerful 
supervisory official. State supervision 
has permitted individuality, experi- 





mentation and competition, he said. 
There is strength as well as safety in 
multiple supervision. Conflict has been 
resolved by the voluntary organization 
of National Assn. of Insurance Com- 
missioners. 

Continuing the subject beyond the 
limits of Mr. Adams’s talk, note that 
the nudging of the nose of the camel 
has come from the administration it- 
self (in the health reinsurance bill and 
the projection of a model workmen’s 
compensation bill for the states by the 
Secretary of Labor), from federal 
agencies (the FTC), and from the leg- 
islative branch (as is reflected in the 
discussion by Mr. Adams, above). 

It should also be pointed out that 
the surge of interest by the federal 
government has come in what could 
be called a Republican administra- 
tion. This should make it clear, if it is 
necessary to clarify the point, that 
what the insurance business has to 
fear is not the Democrats or Republi- 
cans as such, but government, bureau- 
cratic government itself. 











PERSONALS 





Frank E. O’Brien, vice-president of 
America Fore group, this month be- 
came a member of 
the Old Guard, 
America Fore’s 
designation for 
employes with 
25 years of serv- 
ice. In honor of 
the occasion he 
was given a tes- 
timonial dinner 
by more than 100 
fellow officers 
and business as- 
sociates. Mr. O’- 
Brien entered the 
business in 1920 as a member of Trav- 
elers agency development staff at 
Philadelphia. He joined Fidelity & 
Casualty, a member of America Fore 
group, in 1930 as assistant superin- 
tendent of agencies and in 1934 was 
made secretary. He became vice-pres- 
ident in 1944 and vice-president of the 
group five years later. In 1954 he was 
elected a director of Niagara Fire. 


O’Brien 


Frank €E. 


Arthur D. Cronin, Boston agent, has 
been named to the executive com- 
mittee of Massachusetts Committee 
of Catholics, Protestants and Jews. 


John H. Mathews, assistant man- 
ager of Hartford Accident’s southern 
department at Atlanta, is celebrating 
his 25th anniversary with the company 
this month. He was employed in the 
liability and payroll audit departments 
at Atlanta before being made a spe- 
cial agent in 1942. He was named 
manager at New Orleans in 1950 








and was promoted to his present post 
in 1952. 


Walter S. Taylor Jr., who was re- 
ported last week as being named new 
general counsel of 
Maryland Casual- 
ty, graduated from 
John Hopkins and 
earned his LL. B. 
degree at the Uni- 
versity of Mary- 
land law school in 
1922. He joined 
the company as an 
attorney specializ- 
ing in mortgages, 
transferring to the 
legal division in 
1942. He was made 
counsel five years 


W. S. Taylor, Jr. 


assistant general 
later. 


THE NATIONAL UNDERWRITER apol- 
ogizes to Merl L. Rouse, president of 
American Reserve, 
whose name ap- 
peared in last 
week’s issue under 
the countenance 
of Vice-president 
Arthur G. Machold 
of the same com- 
pany. Mr. Rouse 
is shown herewith, 
as he truly is. 


~/ 
Merl L. Rouse 


To mark the 25th anniversary 
of William Leslie as general manager 
of National Bureau, its employes gave 
him a surprise reception following the 








close of work last week and presenteq 
him with a large silver tray, suitably 
engraved. At the reception employes 
individually offered their congratu- 
lations to Mr. Leslie. 


Olin J. Cochran, a local agent at 
Windham, N. H., had a gunfight with 
two armed men who robbed him of 
$125 in his office. Following a New 
England alarm, the pair was ap- 
prehended in Massachusetts largely 
as the result of wounds inflicted by 
Mr. Cochran. 


DEATHS 


JAMES F. VAN VECHTEN, a past 
president of National Assn. of Insur- 
ance Agents, died 
at Akron., O. Mr. 
Van Vechten join- 
ed the MclIntosh- 
Bowers-W est 
agency there in 
1914 after gradu- 
ation from the 
business school of 
of the University 
of Pennsylvania 
and had headed 
the agency since 
1941, when he was 
named president 
and treasurer. After holding various 
offices in the Ohio Assn. of Insurance 
Agents, Mr. Van Vechten became 
president in 1943. At that time the 
Ohio association was not affiliated 
with NAIA and he played a leading 
role in effecting a reconciliation. He 
was the first state national director 
when the Ohio group rejoined NAIA 
in 1944. Mr. Van Vechten was elected 
vice-president of NAIA in 1950 and 
the following year was elevated to the 
presidency. 


WILLIAM N. TITCOMB, 82, retired 
treasurer of Springfield Fire & Ma- 
rine, died while bowling in Spring- 
field on the eve of his 83rd birthday. 
He entered the business with Capital 
Fire of Concord, N. H., later joining 
London & Lancashire and Orient. In 
1918 he joined the Springfield as chief 
accountant, advancing through var- 
ious positions until named treasurer 
in 1944. He retired in 1950. 


ROBERT M. ROSE, 66, who before 
his retirement in 1948 was with Fire 
Rating Bureau in Milwaukee, Wis., 
died at DeLand, Fla., where he had 
been residing. Mr. Rose, who also had 
operated local agencies in Wisconsin, 
was chief rater of the Wisconsin de- 
partment in the 20s. 


CLIFTON B. WHITE, 86, a retired 
vice-president of Dorland & Co., New 
York City brokers, died at his Mount 
Kisco, N. Y., home. 


W. F. PETERSON JR., 38, who oper- 
ated the Bill Peterson & Co. general 
insurance agency at Oklahoma City, 
died there of a stroke. Mr. Peterson 
had been a member of the Oklahoma 








J. F. Van Vechten 
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welfare commission since 1947, was a 
past president of Oklahoma City Jun- 
ior Chamber of Commerce and had 
been vice-president of the local safety 
council since 1936 when he helped to 
form it. 


WALTER H. REINHOLD, 60, since 
1926 operator of an adjustment com- 
pany at Wausau, Wis., died of a heart 
attack after collapsing while on a 
business call. 


WILLIAM COMPTON, 77, who re- 
tired in 1944 as principal surveyor 
in the New York office of Salvage 
Assn. of London, died in New York 
City. He assumed that post in 1922 
after service in the Cleveland office 
of the organization. 


CORNELIUS A. WALSH, 52, a safe- 
ty engineer of Travelers at New York, 
died at his home in Livingston, N. J., 
of a heart ailment. 


WILLIAM L. ATWOOD, 87, retired 
Boston claim manager of Aetna Cas- 
ualty, died after a long illness. He re- 
tired in 1938. 


FRED A. CASWELL, 55, office man- 
ager of Prescott & Son agency, died 
at Malden, Mass. 


HENRY L. COLLIER JR., general 
adjuster in the southeastern depart- 
ment of General Adjustment Bureau, 
died at his home in Eau Gallie, Fla. 
He started his adjusting career in At- 
lanta in 1919. He was with the Home 
from 1922 until 1926, when he returned 
to the independent adjusting field. 








Tex. Managing General 
Agents Reelect Patrick 


Earl Patrick of T. A. Manning & 
Sons was reelected president of Texas 
Assn. of Managing General Agents at 
its annual meeting in Austin. Also re- 
elected were Tom E. Eggleston of Frank 
Rimmer & Co., vice-president, and Don 
Reinhackel of H. G. Reinhackel, sec- 
retary-treasurer. 

The association set up an advertis- 
ing budget and discussed the matter 
of raising money for it, with a proposal 
for higher dues slated for action at a 
general meeting after all members 
have been informed of the proposed 
program. 

Mr. Patrick described efforts which 
have been made to arrange a confer- 
ence with general agents of Arkansas 
and Louisiana on problems of opera- 
tion common to those states and Texas. 

Mr. Patrick also stressed the import- 
ance of working with the Texas In- 
surance Advisory Assn. in its public 
relations program. 


os 


Cal. Licensing Bill 
Goes To Subcommittee 


The committee on finance and in- 
surance of the California legislature 
has sent the bill to eliminate the cer- 
tificate of convenience from the agents’ 
qualification law to a special subcom- 
mittee for study and a report back. 
The full committee heard proponents 
and opponents at a lengthy hearing 
last week without taking action. Those 
appearing in favor included Assembly- 
man Donald Doyle, a member of Cali- 
fornia Assn. of Insurance Agents, and 
principal author of the bill; Paul Wol- 
cott, Jr., president of the California 
association; Louis Niggeman, vice-pres- 
ident of Fireman’s Fund; Perry Taft, 
Pacific Coast manager of Assn. of Cas- 
ualty & Surety Companies; Jack Mc- 
Kenzie of the National Board, and Fred 
Drexler, vice-president of Industrial 
Indemnity. Appearing against the 





measure were representatives of 
Farmers of Los Angeles, State Farm, 
Allstate and Civil Service Employees. 

H. H. Hendren, chairman of the 
agents’ legislative committee, said the 
members of the assembly “are being 
subjected to merciless and almost un- 
believable pressure from our oppo- 
nents.” 


Boulet Heads New Gulf 
Casualty Department 


Gulf of Dallas and Atlantic have 
opened a casualty department, with 
William J. Boulet 
in charge. Mr. 
Boulet has been in 
casualty insurance 
in Texas for the 
past five years 
and before that 
was in insurance 
in Wisconsin for a 
number of years. 

The new casual- 
ty operations will 
be limited to Tex- 
as and California 
for the _ present, 
but an expansion into other states is 
being planned. 





W. J. Boulet 





New Hand-Books Off 
Press for Missouri, 
Nebraska, Oklahoma 


New Underwriters’ Hand-Books 
of Missouri, Nebraska and of Okla- 
homa have just been published by 
The National Underwriter Com- 
pany. Each of these three hand- 
books provides complete and up-to- 
date information on the agencies, 
field men, general agents, solicitors, 
groups and other organizations af- 
filiated with insurance throughout 
the respective states. 

Premiums and losses by lines, 
within each state for all fire and 
casualty companies and life insur- 
ance paid for and in force for life 
companies, are also presented in 
special statistical sections. Copies 
of each may be obtained promptly 
from The National Underwriter 
Company, at 420 East Fourth Street, 
Cincinnati 2, Ohio, price $12 each. 

















STOCKS 


By H. W Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, March 22, 1955 









MISCELLANEOUS STOCKS 3-22-55 6 
Aetna Casualty  ........cce 3.00* 187 192 
Aetna Fire ...... . 2.40 712% 74 
Aetna Life .. 3.00* 175 177 
Agricultural .. 1.60 35 36 
American Equi 1.70 37% 38% 
American Auto ..... «- 1.20 2912 31 
American, (N. J.) ccssssse 1.20 31% 32% 


American Motorists ........ .24 15 16 

















American Surety q 80 82 
NINE cccshsicnescevencies .60 41% 43 
Camden Fire ........... R 30 
Continental Casual d 101 104 
Crum & Forster com 2.00 64 66 
7 80 35 36 
Fire Association 2.20 56 58 
Fireman’s Fund .......... 1.80 72 73% 
Firemen’s, (N. J.) cccsssse 1.05 44% 45 
General Reinsurance 1.80 49 51 
Glens Falls ............ 2.00 78 79% 
Globe & Republic .90 21 22 
Great American Fi 1.50 41 4212 
Hartford Fire ........ . 3.00 156 158 
Hanover Fire ..... we 2.00 44% 4542 
S.A ee 2.00 46% 47% 
Ins. Co. of No. America 2.50 110 112 
Maryland Casualty ........ 1.40 41% 42% 
Mass. Bonding .. 1.50* 40 41% 
National Casualt 1.50* 36 38 
National Fire .... 3.00 941% 964 
National Union. ..... - 2.00 47 484 
New Amsterdam Cas. .... 1.80 54 56 
New Hampshire ..........000 2.00 50 52 
North River ........ —— 36 3742 
Ohio Casualty . 180° 82 Bid 
Phoenix Conn. 3.40 90 93 
Prov. Wash. .. 1,00 26 27 
St. Paul F. & 1.10 58 59% 
Security, Conn., —” 46 48 
Springfield F. & M. ......... 2.00 58 60 
Standard Accident ......... 1.80 77 79 
Travelers «- 19.00® 2090 2110 
-S. FL & . 2.00 7442 76% 
U. S. F: 1.80 52 54 





. S. Fire 
*Includes Extras. 


More Antenna Cover 
Eliminated from EC 


New York Fire Insurance Rating 
Org. has promulgated, effective March 
21, a mandatory extended coverage 
exclusion of wind and hail damage to 
outdoor radio and TV antennas and 
aerials including lead-in wiring, masts 
and towers. However, such coverage 
can be purchased in a separate wind- 
storm and hail insurance only policy, 
conversion form, which has a mini- 
mum premium of $7.50. Since the $50 
deductible wind and hail cover rate 
on antennas and aerials is $3 per $100 
and the non-deductible rate $5, in- 
sured can buy $250 of the deductible 
cover and $150 of the non-deductible 
cover for the minimum. 

At the same time NYFIRO published 
revised rules and forms for dwelling 
building and contents broad form and 
dwelling building special form. Prin- 
cipal changes are deletion of wind and 
hail cover on antenna and aerials and 
on trees, shrubs, plants and lawns, 
and permission for the first time to 
write the special form on _ seasonal 
properties if described as seasonal on 
the first page of the policy and subject 


**} COULDN’T 
BELIEVE IT... 


Ee 


to a $50 deductible on vandalism and 
malicious mischief and on damage 
done by burglars. 

Farmers comprehensive personal lia- 
bility has been added to the casualty 
coverages which may be used as an 
endorsement to the fire policy, and the 
CPL endorsement to the fire policy 
may now be written for five years, a 
change National Bureau already made. 

Pennsylvania and Delaware have 
approved the rule and form revisions 
in the broad and special forms, as 
filed by Middle Department Assn. of 
Fire Underwriters. 


$1 Million Fire Guts 
Lowell, Mass., Block 


A fire in one of the largest business 
blocks at Lowell, Mass., the Central 
block, gutted the 5-story building 
which covered the entire block, caus- 
ing about $1 million in damage. Among 
the businesses to lose offices was the 
Fred C. Church Insurance agency, 
which has moved to temporary quar- 
ters at 40 Warren street. 

The other floors of the five-story 
building were occupied by J. J. New- 
berry’s store, business and profession- 
al offices and a business college. 









... When I saw the results at the end of the first month 
after we started using ‘Short-Write’ Policies. My girls 
turned out a lot better work and more of it, and there 
were many fewer absentees! It stands to reason though, 
having one size policy for all lines, with a really easy 
to follow fill-in arrangement and no messy carbons to 
handle—no wonder my girls turn out more work, more 


cheerfully !” 


This same experience can be yours if you use “Short- 
Write” Policies for Automobile, Liability, Burglary, 
Plate Glass and other lines you write. May we send you 


the complete story ? 


RECORDING & 
STATISTICAL CORP. 


100 Sixth Avenue, New York 13, N. Y. 





2815 N. Vermilion Street, Danville, Ill. 
**YOUR KEY TO BETTER POLICIES" 











Name 


RECORDING & STATISTICAL CORP. 
100 Sixth Ave., New York 13, N. Y. 


Send me your brochure on the “‘Short-Write” Policy Plan. 





Company. 





Address__ 
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Eastern Agents Ask for Wave Wash Coverage 


(CONTINUED FROM PAGE 1) 





cier of Danielson, Conn., secretary. 

Among the resolutions adopted was 
one urging NAIA to take such action 
through conferences with companies 
“as may lead to a voluntary plan or 
such other plan as may alleviate the 
socialistic trend with which the public 
and agency systems are confronted 
through compulsory automobile insur- 
ance. 

Another was “through the inability 
of our companies to pay wave wash 
damage claims resulting from recent 
hurricanes, and we are opposed in 
principle of giving any local, state or 
federal government an opportunity for 
entering the insurance business, that 
eastern agents conference urgently re- 
quests that in order to meet the needs 
of the insuring public, all companies 
transacting business in Eastern Under- 
writers Assn. territory make available 
wave wash and overflow tidal water 
coverage to the public at a rate com- 
mensurable with sound rating and un- 
derwriting practices.” 

Final day speakers included Joseph 
A. Neumann, NAIA president, and 
Frederick W. Doremus, manager-sec- 
retary of EUA. 

Mr. Slawsby said it was necessary 
that agents read everything available 
to them and follow up on every de- 
velopment that will enable them to 
meet direct writer competition. 

Discussing methods of combatting 
the direct writer, he explained that 
“we have actually ‘cracked’ more 
large accounts with the Factory In- 
surance Assn. as our ally than with 
any other single weapon.” 

Pointing out that an agent’s busi- 
ness gets more competitive as time 


goes on, he said that it is not neces- 
sary to compete on the basis of price 
alone as “in our operation, in addition 
to the competitive cost, we offer a 
number of services which benefit the 
insured.” 

He concluded by saying that “armed 
with superior skill and strengthened 
by the integrity of independent choice 
and action we are the aggressors.” 

Some 425 persons were on hand for 
the conference which got underway 
Sunday with registration and a get- 
together. 

Every state that holds membership 
in the EAC was represented. 

e e e 

Companies with headquarters at the 
Lord Baltimore hotel, where all meet- 
ings were held, were American Home 
Assurance, American, Appleton & Cox, 
Chubb & Son, Fidelity & Deposit, Han- 
over Fire, Hartford Fire, Hartford Ac- 
cident, Home, Leonhart & Co. of Mary- 
land, London & Lancashire, Manu- 
facturers Casualty, Marine Office, 
Maryland Casualty, New Amsterdam, 
New Hampshire Fire, North America 
companies, Pacific National, John 
Roane, Royal-Liverpool, U. S. F. & G., 
and Zurich. 

Greetings to the agents and their 
wives were extended by Rodney J. 
Brooks Jr., of Baltimore, president of 
Maryland Assn. Chairman of the con- 
ference was J. Vernon Coblentz of 
Frederick, Md., state national director. 

E. Stuart Windsor of Baltimore, con- 
ference committee chairman, reported 
that a new all purpose endorsement is 
now in the making. A single endorse- 
ment will, he said, provide for handling 
the various types of changes necessary 
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in a policy, including those resulting 
from increases or decreases in the 
amount of insurance, changes in rate, 
location, ownership or in mortgage in- 
terest. 

The committee recommended that 
wording of the “all physical loss” form 
be changed to “special” form. In re- 
arranging the form the exclusions have 
been repositioned. A major change in 
exclusions has been the addition of 
smog and spray and TV antennas for 
wind, ice, snow and sleet, and wind and 
hail coverage was removed from trees, 
shrubs and plants. 

As the special form and the dwelling 
building and contents broad form pro- 
pose exclusion of TV antenna, it was 
recommended, Mr. Windsor said, that 
companies consider a method of pro- 
viding for this coverage at an addi- 
tional premium. This also is being dis- 
cussed for extended coverage. 

The commttee is continuing its study 
into this and into an improvement in 
the advance preparation for handling 
losses in connection with hurricanes. 





New Rule Gives Admitted 


Insurer Chance at Surplus 
(CONTINUED FROM PAGE 1) 
procedure is seldom if ever used. When 
the broker goes to insured with the 
proposal, it is in effect an invitation to 
insured to call upon another producer 
and see if he cannot do better with the 
premium. Also, this approach puts the 
insurer on the spot as a company that 
does not conform with the rating laws 

of the state. 

On the other hand, placement of 
surplus or excess lines business by sur- 
plus lines brokers is accomplished by 
the submission of affidavits stating that 
insured and producer have been un- 
able after diligent effort to procure 
from authorized insurers the full 
amounts of insurance required to 
protect the interest of insured and 
further showing that the amount of 
insurance procured from unauthorized 
insurers is only the excess over the 
amounts procurable from authorized 
insurers. In most states the affidavit 
must indicate that three authorized 
companies have turned down the busi- 
ness. 


It is relatively simple to get three 
turndowns; some of them may come 
from companies with which the pro- 
ducer does not do business and has not 
done business for years, and the sub- 
mission may be turned down for that 
reason. 

The intent of the laws of the states 
is to protect the domestic market, but 
the effect has been to transfer most of 
this business into the unauthorized in- 
surer market, including London. 

In recent years there has been a big 
increase in business going into non- 
admitted insurance channels. It is es- 
timated that in California in 1953 the 
premiums of this sort amounted to 
more than $20 million. In New York in 
1953 there was a 100% increase in the 
surplus volume and the number of sur- 
plus lines brokers increased from 64 
to 95. 

New York brokers use out of state 
outlets in Chicago, Montreal and some 
in Texas. Some observers believe there 
is as much as $50 million of such bus- 
iness placed through New York pro- 
ducers, though the amount reported 
to the state is only about one-tenth of 
that. 

The business involved arises from 
two sources. It may be a risk which a 
company would bé willing to write, 
but not at manual premium. For ex- 
ample, the risk may be a small corner 
building with a subway entrance. 
There is no way to get an adequate 


price under OL&T filed rates. Or, the 
company may be turning down class 2 
automobile business, which is bad as a 
class, but which may not be bad on an 
individual risk basis. Or it may be 
simply a question of capacity, and the 
need is for genuine surplus line. Of 
course, some business submitted going 
to non-admitted insurers is plain, bad 
business. But observers believe that a 
tremendous amount of it can be~— 
and certainly is being—written, at a 
price. 

The average size of surplus lines 
business in New York is said to be 
about $500 per risk, which means that 
many are too small to qualify for ex- 
perience rating, or there is about it 
some unusual hazard such as the cor- 
ner building with the subway entrance, 

There has been a considerable in- 
crease in the number of markets that 
have gone into excess of primary in- 
surance. Often this is a method used 
to get a better price for insured. So 
far, producers have been able to ar- 
gue that this is not subject to rate reg- 
ulation. 

Just how many admitted companies 
will be interested in taking advantage 
of the new, easy route to the writing 
of this kind of business is not known. 
It will depend to some extent on what 
is offered by producers. However, it 
is anticipated that there will be enough 
of an increase in competition for this 
class of business to make it somewhat 
more competitive than it has been. 
The non-admitted insurer tends to 
write such risks on a formula basis 
whereas the domestic, admitted com- 
pany can do it on an individual risk 
basis. Also, when the business goes 
into the non-admitted market, there 
is the original producer’s commission, 
the surplus lines broker’s commission 
and the non-admitted insurer’s repre- 
sentative’s commission. With the pro- 
ducer using a domestic, admitted in- 
surer, he goes direct to the insurer and 
obtains normal commission. 

The same problem exists in the fire 
business, though there is said to be a 
somewhat smaller volume of fire pre- 
miums than casualty going into the 
non-admitted insurer market. Nation- 
al Board has a committee studying the 
amount of direct business going to 
non-admitted markets. There seems to 
be no reason why a rating bureau oth- 
er than National Bureau could not 
seek and secure from state supervisory 
authorities approval of a rule of simi- 
lar nature. State insurance depart- 
ments tend to favor competition by 
admitted insurers for such business. 

The new National Bureau rule be- 
came effective March 1 in Alaska, 
Arizona, Idaho, Maine, Minnesota, 
Montana, Nebraska, Nevada, New 
Hampshire, New York, North Dakota, 
Oklahoma, Puerto Rico, South Caro- 
lina, South Dakota, Utah, Vermont, 
West Virginia and Wisconsin. 





Camden Fire Extra 


Camden Fire has declared an extra 
dividend of 5 cents in connection with 
its regular semi-annual dividend of 50 
cents a share, both payable May 2 to 
holders of April 8. 





R. I. Insurance Bills 


An investigation of increased ex- 
tended coverage rates was proposed in 
a resolution introduced in the Rhode 
Island house. It would give a five- 
member investigating commission of 
the house power to summon witnesses 
and subpoena records. 

Another bill would require an em- 
ployer to pay his employe’s counsel 
fees in disputed workmen’s compensa- 
tion cases won by the employe. 

Still another bill would license and 
regulate insurance adjusters. 
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Five More Insurers Have 
Ads Criticized by FTC 


(CONTINUED FROM PAGE 1) 
quired of applicants at the time the 
policy was issued, etc. 

Other FTC developments include the 
denial by FTC Commissioner Gwynne 
of the appeal of Mutual Benefit H.&A. 
represented by James T. Walsh, 
from the ruling of Examiner Lips- 
comb that he would not strike from 
the record a statement made by Ro- 
bert R. Sills, FTC attorney, that the 
company’s business was not adequate- 
ly regulated in every state. 

FTC Examiner Cox suspended last 
Friday until March 31 the hearing on 
Automobile Owners Safety Ins. Co. of 
Kansas City. In that period, Sills will 
read the transcript of the hearing and 
decide whether to stand on it or take 
more testimony. If he does the for- 
mer, Alvis Layne, counsel of Auto- 
mobile Owners, will elect whether to 
move to dismiss the complaint on ju- 
risdictional and other grounds, or to 
proceed to present the company’s 
case. , 

FTC Examiner Laughlin, who heard 
the Bankers Life & Casualty case in 
Chicago and other cases in Washing- 
ton, is expected to have reports on or 
decisions in those cases within a week 
or so. 

In the hearing on Automobile Own- 
ers conducted by FTC examiner Cox 
last week, Maurice Benson, president 
of the company, was examined in de- 
tail by Mr. Sills and his associate, P. 
R. Melangton. 

He testified that his company in 
1953 and 1954 issued about 3,600 of 
one of its policies in Missouri and 38.,- 
800 outside the state; 989 of another 
type of policy in Missouri and 63,879 
cutside. He did not know the dollar 
volume of the policy, but the premi- 
um on the one was $5 per vear, and on 
two others $2 per month each. The 
company received 233 claims under 
one policy, of which 175 were paid. 
Under the second policy 2,358 were 
filed, 1.481 paid, and under the third 
5,373 claims, of which 2,903 were 
paid. 

e . e* 

Mr. Benson said he is an attorney 
and has been in insurance 25 years. 
He testified his company does its 
printing and mailing in Chicago, 
though claims are handled in Kansas 
City. The company has no other of- 
fices. It employs about 100 persons. 
A committee of three including him- 
self passes upon certain claims. Auto- 
mobile Owners Assn., of which Mr. 
Benson also is president, is interested 
in promoting safe driving, he testi- 
fied, and it solicits insurance for Au- 
tomobile Owners Safety. 

He testified that the company has 
changed policy forms four times. 
Once it destroyed about 100.000 poli- 
cies because the company had decided 
the contract should contain an anti- 
liquor and anti-narcotic exclusion. He 
indicated on examination that the in- 
surance commissioner of Missouri has 
referred to the insurer complaints re- 
ceived from outside of Missouri. 

Sills put on several witnesses to 
testify as to the impression they 
formed from reading language con- 
tained in exhibits of the company as 
to policy benefits, etc. The witnesses 
included a liquor store manager, a 
shoe store manager, a shopkeeper, and 
others. 

The examiner ruled against a num- 
ber of the FTC questions on the 
grounds they were hypothetical. He 
remarked in connection with one wit- 
ness that he could not give much 
weight to her testimony. He told her 


to collect her $4 witness fee. At an- 
other point he commented that wit- 
nesses were picked up at random. To 
this Sills responded that his witnesses 
were picked with the same degree of 
random that the insurer’s mailing was 
done. 





Cleveland Insurance Day 
Draws Attendance of 600 


(CONTINUED FROM PAGE 2) 
of three policies?” 

These are some of the characteristics 
of a package, he said, that not only 
provides professionally designed cov- 
erage, but at significant savings over 
separate policies. There is a saving to 
the company, the agent, and to the in- 
sured. The package policy is not of 
revolutionary construction, because it 
incorporates the principles known for 
decades. 

John N. Cosgrove, at the sales forum, 
narrated a new color film entitled 
“Sell the Whole Umbrella.” This is a 
movie that was produced for Ameri- 
can of Newark and illustrates ac- 
count selling. 

At the same forum, Thomas W. Earls 
expressed confidence in the future of 
the agency system, stressing the serv- 
ice aspects of it when in competition 
with direct writers. The answer to the 
competitive situation, Mr. Earls said, 
can be boiled down to three words— 
sell, serve, inform. This means the 
agent must ring doorbells, meet the 
public, service after he has sold the 
policy, and keep his policyholder and 
himself posted on changes and im- 
provements in the business. Mr. Ellis 
concluded the educational activities 
with his well-known inspirational talk, 
“Sign Posts on the Road to Successful 
Selling.” 

* o . 

Addressing the luncheon, Kenneth 
Ross observed that one of the prime 
jobs of the agent is to keep up with 
changes in forms, rates and rules so 
that he can have a value to the insured 
of being the person to whom the in- 
sured will turn when he wants in- 
formation. This is not to say, Mr. Ross 
emphasized, that every change that 
comes along should be accepted. It is 
a continuing job for every agent to 
study the changes and be in a posi- 
tion to sift the good from the bad. 

During the last few years a number 
of new plans have been introduced, 
some of which have had merit and 
others of which were strictly competi- 
tive. “I think it is to the credit of the 
American Agency System,” he re- 
marked, “that there has been no 
wholesale rush to take on some of these 
plans and, furthermore, some of our 
agents who have taken them on are 
finding themselves on not too solid 
ground.” 

There are those who may think they 
can do it differently and better than 
the agency system, but Mr. Ross said 
no system need apologize that sells up- 
ward of 75% of the American market 
of all forms of insurance, 95% of all 
fidelity, 95% of all burglary, 96% of 
all inland marine and 99% of all surety 
bonds. 

The paper of M. E. Peterson outlined 
the beginnings of Western Underwrit- 
ers Assn. and Western Actuarial Bu- 
reau, and detailed the functions of 
these organizations in the present day 
insurance setup. 

Participating in the panel on work- 
men’s compensation were: William E. 


Wilson of the Wilson & Co. agency, 
who was the moderator; Harold R. 
Woodworth, Indemnity of North 


America; Joseph E. Compois; Edwin 
J. Sealy, Davis & Dissette agency and 
Jason Crain, insurance consultint. 


Southern Agents Rally 
at White Sulphur Springs 


(CONTINUED FROM PAGE 1) 
David A. Brewer of Greenwood, Miss., 
and James P. Walker of Augusta 
Ga., on property and casualty in- 
surance and the _ public relations 
program presently being developed 
in the south. The interest in the 
discussions was so high that the 
meetings were  re-convened after 
luncheon and continued until late 
afternoon. 

Dr. Walter Flick of Washington & 
Lee University was the _ principal 
speaker at the banquet, with Frank E. 
Kinzer of Covington, Va., serving as 
toastmaster. 

Following a breakfast meeting of 
the central committee, the conference 
Saturday morning heard Commission- 
er Gillooly of West Virginia, who com- 
mented on the contributions to the 
business which could be made by vital 
agents’ associations. 

Joseph A. Neumann, Jamaica, N. Y., 
NAIA president, expressed his confi- 
dence in the agency system. He said 
the insurance business does not lend 
itself to mass market operations, but 
warned against complacency among 
agents, stating that “insurance is 
America’s economic parachute”. 

George V. Whitford, vice-president 
of Fire Association, pointed out that 
competitive problems facing the insur- 
ance business were no different than 
those facing other industries. 

A reflective warning on the danger 
of agency forces insisting on “unrea- 
sonably” high commissions was sound- 
ed by A. L. Benjamin, director of in- 
surance Cincinnati Gas & Electric Co. 

As Mr. Benjamin expressed it, “If 
we ever reach a time when the cost 
of an insurance policy is so high that 


UILOING A BETTER AMERICA 





JACK CAGE & 
COMPANY 
Managers 





the insured cannot afford it, and if 
he feels that the agent is not giving 
value received for his commission, 
then the law will put you out of busi- 
ness—and I am not referring to man- 
made-law—but simply economic law 
—the law of dimishing returns. We 
must never forget that even an insur- 
ance policy can be priced out of the 
market. Commissions, should, ,in all 
cases, be realistic—neither so low as 
to preclude good service on the part 
of the agent—nor so high as to make 
it impossible for the company to write 
a policy at a reasonable premium and 
on a profitable basis.” 

The reference to commissions came 
up in connection with a sober analysis 
of what Mr. Benjamin as a corporate 
insurance buyer expects of the agents 
with whom he places his business. One 
requirement, he believes, is that the 
ideal agent have interest in and know- 
ledge of the buyer’s business. 

All too often, he said, the agent 
tries to fit the client to an insurance 
program, rather than to fit the pro- 
gram to the client’s needs. The insur- 
ance buyer in commerce and industry 
wants his agent to have a complete 
familiarity with the buyer’s needs. 

Mr. Benjamin took a mild swipe at 
the physical construction of the policy 
itself. He asked why an insurance pol- 
icy could not be written in such lang- 
uage and form as to be more under- 
standable to buyers. 

He is completely in favor, too, of 
some system of simpler policy renewal. 
Asking why it should be necessary 
every one to three years to issue an 
entirely new policy to the insured, he 
expressed the thought that handling 
renewals on a basis of renewal cer- 
tificate would work to the advantage 
of the company, the agent and the in- 
sured. 
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Circulate Plans for 
Partial Subscribership 


Recommendations for permitting 
partial subscribership to Pacific Fire 
Rating Bureau have been prepared and 
circulated to member and subscriber 
companies for evaluation. The recom- 
mendations were drawn up by a com- 
mittee headed by Paul F. McKown of 
St. Paul F. & M. The suggestions also 
have been submitted to Commissioner 
McConnell of Calfornia. The issue 
arises from the requests of North 
America for partial subscribership. 


West Va. Department Bats 
.900 in the Legislature 


Nine out of ten bills on insurance. 


introduced by the West Virginia de- 
partment in the last legislature have 
been enacted into law. 

Commissioner Gillooly held a con- 
ference with representatives of the 
industry before the legislative session 
started and told them what his pro- 
gram would be. He received united 
support for it, and commented that 
the action of the industry demonstrates 
“that the great majority of the people 
in the insurance business do not fear, 
and, in fact, are willing to advocate 
and promote adequate state legisla- 
tion of insurance.” 

Among the new West Virginia laws 
is one to establish an insurance com- 
missioner’s fund from fees collected 
from licensed companies. This includes 
a provision for increased fees and the 
legislature also has given the depart- 
ment a sizeable increase in the budget, 
including an item to set up a fund for 
a comprehensive revision of the state 
insurance code. 

The other new bills include a fair 
trade practices act, uniform policy 
provisions law for A&H, authority to 
the department to subpoena witnesses 
and tax cost of hearings against parties 
at fault, authority to impose a fine up 
to $1,000 against a company for vio- 
lation in substitution of mandatory 
revocation of license, authority to im- 
pose a fine up to $100 against an agent 
for violation in substitution of manda- 
tory revocation of license, and making 
a broker an agent of the company for 
acceptance of premiums except in a 
ease of life and non-can A&H as is 
done in New York, increase in the fee 
for solicitor’s license from $1 to $5, 
and requirement that vending ma- 
chines for the sale of trip accident 
insurance be licensed. 





Insurance Bills in Minn. 


ST. PAUL—A bill to make state and 
municipal civil defense workers eli- 
gible for workmen’s compensation ben- 
efits has been approved by the Minne- 
sota house labor committee. Among 
the other new insurance bills is one 
to permit township mutuals to issue 





policies against flood, earthquake, 
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theft, vandalism, collapse of bridges, 
upset, collision and overturn, another 
to permit the writing of group insur- 
ance on two or more employes instead 
of the present 10, and to provide that 
any officer of a domestic company ap- 
point agents and act in its behalf in 
the negotiation and sale of insurance 
without a license or other qualification. 


J. E. Shewmon, Indiana 
Lumbermens Treasurer, 


Retires after 48 Years 


J. E. Shewmon, treasurer of In- 
diana Lumbermens Mutual, has re- 
tired after 48 years of service with the 
company. Mr. Shewmon joined In- 
diana Lumbermens as an assistant 
bookkeeper in 1907 and has _ been 
treasurer since 1932. He and Mrs. 
Shewmon will take up residence at 
Fort Lauderdale, Fla. 


Retaliatory Tax Bill 


Passes Both Houses in Ia. 


DES MOINES—The Iowa legislature 
completed action on a retaliatory in- 
surance tax bill. The senate passed 
the house bill 43 to 0 and sent the 
measure to the governor. The bill is 
expected to bring in approximately 
$500,000 in additional state revenue. 
A similar law was repealed by the 
Iowa legislature in 1945 due to the 
threat of federal regulation. 

The measure provides that any out- 
of-state insurance company shall be 
taxed at the same rate that Iowa com- 
panies are taxed in their state. Iowa 
has a 2% premium tax. 

Bills which have passed the house 
and gone to the senate include an un- 
fair practices act, a bill to give life 
companies the right to make loans se- 
cured by mortgages which have lease 
and purchase contract with the federal 
government, and a bill to give sur- 
viving widows and children the same 
right to sue for damages as now pro- 
vided a male parent. 


Ga. Legislature Passes 


Five Insurance Bills 


Insurance legislation passed by the 
Georgia legislature puts a 1% premi- 
um tax on fire, windstorm and EC pol- 
icies to pay for a firemen’s pension 
fund, increases workmen’s compensa- 
tion benefits, provides that municipal- 
ities and counties may now insure 
automobiles for liability, reduces do- 
mestic company stock par value from 
$10 to $5 and allows the governor to 
insure his car. 

Both compulsory automobile bills 
were killed as well as one which would 
prevent a company from cancelling an 
A&H policy. 

Bills held over for the next session 
are those which call for the licensing 
and qualifying of local agents and ad- 
justers. 


Reverse Decision in Towed 


Racer Case in Tennessee 


A “hot rod” racing automobile was 
designated to be a trailer within the 
meaning of the exclusion in an auto 
liability policy by the Tennessee su- 
preme court. This was a reversal of the 
decision of the court of appeals in the 
case of Blue Ridge Insurance Co. vs. 
Haun, 5 C. C. H. (Auto 2nd) 57, which 
was reported in the Feb. 24 issue of 
THE NATIONAL UNDERWRITER. 


Bills To Repeal Guest 
Law in IIL, Neb. 


Bills to repeal the automobile guest 
law have been introduced in Illinois 
and Nebraska, and the Illinois hearing 
in the house is being conducted this 
week. 

Another Nebraska bill would make 
the degree of negligence exclusively a 
jury determination, as well as all ques- 
tions of negligence and contributory 
negligence. 


FIA Elects John A. 


North as Chairman 

John A. North, president of Phoenix- 
Connecticut, was elected chairman of 
the executive committee of Factory 
Insurance Assn. and A. L. Ross, presi- 
dent of U.S. Fire, vice-chairman at 
the annual meeting of FIA in New 
York City. Felix Hargrett, vice-presi- 
dent of Home, was elected secretary, 
and Gilbert Kingan, U.S. manager of 
London & Lancashire, treasurer. 

General Manager F. D. Ross re- 
ported on the activities of FIA for the 
year. 

Member companies elected to the ex- 
ecutive committee are American, Con- 
tinental, Fire Association, National 
Fire, and Commercial Union. 


Tenn. Bars Insurers of 


Foreign Governments 


The Tennessee legislature has ad- 
journed. It passed a bill prohibiting 
operation in the state of insurers 
owned or controlled by foreign govern- 
ments. 

Other legislation passed would au- 
thorize local agents of Tennessee to 
divide premiums with agents of other 
states on an equal, reciprocal basis; 
and increase workmen’s compensation 
maximum benefits for death or total 
disability from $8,500 to $10,000 and 
maximum weekly disability payments 
from $28 to $30. 

Another measure would require all 
persons under 18 to have his applica- 
tion for a driver’s license signed by a 
responsible adult, the signature to be 
witnessed by a third party authorized 
to administer oaths. The adult signing 
the application becomes jointly and 
severally liable with the minor for any 
damage caused by the minor driver’s 
negligence or misconduct. The law be- 
comes effective July 1. 


All Auto Policies in W. Va. 


Must Meet Bureau Minimum 


Commissioner Gillooly of West Vir- 
ginia has sent a letter to companies 
writing automobile business inform- 
ing them that as of Oct. 1 it will be 
mandatory that all automobile poli- 
cies issued in the state contain the 
substance of the new policy provisions 
of National Bureau of Casualty Under- 
writers, Mutual Insurance Rating Bu- 
reau and National Automobile Under- 
writers Assn. which go into effect 
April 1. Policies in effect after April 1, 
whether or not they contain the new 
coverage provision, will be so inter- 
preted, Mr. Gillooly’s letter says. All 
companies submitting auto policy forms 
for approval must certify that the 
forms provide, as a minimum, cover- 
age equal to that afforded by the new- 
ly revised bureau forms. 


Hanover Fire’s New 
Stock Offered at $42 


Hanover Fire has offered to sell to 
stockholders 100,000 additional shares 
of capital stock at the rate of one share 
for each four shares held of record 
March 16 at a subscription price of $42 
per share. The offer expires April 4. 

The issue, being underwritten by a 
group headed jointly by the First Bos- 
ton Corp. and R. W. Pressprich & Co., 
which will purchase any unsubscribed 
shares, will bring to 500,000 the num- 
ber of shares of $10 par capital stock 
outstanding. 


Oklahoma City Agents Buy 


School Driver Equipment 


OKLAHOMA CITY—An _ $11,500 
driver training classroom for Central 
High School here will be a gift of 
Oklahoma City Assn. of Insurance 
Agents. The association will purchase 
the Aetna drivotrainer equipment 
which will be installed this summer 
and be ready for the fall classes. It 
will consist of an eight-car unit and 19 
films. 


Convention Dates 





March 30-April 1, National Assn. of Insurance 
Commissidners, zone 5 meeting, La Fonda 
hotel, Santa Fe, N. Mex. 

March 28-29, New Jersey Assn. of Insurance 
Agents, midyear, Berkeley-Carteret hotel, 
Asbury Park. 

March 28-30, National Assn. of Mutual Insur- 
ance Agents, midyear, Baker hotel, Dallas. 

March 28-30, National Assn. of Insurance Com- 
missioners, blanks committee meeting, Com- 
modore hotel, New York City. 


March 29-April 1, Pacific Insurance & Surety 
Conference, annual, El Mirador hotel, Paim 
Springs, Cal. 

April 4-6, Far West Agents Conference of Na- 
tional Assn. of Insurance Agents, 
Palace hotel, San Francisco. 


annual, 


April 4-6, Pacific Ins. & Surety Conference, an- 
nual, El Mirador hotel, Palm Springs, Cal. 

April 4-6, Federation of Mutual Fire Cos., an- 
nual fire conference, Edgewater Beach hotel, 
Chicago. 


April 5-7, Western Underwriters Assn., annual, 
Greenbrier hotel, White Sulphur Springs, 


Va. 
April 17-19, National Assn. of Insurance 
Agents, midyear, Allis hotel, Wichita, Kan. 


April 17-18, Midwest Territorial Conference of 
National Assn. of Insurance Agents, annual, 
Broadview hotel, Wichita, Kan. 


April 21-23, National Assn. 
Insurance Adjusters, 
Beach hotel, Chicago. 

April 25, Rhode Island Assn. 
Agents, midyear, 
Providence. 

April 27-29, National Assn. of Insurance Com- 
missioners, zone 2 meeting, Sheraton-Belve- 
dere hotel, Baltimore. 

April 29, District of Columbia Assn. of Insur- 
ance Agents, annual, Mayflower hotel, 
Washington, D. C. 


of Independent 
annual, Edgewater 


of Insurance 
Sheraton-Baltimore hotel, 


May 1-3, Alabama Assn. of Insurance Agents, 
annual, Tutwiler hotel, Birmingham. 

May 1-4, National Assn. of Insurance Commis- 
sioners, zone 3 meeting, Seelbach hotel, 
Louisville, Ky. 

May 2-4, National Assn. Surety Bond Produc- 
ers, annual, Hotel Waldorf Astoria, New 
York. 


May 4-6, American Management Assn., Insur- 
ance Conference, Statler hotel, New York 
City. 


May 5-7, Louisiana Assn. of Insurance Agents, 
annual, Edgewater Gulf hotel, Edgewater 
Park, Miss. 

May 6-7, Florida Assn. of Insurance Agents, 
annual, Hotel di Lido, Miami Beach. 

May 6-7, Rocky Mountain Territorial Con- 
ference, Broadmoor hotel, Colorado Springs. 

May 8-9, New Jersey Assn. of Mutual Insur- 
ance Agents, annual, Hotel Berkeley-Car- 
teret, Asbury Park. 

May 8-10, New York Assn. of Insurance 
Agents, annual, Hotel Syracuse, Syracuse. 
May 8-10, Mutual Insurance Agents Assn. of 
Virginia, annual, Shoreham hotel, Washing- 

ton, D 

May 9-11, H & A Underwriters Conference, 
annual, King Edward hotel, Toronto, Ont., 
Can. 

May 10, Assn. of Casualty & Surety Compa- 
nies, annual, Waldorf Astoria hotel, New 
York City. 


May 11, National Bureau of Casualty Under- 
writers, annual, New York City. 


May 12, Surety Assn. of America, annual, Ho- 
tel Astor, New York City. 

May 12, Wisconsin Assn. of Insurance Agents, 
midyear, Loraine hotel, Madison. 
May 12-14, Iowa Assn. of Insurance 
annual, Hotel Savery, Des Moines. 


May 13-14, Oklahoma 
Agents, annual, Biltmore 
City. 


Agents, 


Insurance 
Oklahoma 


Assn. of 
hotel, 


May 16-20, National Fire Protection Assn., an- 
nual, Netherlands Plaza, Cincinnati. 


May 16, Vermont Assn. of Insurance Agents, 
midyear, Woodstock Inn, Woodstock. 


May 18-20, Georgia Assn. of Insurance Agents, 
annual, Atlanta Biltmore hotel, Atlanta. 


May 19, Society of Fire Protection Engineers, 
annual, Netherlands Plaza, Cincinnati. 

May 10-20, Arkansas Assn. of Insurance 
Agents, annual, The Arlington, Hot Springs 


May 19-21, North Carolina Assn. of Insurance 
Agents, annual, Carolina hotel, Pinehurst. 


May 20-21, Texas Assn. of Insurance Agents, 
annual, Galvez hotel, Galveston. 

May 23-25, Board of Fire Underwriters of the 
Pacific, annual, Biltmore hotel, Santa Bar- 
bara, Cal. 
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Registration of Welfare 
Funds Sought in N. Y. 


ALBANY—An _ administration bill 
requiring registration of all welfare 
funds, whether administered jointly 
by trustees of unions and employers or 
by employers alone, has been intro- 
duced in the New York legislature. 
Insurance Superintendent Holz said 
the legislation is needed to enable him 
to proceed with the type of investiga- 
tion he has in mind. Pending further 
investigation the department’s posi- 
tion is that comprehensive regulatory 
and reporting legislation would be 
premature. 

The New York Commerce and In- 
dustry Assn. has declared itself in 
favor of regulatory legislation for 
jointly administered funds but opposes 
it for those administered by employ- 
ers only. A department bill requiring 
the filing of group commission rates 
was introduced recently. 





Tex. Commissioners Defend 
Single Rate Law 


AUSTIN—Texas board of commis- 
sioners has upheld the single rate law 
in the state in a memorandum filed 
with the senate insurance committee. 
The statement was made as opposition 
to a bill which would let the board 

t only minimum rates for all lines of 
automobile insurance. 

“In our opinion,” the board memo- 
randum says, “rate making would no 
longer serve any public purpose other 
than to prevent companies from be- 
coming insolvent through the sale of 
insurance at inadequate rates. In our 
opinion the board should continue to 
exercise its present function of classi- 
fication and fixing a single rate for 
each classification... We strongly feel 
the passage of SB 240 would effective- 
ly deprive the public of the rating pro- 
tection which has been afforded it for 
many years.” 


Mark Roberts Named 
Standard Mutual President 


Mark Roberts has been named 
president of Standard Mutual Casualty 
of Springfield, Ill. Mr. Roberts’ father, 
Frank, who founded the company in 
1920, continues as secretary-treasurer 
and Wayne E. Morgan as agency sup- 
ervisor. 

Mark Roberts joined Standard Mu- 
tual in 1932 and since 1934 has been 
general counsel, a post he will continue 
to hold. 

The company is instituting a plan 
of premium reductions, which includes 
in addition to reductions for many 
drivers in all classes, special lower pre- 





miums for farmers, married male 
drivers under 25 and female drivers 
under 25. 





Speakers for Milwaukee 
I-Day, April 28, Listed 


Charles G. Arps of Allis-Chalmers 
Mfg. Co., Elmer F. Trost, Wisconsin 
field manager for Factory Insurance 
Assn., and Urban M. Krier, assistant 
manager for U.S. F. & G., are sched- 
uled to speak at Milwaukee Insurance 
Day, April 28. “One Way Left,” the 
Assn. of Casualty & Surety Companies 
film, will be shown. 





Rating Course in N. H. 


Mountain Insurance Field Club of 
New Hampshire is conducting a 13- 
week course on the application of the 
Dean schedule or rating, which has 
been adopted in the state. New Hamp- 
shire Board of Underwriters per- 
sonnel is instructing. 





Chicago Distaffs See Movies 
Insurance Distaff Executives Assn. 
of Chicago had a dinner meeting on 


St. Patrick’s Day at the Palmer House 
at which there was a lecture and color 
movies of the South American trip 
taken by Miss Laverne Hand, who was 
the founding president of the associa- 
tion. Proceeds of the meeting are to 
be used for the national convention to 
which the Chicago association will be 
host. 


Detroit Mariners Elect 
A. M. Bryan Skipper 


A. M. Bryan of Royal-Liverpool 
group was elected skipper of the De- 
troit port of Mariners at the annual 
meeting. Other officers are J. A. 
Gast of National Surety Marine, first 
mate; C. T. Schwarz of Automobile of 
“Hartford, purser, and R. C. Eisele of 
the Home, yeoman. 





Dearborn Agents Present 
Driver Training Unit 


Dearborn, Mich., Assn. of Insurance 
Agents has contributed a _ 15-place 
driver training unit to the _ public 
school system there. This represents a 
combination of five years of planning 
and saving by the membership. The 
parent Michigan Assn. of Insurance 
Agents has called the gift an out- 
standing local board achievement. The 
Dearborn’ association, incidentally, 
writes the coverage the public 
school property. 


6% Stock Dividend for 


Government Employes 


Directors of Government Employes 
Corp., auto finance affiliate of Govern- 
ment Employees Ins. Co., have de- 
clared a 6% stock dividend, payable 
April 29 to stockholders of April 8. 
The annual dividend rate was in- 
creased from 30 cents to 40 cents per 
share. 


on 








Auto Superintendents of 
Chicago Elect Bick 


New officers elected by Automobile 
Superintendents Club of Chicago are: 
President, S. Bick, National Fire; vice- 
president, J. H. Chandler, Home; treas- 
urer, R. W. Krautline, America Fore, 
and secretary, G. Urbanus, Hanover. 


WC Bills in N. C. 


Bills proposing to increase work- 
men’s compensation benefits and to 
lengthen the period for filing a claim 
for WC from one to two years drew fire 
at a hearing before the North Carolina 
house insurance committee. 

North Carolina industrial council 
opposed the bill, which would raise 
the maximum weekly benefit from $30 
to $40 and increase the maximum 
death benefit from $8,000 to $10,000. 
The council argued the increase in 
benefits would increase WC premiums 
$3.5 million annually. 

Insurance representatives opposed 
the bill to lengthen the time in filing 
claims for WC on grounds that in- 
juries which cannot be detected within 
a year are so few as to be almost 
negligible. To allow two years, they 
said, would increase fake claims and 
make claims investigation much more 
difficult. 


Arnold Chait Named 


Arnold Chait, surplus lines broker 
in New York City, has been appointed 
agent of Manhattan Casualty, which 
writes automobile liability exclusively 
in Manhattan, Bronx and Brooklyn. 
Donald Quinn, formerly of Home In- 
demnity, has been named to handle 
the new department. Mr. Chait will 
continue to supervise the excess lines 
department. 











Cuts Rates on Females in N. J. 

Allstate has cut the rates an average 
of 35% for women drivers uniter 25 
in New Jersey. 


New Orleans Past Presidents Are Honored 





Sixteen living past presidents of 
New Orleans Insurance Exchange 
were honored at a 40th anniversary 
dinner meeting at which J. H. Boden- 
heimer, oldest living president (1921- 
22) was principal speaker. He was pre- 
sented a certificate of merit. 

Shown participating in the presen- 
tation ceremony in the accompanying 
picture are, left to right: Past Presi- 
dent Charles P. Gould, Mr. Boden- 


heimer, present NOIE President John 
Singreen, and Past Presidents James 
E. Hassinger Sr., and Harold S. Mayer. 

Other past presidents honored were 
Leonard M. Wise, Maurice J. Hartson 
Jr., James J. Lynch, Clifford A. Tri- 
cou, Joel H. Conway B. H. Talbot Jr., 
Joseph P. Schwartz, Wilfred M. Kull- 
man, Gary E. Gillis Jr., W. Fergurson 
Colcock, Charles L. Rittenberg and 
James C. Kraus. 








Pacific Indemnity To 
Have Stock Dividend 


Pacific Indemnity has declared a 
3344% stock dividend, payable May 
15 to stock of record April 20. The 
effect will be to increase the capital 
from $1,800,000 to $2,400,000, and the 
number of shares will go from 180,000 
to 240,000. 

The company anticipates paying 65 
cents a share quarterly on the in- 
creased number of shares. 

Swett & Crawford are underwriting 
managers for Pacific Indemnity. 


Humphreys Chairman 
of Zone 1 of NAIC 


Commissioner Humphreys of Mass- 
achusetts and Commissioner Howell 
of New Jersey were elected chairman 
and liaison committee chairman, res- 
pectively of their zone (1) of Na- 
tional Assn. of Insurance Commission- 
ers. 

Zone 4 of the association will not 
meet until next fall. The NAIC calen- 
dar will give the meeting date after 
the annual NAIC meeting in Los An- 
geles. 
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ALEXANDER GRAHAM BELL 
(1847-1922) was the American 
scientist who invented the tele- 


phone. Noises, music and signals 
had been sent over electrified 
wires, but human speech had 


never been carried. 





ment. . 











HIS CRUDE APPARATUS was 
demonstrated at the Centennial 
Exposition in Philadelphia in 
1876, where he recited into the 
transmitter: “To be or not to be 
is the question.” From the re- 
ceiver at other end of room, the 
words came out. 





HE HAD LITTLE PRACTICAL 
KNOWLEDGE of electricity, but 
spent his evenings experiment- 
ing with tuning forks, 
springs and magneto batteries. 


AGENTS ARE LEADERS... 
Security and Industrial. In addition to offering the 
finest protection, they are backed by companies that 
help them build volume. They know they can depend 
on Hawkeye-Security and Industrial for prompt settle- 
. every sales aid . . . and skilled field repre- 
sentatives to work with them. 


HAWKEYE = SECURITY 
INSURANCE CO. 
INDUSTRIAL INSURANCE CO. 


ALEXANDER 





30: GRAHAM BELL 


a) 












AFTER FOUR YEARS, and when 
his money was gone, the prin- 
ciple of the telephone was 
found, and Bell was granted a 
patent. 
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who represent Hawkeye- 
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Empiro, Mutuals Bring 
Out Third in Series of 
Homeowners Policies 


NEW YORK—WMultiple Peril Insur- 
ance Rating Org. has made filings of 
the expected sequel to its homeown- 
ers policies A and B—homeowners 
policy C. Under the new policy vir- 
tually all coverage, including that on 
personal property, is all risks, the 
named perils extension on_ trees, 
shrubs and plants and named perils 
cover on lawns being the exceptions. 
In effect, homeowners policy C, which 
resembles closely the contract of the 
same name which has been written for 
some time by the North America com- 
panies, combines the dwelling build- 
ings special form with a personal pro- 
perty floater written on unscheduled 
property. As with policies A and B, 
comprehensive personal liability and 
medical payments coverages are in- 
cluded. 

The filings are understood to have 
been made in 29 states, along with a 
number of changes affecting policies 
A and B, with some states, among 
them New York, having already in- 
dicated approval. Identical filings have 
been made by Transportation Insur- 
ance Rating Bureau, which has pre- 
viously filed homeowners A and B. 
The filings actually encompass eight 
separate editions of policy C, but the 
differences arise, generally, out of stat- 
utory requirements concerning mort- 
gage, underwriting and other clauses 
as well as standard fire policy laws. 

* o 

Empiro’s indivisible premium prin- 
ciple involving mandatory amounts of 
coverage based upon the selected 
dwelling amount, has been retained in 
the new policy. However, the inflex- 
ibility stressed by critics has been re- 
laxed somewhat through special rules 
authorizing increase in the amount of 
coverage on personal property. The 
basic amount of personal property 
coverage is 50% of the dwelling 
amount and increases are to be made 
at a three year premium of $9 per 
$1,000. 

The basic policy limits covers on 
personal property at additional resi- 
dences to 10%, and this may be raised 
for an additional three year remium of 
$9 per $1,000. Similarly, the policy 
limits of $100 or $500 on notes, securi- 
ties, etc., may be raised at three 
year premiums of $6.75 per $1,000 on 
money, $4.50 per $1,000 on securities, 
etc. 

There are two $50 deductibles, one 
applicable to wind and hail damage to 
buildings and the other to all property 
for all damage except fire, lightning, 
extended coverage perils other than 
wind and hail, and the additional EC 
perils which in that endorsement are 
not subject to the deductible. The se- 
cond deductible is unique in that it 
does not apply if the loss exceeds $500, 
thus, in effect, combining a deductible 
and franchise features. Wind and hail 
damage to personal property is subject 
to a $50 deductible also, but this ap- 
pears in the second of the clauses. The 
first wind and hail deductible applies 
only if the declarations are on the face 
of the policy. 

e e e 

In some states, the second deductible 
may be removed, except as to breakage 
of eye glasses, glass ware, statuary, 
marbles, bric-a-brac, porcelains and 
similar fragile articles. Where this is 
done, the previously mentioned addi- 


tional three year remiums for increas- 
ing the amount of cover on personal 
property and the limit on property at 
additional residences is $12 per $1000. 

The basic limits for CPL under 
homeowners policy C are $25,000 per 
occurrence and $500 per person medi- 
cal payments. These may be increased. 

e 2. e 

Among other changes included in the 
Empiro filings is a special building 
endorsement for policy B. This re- 
places the all physical loss endorse- 
ment previously authorized for that 
policy and the differences between it 
and the old form are about the same 
as between the dwelling buildings spe- 
cial form and the dwelling buildings 
APL form recomended by Inter-Re- 
gional Insurance Conference. As in 
IRIC’s special form, there is no wind 
hail, falling objects and ice, snow, etc., 
to outside radio and TV antennas, 
masts, towers and lead-in wiring has 
not been picked up in the policy B 
special form. 

Premium charts for all three home- 
owners policies now go up to $50,000 as 
before, but factors have been inserted 
below the charts so that an agent may 
compute a premium for coverage up to 
$100,000 without submitting the risk 
for rating. Also, in states where AEC 
may be written flat, this will be per- 
mitted as to AEC perils under home- 
owners B. 


“Public Adjusters” Are 
Taking D. C. Citizens 


The District of Columbia fire mar- 
shal is investigating operations of per- 
sons here falsely representing them- 
selves to be public adjusters. 

William Goodman of Baltimore, pres- 
ident of National Assn. of Public Ad- 
justers, said his organization is trying 
to stop the operations of such impos- 
tors. He wants legislation to place le- 
gitimate adjusters under control of 
D. C. licensing authorities. The Better 
Business Bureau of Washington recent- 
ly warned citizens not to “be taken in 
by an individual who calls himself a 
public adjuster. This individual is 
quick to approach people who have had 
the misfortune to lose property by 
fire, and under the pretense of getting 
a quick and satisfactory return from 
the insurance company, gets the victim 
to sign an agreement to pay him one- 
third of the proceeds.” 

The impostors’ charge for the serv- 
ice, official inspectors here state, has 
ranged up to one-third of the money 
collected, compared to the standard 
10% fee recognized by members of 
the Goodman group. 


FCIC Asks $6 Million 


for Next Fiscal Year 


Federal Crop Insurance Corp. offi- 
cials have asked a House subcommit- 
tee on appropriations to recommend an 
appropriation of $6 million for it for 
the next fiscal year and for the au- 
thority to pay loss adjustment costs out 
of premiums. It also asked permission 
to use an amount not to exceed $1.5 
million of premium income in addi- 
tion to the appropriation for such 
costs, if needed. 

Officials said the program has cost 
taxpayers $170 million for administra- 
tive expense and payment of losses. 
Now the administration wave of econ- 
omy threatens to prevent printing of 
the FCIC annual report. 











Accountants to Meet 


Assn. of Casualty Accountants & 
Statisticians will hold its spring con- 
ference April 19-22 at Hotel Claridge, 
Atlantic City, at which representatives 
of International Business Machine will 
present those applications of its No. 650 
machine which can profitably be used 
by fire and casualty companies. 


— 





Late News Bulletins... 





(CONTINUED FROM PAGE 1) 


ums and the establishment of reserves for expenses on business which may 
not be earned until next year or subsequent years. : 

Congress apparently intends to make the repealer an ex post facto law 
and not to permit the use of the provisions on 1954 business. The repeal bill 
provides that no interest or penalties apply if the difference in tax liability 
due to the two sections is paid by Sept. 15. 


$2 Million Loss in Mill Fire 


The insurance loss in the fire which destroyed the historic Sloatsburg mil] 
at Sloatsburg, N. Y., may run as high as $1.25 million under policies held by 
Harry Schwartz Yarn Co, and $400,000 under policies held by a tenant, 


Ramapo Piece Dye Works. 


The mill, built in 1815, and replaced in 1853 by the brick building which 
burned, was the community’s principal industry. It was occupied by the dye 
works, which operated on a 24-hour a day schedule making piece goods, and 


by the yarn company. 


Two buildings were destroyed in the fire, the main building, housing man- 
ufacturing, dying and textile process equipment, and the boiler house, used for 


storage of textiles and equipment. 


To Withdraw N. Y. Liquidation Bill 


Superintendent Holz of New York has indicated he would ask for with- 
drawal of the insurance department sponsored measure that would require 
agents and brokers to return to the liquidator the full premium he has col- 
lected for coverage in an insurer that has been placed in liquidation. This 
is the bill with which the department hoped to overcome the effects of the 
Zanger case, which grew out of the Preferred Accident liquidation. In that 
case the court held that the producer must return only the earned portion 
of the premium. Mr. Holz indicated that the matter would be studied and leg- 
islation sought in 1956 to resolve the problem. 








Cincinnati Board Greets 
Its New Members 


Cincinnati Underwriters Assn. held 
its first welcoming luncheon for new 
members Monday, with guests being 
those who have become members 
within the past six months. It is 
planned to make this a regular semi- 
annual function. 

President L. A. Hellming welcomed 
the new members, explained what the 
Cincinnati Board and its rules have 
meant to members and to the insur- 
ance business and introduced L. C. 
Graham and E. A. Russell, governing 
committee members and Secretary J. 
F. Schweer. A. M. O’Connell, past 
president Cincinnati board and Na- 
tional Assn. of Insurance Agents exec- 
utive committee member, explained 
the services of the state and national 
associations and H. F. Schottenfels, 
educational chairman, told of the edu- 
cational facilities available to mem- 
bers. John Gall, who was the youngest 
member of the Cincinnati board when 
he joined in 1948, told what member- 
ship has meant to him in his business. 


Duke, Neale, Others Up 
for Election by NFPA 


The nominating committee of Na- 
tional Fire Protection Assn. has put 
up the following officers for election 
at the annual meeting May 16 in Cin- 
cinnati: 

Presdent, T. Seddon Duke, president 
of Star Sprinkler Corp. of Philadelphia, 
vice-presidents, John A. Neale, chief 
engineer of National Board, and Henry 
G. Thomas, fire department chief of 
Hartford; secretary-treasurer, Hovey 
T. Freeman, president of Manufac- 
turers Mutual Fire; board chairman, 
Richard E. Vernor, manager fire pre- 
vention department of Western Actua- 
rial Bureau; and directors, W. J. 
Baker, chief engineer of North Amer- 
ica; M. S. Blake, assistant insurance 
department manager of Bethlehem 
Steel Co.; E. K. Clark, vice-president 
of Johns-Manville Sales Corp.; Elmer 
F. Reske, manager of Cook County In- 
spection Bureau, and Frank D. Ross, 
— manager of Factory Insurance 

ssn. 





K. C. Insurance Society 
Discusses Block Policies 


The March meeting of Insurance 
Society of Kansas City featured a 
panel discussion of the new mercantile 
block policies and an analysis of the 
new standard automobile policy terms 
and conditions. The exciting and con- 
troversial nature of the mercantile 
block policies were examined in detail 
by Richard C. Fuchs, a long-time in- 
land marine specialist now vice-presi- 
dent of the Gene Strauss agency; John 
F. O’Reilly, inland marine special rep- 
resentative of Royal-Liverpool group; 
Donald C. Brain of W. B. Johnson & 
Co.; and Ingolf H. E Otto, general 
manager of Oppenheimer Brothers. The 
panel agreed that the block policies 
were here to stay; that they would 
take over more and more of the lines 
now being written as fire insurance; 
that they represented a desirable sim- 
plification of an assured’s program; 
but that they were not a rate-cutting 
device and should never be used as 
such, 

The second hour was given over to a 
detailed discussion of the terms and 
conditions of the new standard auto- 
mobile policy coming into use, by Max 
Doehler, assistant manager of Bruce 
Dodson & Co. 


American Moves Woods 


to Rockford Claims Post 


Roy E. Woods, Decatur, IIl., staff ad- 
juster for American, has been ap- 
pointed a claims examiner in the 
group’s western department office at 
Rockford. 

Bill F. Green, formerly with the 
group but more recently an independ- 
ent adjuster, has rejoined the group 
and will replace Mr. Woods. 


Burns Elected in Okla. 


Casualty & Surety Assn. of Okla- 
homa has elected John K. Burns, Na- 
tional Surety, as president; David J. 
Stone of U.S.F.&G. as vice-president, 
and Richard L. McRee of Southwest 
General as secretary-treasurer. Edwin 
C. Rooney, Trinity-Universal, is the 
retiring president. 
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too hard to sell. But that’s not so. There’s a real need for such forms as Business Interruption, 


uto- tance of protecting these values during the time disaster shuts their business down. 


Every store, business, or institution in your community isa prospect for TEC. And your Travelers 


Field Man will be happy to help you get started. Why not call on him now? 


Up THE TRAVELERS FIRE INSURANCE COMPANY - HARTFORD 15, CONNECTICUT 
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- LOYALTY GROUP 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


DECEMBER 31, 1954 


ASSETS 
Cash $ 6,504,482.72 
Mortgage Loans on Real Estate 965,857.92 
*Bonds and Stocks. __. 147,618,784.78 
Interest due and accruved___ 171,504.67 





Agents and Departmental 


Balances 3,799,979.91 


Real Estate . = SEE ———«~G,22113, 500.00 


Equity in Marine and Foreign 
Insurance Pools 9,022,449.11 


All other Assets. 1,455,742.29 
Total admitted assets__$172,752,301.40 





LIABILITIES 
Reserve for Losses. $ 18,869,733.29 
Reserve for Loss Expenses__._——=:'1,641,500.00 
Reserve for Unearned Premiums 54,939,364.59 
Reserve for Taxes and Expenses 2,459,097.50 
Funds held under Reinsurance 
7,836,740.08 
1,104,179.18 
10,000,000.00 
75,901 ,686.76 


Total $172,752,301.40 


Treaties 
All other Liabilities_.. 

Capital 

Net Surplus 





SURPLUS TO POLICYHOLDERS $85,901,686.76 
Securities carried at $3,290,509.33 in the above stat t are deposited as required by law. 


GIRARD INSURANCE COMPANY 
OF PHILADELPHIA, PA. 


DECEMBER 31, 1954 
LIABILITIES 

Reserve for Losses _____-_ $ 1,971,464.67 
171,500.00 
6,113,108.65 
284,672.50 
26,299.08 
1,000,000.00 
5,647,931.91 
$15,214,976.81 


ASSETS 
Cash 598,124.35 


1,841.96 
13,083,787.60 
34,661.45 





Mortgage Loans on Real Estate Reserve for Loss Expenses__ 


*Bonds and Stocks__..__ Reserve for Unearned Premiums 
Interest due and accrued Reserve for Taxes and Expenses 


Agents and Departmental 


All other Liabilities__— 
Balances 


935,891.86 
Real Estate i 160,000.00 
All other Assets. 400,669.59 
Total admitted assets__$15,214,976.81 Total 
SURPLUS TO POLICYHOLDERS $6,647,931.91 


Securities carried at $795,921,11 in the above statement are deposited as required by law. 


Capital 
Net Surplus 





MILWAUKEE INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


DECEMBER 31, 1954 
LIABILITIES 


Reserve for Losses —_ 


ASSETS 
Cash $ 
Mortgage Loans on Real Estate 
*Bonds and Stocks_____ 


$ 5,351,118.39 
Reserve for Loss Expenses —__— 465,500.00 
Reserve for Unearned Premiums 15,579,819.80 
Reserve for Taxes and Expenses 803,582.50 
All other Liabilities__.._ 51,729.61 

Capital _...-_-=—=—s—s—«: 3, 000,000.00 


704,674.28 
349,567.43 
36,221 ,447.38 
66,711.94 





Interest due and accrued__ 


Agents and Departmental 


Balances 2,824,359.57 

All other Assets__ 206,228.78 15,121,239.08 

Total admitted Assets__$40,372,989.38 Tetal ____________ $40,372,989.38 
SURPLUS TO POLICYHOLDERS $18,121,239.08 


Securities carried at $2,754,310.37 in the above statement are deposited as required by law. 


Net Surplus _ __ 


THE METROPOLITAN CASUALTY INSURANCE 
COMPANY OF NEW YORK 


DECEMBER 31, 1954 

ASSETS 
NO ace ___—$ 2,158,645.87 
53,792.36 
43,576,089.40 
121,764.91 


LIABILITIES 

_______-$ 18,433,961.00 
Reserve for Loss Expenses _.._—S—=~'1,779,,775.00 
Reserve for Unearned Premiums 13,366,920.06 
1,513,059.00 


Reserve for Losses 
Mortgage Loans on Real Estate 
*Bonds and Stocks —-_ 
Interest due and accrued _ Reserve for Taxes and Expenses 


Agents and Departmental 
Balances 


Funds held under Reinsurance 
(EEE 


189,825.78 
All other Liabilities — ___ 280,587.95 
Capital ........_-__-—s_- 2,000,000.00 
12,326,105.06 
___$49,890,233.85 


3,594,144.55 


Equity in Marine and Foreign 
Insurance Pools — ~~ ~_ 


141,845.57 
All other Assets _.. => SS 243,951.19 


Total admitted Assets___$49,890,233.85 


Net Surplus 
ee 


SURPLUS TO POLICYHOLDERS $14,326,105.06 
Securities carried at $4,440,750.05 in the above statement are deposited as required by law. 





NATIONAL-BEN FRANKLIN INSURANCE 
COMPANY OF PITTSBURGH, PA. 


DECEMBER 31, 1954 
ASSETS 
Cash $ 
*Bonds and Stocks 


Interest due and accrued 


LIABILITIES 
———a «171 ABA 
171,500.00 
5,739,933.61 
Reserve for Taxes and Expenses 293,472.50 
All other Liabilities. — 22,734.98 
70,500.00 Capital ___ ____ 1,000,000.00 
269,713.05 Net Surplus _. = ==: 6, 419,958.23 
Total admitted Assets__$15,619,063.99 Total $15,619,063.99 


701,306.98 
12,961 657.05 
31,762.10 


Reserve for Losses. 





Reserve for Loss Expenses___ 
Reserve for Unearned Premiums 


Agents and Departmental 
Balances 1,584,124.81 
Real Estate 


All other Assets. 





SURPLUS TO POLICYHOLDERS $7,419,958.23 
Securities carried at $1,822,477.09 in the above statement are deposited as required by law. 


ROYAL GENERAL INSURANCE COMPANY 
OF CANADA 
DECEMBER 31, 1954 


ASSETS LIABILITIES 





Cash $ 34,471.83 
Bonds and Stocks___ —. 399,903.86 
2,904.58 
15,526.81 
13,400.00 
$466,207.08 Total 


Reserve for Taxes and Expenses_$ 3,863.32 

Capital __. 100,000.00 
Interest Due and Accrued_— Net Surplus —_—______—. 362, 343.76 
Agents and Department Balances 
All other Assets 


Total admitted Assets. $466,207.08 





SURPLUS TO POLICYHOLDERS $462,343.76 


Securities carried at $55,801.87 in the above statement are deposited as required by law. 


COMMERCIAL INSURANCE COMPANY 
OF NEWARK, N. J. 


DECEMBER 31, 1954 

ASSETS 
Cash ..... nm ae. 
Mortgage Loans on Real Estate 450,709.87 
*Bonds and Stocks —__._ 50,889,280.64 
119,254.06 


LIABILITIES 
Reserve for Losses ____ _-._ _$ 22,082,945.00 
Reserve for Loss Expenses ___._—s-_- 2, 100,947.00 
Reserve for Unearned Premiums 15,495,847.68 
1,534,026.45 


Reserve for Tax n 
Interest due and accrued —__ erve for Taxes and Expenses 


Funds held under Reinsurance 


CC , =_ 616,139.04 
All other Liabilities — 157,651.96 
147,212.23 Capital _._.... += ===: 2,000,000.00 
All other Assets — 141,118.75 Net Surplus _._. = ——S———«~N., 500,276.92 

Total admitted Assets__$57,487,834.05 Total $57 487,834.05 

SURPLUS TO POLICYHOLDERS $15,500,276.92 


Securities carried at $1,692,140.80 in the above statement are deposited as required by law. 


Agents and Departmental 
ae 


3,701 ,677.51 


Equity in Marine and Foreign 
Insurance Pools —— as 


*Valuations on basis prescribed by National Association of Insurance Commissioners 


HOME OFFICE 


Western Department 
120 So. LaSalle St., Chicago 3, Illinois 


Southwestern Department 
912 Commerce St., Dallas 22, Texas 


10 PARK PLACE, NEWARK 1, NEW JERSEY 


Foreign Department 
102 Maiden Lane, New York 5, New York 


Pacific Department 
220 Bush St., San Francisco 6, Calif. 


Canadian Departments 
800 Bay St., Toronto 2, Ontario 
535 Homer St., Vancouver 3, B. C. 





















































